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Army is placing a new pile of war 
orders in the automotive industry. 
* * * 

OPA has launched a drive 
against excessive service charges 
in the Detroit area. 

om = * 

U. S. casualties, from D-Day to 
Jan. 1, totaled 332,912 including 54,- 
562 killed, Secretary of War Stim- 
son reveals. ag 

* 


Mirrors to Rescue 


Auto dealers might take a cue 
from Broadway in order to “beat” 
the “brownout” starting Feb. 1. 

Advertisers on Broadway plan to 
replace their spectacular signs with 
little squares of mirror which will 
reflect street and automobile lights. 

* * ok 


‘Walk of Fame’ 

The names of Henry Ford, P. T. 
Barnum and Sir William Osler 
were added last week to the “Walk 
of Fame” at Rollins College, Winter 
Park, Fa. 

The walk is a shaded campus 
path bordered with stones from 
birthplaces of the world’s great. 

* * * 


Tax Happy 

Gov. Arnall, in his message to 
the 1945 Georgia legislature, said 
he would veto any new taxes or 
any bills to eliminate existing taxes. 

Similarly, Wisconsin’s tax struc- 
ture will remain unchanged if the 
1945 legislature follows the advice 
given by Gov. Goodland in his mes- 
sage. 

* * * 


Gillespie Honored 


Rep. Dean Gillespie, Denver 
dealer, has been appointed to the 
House of Representatives’ Appro- 
priations committee. 

It’s unusual to be put on this im- 
portant committee before several 
years of service in the House. Gil- 
lespie was elected in the spring of 
1944 to fill an unexpired term and 


was reelected last fall. 
* * * 


Counter feits Off 

Three and one-third million coun- 
terfeit gasoline ration coupons, rep- 
resenting 11 million gallons of gaso- 
line, were turned into the Office of 
Price Administration’s eight re- 
gional verification centers in the 
two months that those centers have 
been examining all used gasoline 
stamps, Price Administrator Ches- 
ter Bowles announced last week. 

But these counterfeits amounted 
to less than half of one percent of 
civilian gasoline consumed during 
the period, a substantial reduction 
from the estimated number of 
counterfeits a year ago, he pointed 
out. 

* * K 


Drive on “Packs” 


To prevent packing of repair 
charges, OPA is preparing an 
amendment to Price Regulation 165, 
providing that the auto dealer’s in- 
voice must show the number of 
hours charged for. The dealer must 
keep a record of these invoices 
showing this item, as well as record 
of the hours worked in the shop. 

Obviously this will provide a 
check on the total hours so charged, 
against total productive time of the 
dealer in any given period. District 
offices will be given some discre- 
tionary powers under the amend- 
ment, the objective being to dis- 
courage overcharges. 
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Automotive News photo 


OLD AND NEW. J. M. Crawford (left), chief engineer of Chevrolet, is the 
new president of the Society of Automotive Engineers and is being con- 
gratulated by W. S. James (right), chief engineer of Studebaker, SAE’s 
head during 1944, In center is Eugene E. Wilson, vice-chairman of United 
Aircraft Corp., who was toastmaster at the annual SAE dinner in Detroit. 


—See other photos, page 61 


Ford Incentive Plan Holds 
Hope for Future Efficiency 


By Robert M. Finlay 
Managing Editor 

DEARBORN.—For the first time 
in its history, the Ford Motor Co. 
has proposed an incentive pay plan. 

While last week’s proposal was 
confined to the steel mill and com- 
pany Officials gave no indication 
that they hoped to extend the plan 
to other divisions, outside observers 
foresaw the possibility that if the 
plan worked out successfully it 
might prove the basis for increased 
production efficiency in the postwar 
period. 

Richard T. Leonard, Ford direc- 
tor of the union, 
tentative agreement has been 
reached on the proposal, pending 
decision by the UAW-CIO execu- 
tive board. The board meets Mon- 
day (today) in New Orleans. The 
company and negotiators from the 
rolling mill unit, aided by officials 
of Local 600 and Leonard, have dis- 
cussed the proposal in several 
meetings. The present rate of pay 
ranges from $1.10 to $1.90 an hour. 

The question of incentive pay 
was a heated issue within the union 
two years ago at the Buffalo con- 
vention. Delegates decided then 
that there must be no further ex- 
tension of the incentive plan. Oppo- 
sition to incentive plans goes back 
to the old piece-work system, which 
the union fought so hard to elim- 
inate from the industry. 

However, incentive plans have 
come a long way since the early 
piecework days. It is firmly recog- 
nized now that the basis of any in- 
centive plan must be a fair timing 
of the job, and adherence to the 
base so that the worker does not 
find that the more he turns out, the 


Discount Cut? 
Bowles Tells of Plans 


On Postwar Prices 

NEW YORK.—A threat to 
postwar dealer discounts as well 
as advertising revenue was seen 
in the following excerpt from 
OPA Administrator Bowles’ dis- 
cussion of postwar pricing be- 
fore the American Management 
Assn.: 

“When cost increases cannot 
be absorbed by the manufactur- 
ers, we shall ask that within 
reason they be absorbed by 
those who distribute the product 
to the final consumer.” 

Bowles has said that since 
there would be an almost un- 
limited demand for products 
‘after the war, big sales volume 
and lower selling costs would do 
much to offset increased produc- 
tion costs. With a few excep- 
tions, he said, goods which have 
been off the market during the 
war would go on sale again at 
1942 prices. 





indicated that, 


higher the base goes, leaving him on 
a speeded-up merry-go-round. 


Ford has always scorned the 
theory that high wages are eco- 
nomically unsound. His history has 
been just the opposite. Recently 
when there was much talk of hav- 
ing to readjust high war wages in 
the postwar period, Henry Ford an- 
nounced that he intended to raise 
wages just as soon as it was possible 
after wage controls were lifted. 

And it was just the other day in 
Chicago when young Henry Ford 
Ii said that no wage, however 
high, is exorbitant if it is earned. 
On this basis, he said, $50 a day 
might not be too high, whereas $1 
a day, unless earned, would be too 
much, 

Under a fairly administered in- 
centive plan, the diligent worker can 
earn far more than the loafer. Yet 
under the present setup, they both 
receive the same pay. This condi- 
tion, it is felt, not only lowers the 
efficiency of the plant but saps the 
morale of the diligent worker as 
well. 

That is the reason that many in 
the industry feel that somehow in- 
dustry and the union must get to- 
gether on some incentive plan in 
order to lift the efficiency of labor 
in preparation for postwar competi- 
tive conditions. 

The Ford plan offers a ray of 
hope. Before it can be put in effect, 
however, even in the one division, 
it must be approved by the union as 
well as the War Labor Board. 

Company officials said that the 
purpose in suggesting the plan 
was to step up Ford’s steel pro- 
duction. Unless more production 
can be achieved, it may be im- 
possible to operate the steel mill 
after the war. 

The company is preparing to have 

(See LABOR, Page 6, Col. 3) 





Mechanies Held Critical 


In Manpower Squeeze 


Workers Producing Parts and Trucks Also Recognized; 
Proper Forms Must Be Filed on Men 26 to 38; 
Cooperation with ODT, USES Is Urged 


WASHINGTON.—Important automotive lines—including 
“all-around repair services” on cars, trucks, buses, tractors 
and tires—were rated “critical” in the list announced last 
week by the War Manpower Commission as a guide to Selec- 
tive Service Boards in induction of workers in the 26 to 

Oo 


29 year age group. 
Also listed as critical in ac- 


cordance with the recent di- 
rective issued by War Mobilizer 
James F.. Byrnes, were those en- 
gaged in the production of trans- 
portation equipment, such as motor 
vehicles, trucks, ambulances, fire 
engines, buses and military motor- 
ized units; essential parts and ac- 
cessories of such motor vehicles. 

Men in the 26-29 group, engaged 
in non-essential or essential work, 
will be inducted before workers 
listed as critical. It is therefore 
vital that auto dealers file proper 
Selective Service forms with local 
draft boards for each of their work- 
ers in this age group and seek the 
aid of local ODT Maintenance Ad- 
visory committees if boards refuse 
to consider original applications. 

It is vital too, say Washington 
officials, that dealers file similar 
forms and seek aid if necessary 
on repairmen in the 30 to 37 year 
age group, since this group may 

be called on later to supply mili- 

tary demand if the lower age 

group does not meet military 
needs. Moreover, considerable 

pressure will be exerted on 4-F 

men; dealers having any of these 
workers also must make sure 
that they are listed as doing crit- 
ical work. 

After having filed 42-A forms on 
all workers, including those in 4-F, 
dealers should cooperate with local 
draft boards and U. S. Employment 
Services and be ready to defend 
their needs for personnel up to 
their present ceilings. Since USES 
will get applications from many 
4-Fs seeking essential work, local 
employment bureaus should also be 
good sources for additional service- 
shop personnel. 

(Continued on Page 8, Col. 4) 


Surplus Goods 
$12,105,857 in 


WASHINGTON. —Treasury’s 


Office of Surplus Property last 
week announced that sale of con- 


ae 
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BOB ROBERTS buys out McQueen Motors, Buick dealership in Monrovia, 
Calif. Roberts spent 20 years with the Howard Automobile Co. in Los 
Angeles, and has been director of used car sales for all Howard stores in 
Southern California. Pictured above is Roberts (center) signing the fran- 
chise, while Hal Tuttle (right), general manager of Howard Automobile 


Co., and Ted Wessen, zone manager, look on. 










Each Dealer 
Must Act 


The current manpower 
pinch will impair many 
automobile dealers’ service 
operations—if the dealers 
themselves don’t take the 
trouble to do something 
about it. 

Washington officials have 
done their part—ihey have 
just given auto repairmen 
“critical” status in new or- 
ders to Selective Service 
boards. ‘ 


What you, as a dealer, 
must do is simple: 

1. File new 42-A forms 
immediately on all your 
workers in the 26 to 38 
year age group. 

2. File special forms for 
all those under 26. 

3. File 42-A forms for 
all 4-F's in your employ. 

4. Seek advice and help 
of local ODT Maintenance 
Advisory committee. 

5. Seek advice and help 
of local USES office. 

6. Be prepared to justify 
the need of personnel up to 
your present labor ceiling. 

































Do it today—tomorrow 
may be too late. 


Sales Total 


December 


sumers goods amounted to $12,105,- 
857.34 during the month of Decem- 
ber. These items, it was stated, 
were mainly surpluses that were 
turned over to Treasury by the 
Army and Navy. 

The sales were divided over 
Treasury Procurement’s 12 regional 
offices as indicated below: 

Region I—Boston, serving Con- 
necticut, Maine, Massachusetts, 
New Hampshire and Vermont, 
$222,670.96. 

Region Il—New York City, serv- 
ing Pennsylvania, New Jersey and 
New York, $995,091.40. 

Region Il1I—Washington, serving 
the District of Columbia, Delaware, 
Maryland, Virginia and North Car- 
olina, $530,569.18. 

(Continued on Page 58, Col. 4) 
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WASHINGTON.—4J. A. Krug, 
chairman of the War Production 
Board, announced last week a na- 
tionwide “brownout” order effective 
Feb. 1, prohibiting certain specified 
types of electric lighting as one 
phase of the program to alleviate 
the critical fuel shortage. Displays 
used by auto dealers are affected 
by the order. 

Utilities Order U-9, the new re- 
striction, virtually eliminates use of 
electricity for outdoor advertising, 
ornamental and display lighting. 

“It is estimated that the order 
will save 2,000,000 tons of coal an- 
nually,” Krug said. “This is approx- 
imately 10 percent of the 25,000,000- 
ton bituminous coal conservation 
goal mentioned by James F. Byrnes, 
director of war mobilization and 
reconversion, on Jan. 10.” Justice 
Byrnes had requested voluntary 
curtailment of unnecessary light- 
ing, pending issuance of this order. 

Effective Feb. 1 under terms of 
the new WPB order, no electricity 
may be used for the following pur- 
poses: 

1. Outdoor advertising and out- 
door promotional lighting. 

2. Outdoor display lighting, ex- 
cept where necessary for the con- 
duct of the business of outdoor 
establishments. 


Pontiac Shells 
200% Ahead of 
Old Schedule 


PONTIAC.—Maintaining a con- 
stantly increasing pace, and with 
all contract limitations removed by 
the shell-hungry Army, Pontiac 
today is producing 155 mm. pro- 
jectiles over 200 percent ahead of 
original schedules, H. J. Klingler, 
Pontiac’s general manager, re- 
ports. 

Pontiac has submitted a propos- 
al to increase the original monthly 
schedule by 25 per cent, which in- 
crease is now under consideration 
by the Army. 

The 155 mm. projectile, manu- 
factured by Pontiac and used in 
the Long Tom rifle, has been a 
prime invasion factor both in the 
Pacific and in Europe. 

As a result of its high priority, 
the Pontiac contract was placed on 
an “all you can supply” basis, 
Klingler said. 

This month, working under the 
slogan “More Firepower For 
Eisenhower,” Pontiac shell plant 
employes, 20 percent of them wo- 
men, are turning out shells at a 
rate of 8,424,000 pounds:a month. 
Calendarwise, the Pontiac shell 
job is two months ahead of the 
originally planned production rate. 

Pontiac, it was reported, has 
never failed to better contract 

. schedules on any of its wide varie- 
ty of war production which, in ad- 
dition to 155 mm. shells, includes 
Navy rockets, aircraft torpedoes, 
Oerlikon anti-aircraft cannon, Bo- 
fors field guns, tank axles, Diesel 
engine parts, Army truck and duck 









Turning Down the Lights 


Krug Gives List of Lighting Under Ban 
To Conserve Scarce Fuel 
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3. Outdoor decorative and out- 
door ornamental lighting. 

4. Show-window lighting, except 
where necessary for interior illumi- 
nation. 
| 5. Marquee lighting in excess of 
60 watts for each marquee. 

6. White-way street lighting in 
excess of the amount determined 
by local public authority to be nec- 
essary for public safety. 

7. Outdoor sign lighting, except 
for: 

(a) Directional or identification 
signs required for fire and po- 
lice protection, traffic control, 
transportation terminals or hos- 
pitals; or directional or identi- 
fication signs for any similar 
essential public services the 
lighting of which is specifically 
certified to be necessary by lo- 
cal public authority. 
Directional or identification 
signs using not more than 60 
watts per establishment, for 
doctors and for hotels, and 
other public lodging establish- 
ments. 

Krug announced that Edward 
Falck, director of the WPB’s Office 
of War Utilities, will administer the 
order. 

Provision is made for the Office 
of War Utilities to exempt from 
the order’s terms any section of the 
country where it is determined that 
compliance will not reduce the con- 
sumption of coal or other scarce 
fuels. (Example—power supplied by 
hydroelectric stations.) 

As one of the penalties for non- 
compliance, the new order provides 
that WPB may direct the discon- 
tinuance of electric service to any 
consumer who willfully violates the 
order. 

WPB also appealed for maximum 
consideration in all uses of elec- 
tricity that are not prohibited by 
the order. 


Obituaries 


C. T. Winegar, 66, 


Dies in Detroit 


DETROIT.—Funeral services for 
Charles T. Winegar, personnel di- 
rector of Chrysler Corp., were held 
here Jan. 16. Mr. Winegar, 66, died 
suddenly of a heart attack on Jan. 
13. 

He joined the old Dodge Bros. 
Corp. in 1916 as personnel manager, 
and in 1929, upon its consolidation 
with Chrysler Corp., attained the 
position he held until his death. 


* * * 


L. L. Segrest, 1944 Head 


Of Ala. Dealers, Dies 

MONTGOMERY, Ala. — Lucian 
L. Segrest, 1944 president of the Au- 
tomobile Dealers Assn. of Alabama, 
died of a heart attack here Jan. 8. 
Mr. Segrest was manager of the 
Grimes Motor Co. (Ford). 

* ¥ ~ 


(b) 





George W. Brown 
PULLMAN, Wash. — George W. 
Brown, 63, senior partner in the firm 
of Brown & Holler Motor Car Co. 
(Chevrolet) and heading the firm for 








NEW OFFICERS AND DIRECTORS of the Tennessee Automobile Dealers Assn. Board of Directors: Seated: 
First row, left to right: Roy Byrn, Murfreesboro; 0. B. Guinn, Brownsville; Birch Arnold, Dayton; Allen Moore, 
Humboldt; John Walker, Covington; Dan Connelly, Chattanooga; Frank Riggs, Athens; Walter Higdon, Cop- 
perhill; C. P. Tiffany, Clarksville; Clarence Carney, Clarksville. Second row: J. L. Latimer jr.. Kingsport; J. A. 
Ayers, Chattanooga; Paul T. Hill, Johnson City; Claude Word, Manchester; Roger Piercy, Elizabethton; B. A. 
Morton, Knoxville; W. L. Kittrell, Hohenwald; W. L. Jones, Pulaski; Will Pryor, Memphis, Standing: H. F. Mc- 
Cool, Chattanooga; H. G. Roberts, Dyersburg; J. R. Scott, Chattanooga; R. L. Nichols, Nashville; Roy C. MeClure, 
Bristol; Frank MeNutt, Maryville; Gordon Wilder, Huntingdon; Troy Douthit, Memphis; Emmett S. Newton, 
Chattanooga. Officers: President, Ralph Nichols, Nashville; Regional Vice Presidents: Roy C. McClure, Frank H. 
McNutt, Emmett S. Newton, Jas. S. Frazer, Gordon Wilder, Troy Douthit, Treasurer; H. G. Roberts; Secretary, 
J. R. Scott, Directors not in picture; Marshall Cook, Franklin; James L. Hicks, Watertown; W. M. Liddon, Nash- 
ville; S. G. Livingston, Knoxville; J. C. Mayhan, Knoxville; R. L. Parnell, Nashville; J. L. Rippey, Union City; 
C. N. Rolfe, Jr., Nashville; H. G. Spann, Waverly; W. C. Terry, Oneida; W. C. Tisdal, Jackson; John Wellford, 


Memphis; W. L. Yearwood, Fayetteville. 


PATA Proves Trend 


To Individual Sales 

PHILADELPHIA. — Confir- 
mation that the trend in used- 
car sales is to individual-to-indi- 
vidual dealings, rather than 
dealer to individual, was given in 
a report last week by the Phila- 
delphia Automobile Trade Assn. 

Information released by a sin- 
gle local OPA board in Trenton, 
N. J., showed that in the last five 
months of 1944 non-dealer to 
non-dealer to dealer sales as 263 
units. The PATA report gives 
non-dealer to dealer sales at 263 
units for the same period, fol- 
lowed by dealer warranty sales 
of 197 and dealer non-warranty 
sales of 187 units. 

The following figures for used 
car sales during August, Sep- 
tember, October, November and 
December are given by the re- 
port: 

Dealer warranty: 52, 33, 45, 39, 
28. Total 197. 

Dealer non-warranty: 32, 29, 
31, 49, 46. Total 187. 

Non-dealer to non-dealer: 136, 
107, 158, 135, 92. Total 628. 

Non-dealer to dealer: 0, 11, 75, 
95, 82. Total 263. 


Senate Confirms 
Gillette to 


Surplus Board 


WASHINGTON. — The appoint- 
ment of former Senator Guy M. 
Gillette, Iowa Democrat, to the 
Surplus War Properties Board, was 


parts. some 25 years, died Jan. 12. confirmed last week by the Senate. 





ASKED TO SELL a million dollars worth of war bonds in the 6th drive, 
J. J. Jacobs, of J. J. Jacobs Motor Co. (Buick-Cadillac) Sacramento, Calif., 
put his committee to work and sold $4,350,050 just among Shriners in the 
Sacramento district. Jacobs is shown here (right) pointing to one of the 
posters used during the campaign. At left is Potentate William D. James. 
Jacobs served for two terms as president of the Northern California Moter 


Car Dealers Assn, 


Gillette is the third and final 
member of the board, following the 
confirmation recently of former 
Gov. Robert A. Hurley, Conn., and 
| Lieut. Col. Edward Heller, Calif. 


Confirmation of Heller and Hur- 
ley followed a bitter debate in the 
Senate, over having politicians in 
‘that capacity. Members of the re- 
tail field had hoped that the Senate 
would reject the nominations, and 
insist that the job of disposing of 
an estimated hundred billion dol- 
lars worth of surplus government 
; property after the war, be placed 
in the hands of businessmen. 


Wallace Is Recovering 


From Arm Fracture 

DETROIT.—Dave Wallace, presi- 
dent of Chrysler division, is recov- 
ering from a broken arm suffered 
10 days ago in a fall down a hill 
near Cape Hatteras, N. C. 


He has been confined for the past 
week at Henry Ford hospital here, 
but expects to be back at work 
this week. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 








Ford II Sees Home Market 
As Industry’s Best Bet 


CHICAGO.—The war has pro- 
duced very little that can be called 
new, Henry Ford II said in a speech 
before the Newspaper Advertising 
Executives Assn. here recently. 

The war may 
have added some 
developments, re- 
finements and ap- 
plications, but the 
record will show 
the instruments 
and methods were 
here before the 
war, according to 
Ford. 

The greatest fu- 
ture opportunity 
of American busi- 
ness will lie in 
supplying the American market. 
Until everything necessary to Amer- 
ican standards of living is easily 
accessible to every family in the 
land, American business has not 
even commenced on its real task, 
Ford pointed out. 

What industry can do in bringing 
about a better postwar world, lies 
in the definition of industry, Ford 
said. “Industry is the one-fifth of the 
population which makes the tools 
by which the other four-fifths make 
their living,” he said. 

Industry does not support the peo- 


ple, people support industry for 


Maj. Huff Named 


Automotive School Post Goes 


To Former Dealer 

OMAHA.—Maj. Lee R. Huff jr., 
for many years an auto dealer in 
Nebraska and South Dakota, has 
been named assistant commandant 
of the Fort Crook (Nebraska) Ord- 
nance Automotive School. 

Maj. Huff has also served in the 
Infantry, Quartermaster and Air 
Corps. 


Henry Ford II 





what it can do for them, he con- 
tended. When 80 percent of the peo- 
ple are active and prosperous, the 
other 20 percent (represented by in- 
dustry) will be active and pros- 
perous. 

In giving his theory on wages 
after the war, Ford stated that no 
wage, however high, is exorbitant 
if it is earned. On this basis, he con- 
tended, $50 a day might not be too 
high, whereas $1 a day, unless earn- 
ed, would be too much. 

“Wages are not the result of em- 
ployers’ generosity, nor of the abil- 
ity of employees to bring pressure 
to bear,” he said. “They derive from 
acceptance of a product by a public.” 


Chrysler Nears 
150,000 Mark in 
Rocket Output 


DETROIT.—Chrysler Corp. has 
built nearly 150,000 rockets for use 
in both the Pacific and European 
war theaters, it is announced. The 
rocket is a 4.5-inch shell with an 
overall length of 32% inches. 

For several months the Dodge 
Division has been in volume pro- 
duction of the shell nose and the 
burster tube. Dodge and Chrysler 
production engineers have devel- 
oped a practical method of draw- 
ing the tube out of sheet metal 
when sufficient quantities of seam- 
less steel tubing are not available. 


The Highland Park plant builds 
the shell body. Fins are assembled 
to the body, and the tube is assem- 
bled to the shell. When the rocket 
is shipped, it is virtually complete 
except for the fuse and the expos- 
sive charges. These explosives are 
added by the Army. 





ORGANIZATION of the Ford dealers of the Seattle factory branch area 
into a corporation for the purpose of administering a dealer advertising 
fund when automobile production is resumed, is announced by D. D. How- 
ard, president. Officers and directors of the Northwest Ford Dealers Adver- 
tising Assn. are (left to right) W. L. Teague, Teague Motor Co., Walla 
Walla; Jos. S. Welty, Wells and Welty, Wenatchee; Catlin Wolfard (vice- 
president), Wolfard Motor Co., Portland; D. D. Howard (president), Howard 
Motor Co., Seattle; Wm. 0. McKay (secretary-treasurer), Wm. 0. McKay 
Co., Seattle; W. L. Phillips, Valley Motor Co., Salem; Al Huerby, Al Huerby 
Motors, Shelton, Wash.; H. E. Majer, Ernie Majer, Spokane. 


ti 
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ia WAS a great disappointment to 
the trade to have the NADA con- 
vention called off. There were many 
important subjects to be discussed 
and decided, particularly in view of 
the increasingly vital part automo- 
bile dealers will have to play as long 
as the war continues. We must go 
all-out to keep transportation going, 
for if transportation fails, the nation 
cannot adequately support the war 
effort. The situation will become 
more critical as each month passes, 
and automobile dealers with their 
service facilities and personnel will 
become increasingly essential to the 
welfare and safety of the nation. 
Nevertheless the trade is more 
than willing to sacrifice the bene- 
fits anticipated from this conven- 
tion, if it will aid the war effort. 


* * * 


Seeks Broadening 
Of NADA Scope 
has has come far since the depth 
of the depression in 1933, when 
there were less than 2,000 members 
and little working capital. It repre- 
sents such an important industry 
that I would like to see its functions 
expanded and its base broadened. In 
addition to its present dealer mem- 
bership, I believe it would be a good 
idea to establish separate councils 
under the association charter which 
would make membership available 
for subdivisions of the motor vehicle 
retailing trade; for instance, a coun- 
cil for finance companies, one for 
parts manufacturers and wholesal- 
ers, another for equipment manu- 
facturers, still another for the petro- 
leum interests, and even set up such 
group representation for automobile 
owners, as well as automobile and 
truck manufacturers. 

All of these groups have inter- 
ests in common, and NADA could 
be the coordinating agency. What 
is needed now and in the future is 
greater unity and more effective 
cooperation to overcome the prob- 
lems of the trade. In this common 
structure should be included spe- 
cial executive councils made up of 
the dealer members, subdivided by 
makes of cars so that they could 





MEET THE 12 NADA officers who 
were elected regional vice-presidents 
for 1944. With Ray Chamberlain, 
who is executive vice-president, they 
make up the official family. The 
first four were not only originally 
chosen as vice-presidents for their 
respective regions, but were later 
elected to their present additional 
offices in the organization. Some of 
the 12 will soon be replaced by new 
vice-presidents elected for the 1945 
term, who will be mentioned in later 
editions of this column. 

Each NADA vice-president is 
chosen by a very democratic process, 
first being elected by the dealers 
of his state as state director, then by 
the state directors of his region as 
regional vice-president of the na- 
tional organization. All of these of- 
ficers are members of the NADA 
Executive committee, which meets 
many times during the year and de- 
termines the policies and the pro- 
gram of the organization. 

* * a” 

D. G. KELLY (Dodge-Plymouth), 
Grand Forks, N. D., is president of 
NADA. Dave has 
been a very ag- 
gressive executive 
traveling almost 
constantly in the 
interest of NADA 
during this past 
year. He came in- 
to his high honor 
the hard way, hav- 
ing been many 
times _ re - elected 
as director from 
North Dakota, and 
having served con- 





D. G. Kelly 


tinuously on important NADA com- 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive — Detroit, 
and the writer's name will be kept In confidence if 


Just Among Dealers 
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requested. 








function exclusively on problems 
particularly relating to specific 
lines, 
* + oe 

Distributor 
Problems Separate 

HE structure should also contain 

an executive council for auto- 
mobile distributors. They have a lot 
of problems that do not affect the 
automobile retailer, and they should 
have the opportunity to meet and 
form conclusions that affect only the 
wholesaling of automobiles. These 
specialized trade groups could get 
quicker action with less confusion 
if the problems relating to them 
were discussed entirely within the 
respectvie grousp. It would provide 
a basis for better cooperation on 
the part of the entire industry. 

We must now prepare for the 
business growth that is sure to 
come. It is estimated that in Amer- 
ica alone passenger car registra- 
tions will, in the not-too-distant 
future, reach a total of from 33 to 
35 million cars. We must be pre- 
pared to deserve this business and 
the volume of maintenance work 
it will involve. 

* * 4 


Postwar Conditions 
To Change Greatly 
ONDITIONS after the war are 
going to be entirely different 
from those in prewar years. From 
now on we just must work together 
intelligently. 

We must do an effective job in 
furnishing satisfactory miles of 
transportatian to an increasing 
number of owners. The war has 
vastly increased public recogni- 
tion of the utility value of the auto- 
mobile—the realization that it is 
essential to our way of living. We 
in the trade must now strive to 
establish conditions that will make 
it easy for the public to buy and 
own automobiles and thus pro- 
vide the market for an ever-in- 
creasing volume of our product 
and services. 


mittees for years. That recognition 
of his abilities is not confined to the 
motor car business is evidenced by 
the fact that he has been the Na- 
tional Democratic committeeman 
for his state. 

o£ s 


LYNN S. SNOW (Ford), Oak 
Park, Ill. Lynn was honored by the 
directors last year 
by election as first 
vice-president. He 
and his brother 
have just retired 
from the Ford 
dealership which 
years ago. He 
they founded 30 
formerly was 
president of the 
Chicago Automo- 
bile Trades Assn. 
and he has also 
served the NADA 
previously as Treasurer. 





Lynn S. Snow 


* a * 
E. JACK BEATTY (Oldsmobile), 
Denver. Jack is 


secretary of NA- 
DA this year, hav- 
ing served as Col- 
orado NADA di- 
rector since 1939. 
He was a member 
of the Executive 
committee in 1942 
and of the Post- 
war Planning 
committee in 1943. 
He is also a past 
president of the 
Denver Automo- 
bile Dealers Assn. 

(Continued on Page 62, Col. 4) 








Fear Too Much Discretiona 


Power... 





Dealers tell me \\Washington Dealers Studying Bill 


By John 0. Munn 


To License All Car Retailers 





Dealers in Uniform 
(One of a Series) 





Lt. Col. Walter Evans has 
recently transferred to Los 
Angeles as assistant com- 
manding officer of the 822d 
AAF Specialized Depot of the 
Air Technical Service Com- 
mand, the largest depot of its 
kind in the world. Immedi- 
ately preceding this move to 
the Pacific Coast, Col. Evans 
was in command of the 836th 
Specialized Depot at Indian- 
apolis, where Air Corps 
parts for the Pratt-Whitney, 
Wright and Allison engines 
were handled. 

Prior to this, and soon after 
the outbreak of the war, Col. 
Evans was stationed in New 
York at the Port of Embarka- 
tion where he assisted in the 
planning program of the em- 
barkation of Air Corps ve- 
hicles for overseas shipment. 

Col. Evans formerly was 
distributor for DeSotos and 
Plymouths in Washington, D. 
C. During the many years of 
his association in the automo- 
bile business he has been with 
Hudson, Chrysler and Stude- 
baker. 


Used Car Sales 
Drop 71 Units 


In San Antonio 


SAN ANTONIO, Tex.—Used car 
sales for December, as reported by 
the dealer-members of the San An- 
tonio Automobile Trade Assn., to- 
taled 83 units, in comparsion with 
154 units in November and 171 in 
December, 1943. 

The month opened with 392 units 
on hand and closed with 419 units. 
Unit turnover was 21 percent, while 
the turnover value was 27 percent. 

A review for 1944 shows that 
there were a total of 2,486 cars sold 
during the twelve-month period for 
an average of 207 units per month, 
a unit turnover of 42 percent, and a 
turnover value of 52 percent. July 
sales topped the year with 298 units, 
while December was low with 83. 


Used-Car Dealer 
Jailed in Pa. 


WILLIAMSPORT, Pa. — Perry 
Cooper, used-car dealer, has been 
sentenced to four months in the 
county jail and fined $1,200 for vio- 
lating a two-year federal probation. 

Cooper’s sentence follows a series 
of violations, including failure to 
surrender illegal gas coupons, two 
counts of mounting tires without 
certificates, and several previous 
sales of cars at over-ceiling prices. 


Bury Moves 
PHILADELPHIA.—Bury Motor Co. 
has moved to its new address, 912 N. 
Broad St. 


By D. M. Trepp 


SEATTLE.—Draft of a bill pro- 
viding for the licensing of new and 
used-car dealers in Washington has 
been submitted for approval or 
changes to members of the Wash- 
ington Automotive Trade Assn. 

The WATA legislative commit- 
tee, headed by Chairman R. A. 
Mueller, of Tacoma, drew up the 
bill, which used the proposed out- 
line already prepared by the state 
director of licenses as a base. 

The bill was discussed at a meet- 
ing of the Seattle Automobile 
Dealers Assn. Jan. 8 and there de- 
veloped a substantial division of 
opinion. Of the 13 dealers present, 
eight approved the bill as written, 
four dealers opposed the bill or 
any modified form and one asked 
for some modifications. . 

In view of this division of opin- 
ion, the state directors decided to 
have the bill considered by dealers 
throughout the state, so that dif- 
ferences might be ironed out, since 
to obtain passage, doubtless, united 
action will be required. 

Local dealer associations in vari- 
ous centers of the state are asked 
in a statement from Edward L. 
Rosling, association counsel and 
secretary to hold meetings and 
send in their ideas on the proposal 
to airman Mueller, President M. 
O. Anderson or Rosling. The bill, 
as finally agreed upon, would like- 
ly be introduced as an administra- 
tion measure. 

“It is expected the bill the deal- 
ers finally evolve will have the ap- 
proval of the director of licenses,” 





Two Changes 
Asked in Iowa 
Licensing Act 


DES MOINES.—The two princi- 
pal changes which the Iowa Auto- 
mobile Dealers Assn. is interested 
in making in the Dealers License 
Law are contained in two proposed 
amendments, as follows: 

1. Amend Section 5039.05 so as to 
increase the annual license fee for 
a motor vehicle dealer from $5 to 
$12.50. 

2. Amend Section 5039.02 by strik- 
ing therefrom the definition of a 
“place of business” and inserting 
in lieu thereof the following: 

“ Dealer’ includes all persons as 
hereinbefore defined, regularly en- 
gaged in the business of selling, 
displaying, offering for sale or 
dealing in motor vehicles at an 
established place of business which 
is used solely and exclusively for 
the purpose of selling, displaying, 
offering for sale or dealing in mo- 
tor vehicles which place of busi- 
ness shall have space, under roof, 
for the display of not less than one 
motor vehicle and facilities and 
space therewith for the inspection, 
servicing and repair of not less 
than one motor vehicle. For the 
purpose of this definition, a place 
of business which is used for sell- 
ing, displaying, offering for sale or 
dealing in motor vehicles shall be 
deemed to be used solely and exclu- 
sively for those purposes even 
though farm machinery is sold or 
displayed for sale thereat, or if re- 
pairs, accessory, gasoline and oil, 
storage, parts, service or paint de- 
partments are maintained thereat, 
if such departments are operated 
for the purpose of furthering and 
assisting in the business of selling, 
displaying, offering for sale or deal- 
ing in motor vehicles. Places of 
business or departments in a place 
of business used to dismantle, sal- 
vage or rebuild motor vehicles by 
means of using used parts are not 
considered as being maintained for 
the purpose of assisting or further- 
ing the selling, displaying, offering 
for sale or dealing in motor ve- 
hicles.” 


Buffalo Dealership Plans 


Expansion of $90,000 

BUFFALO.—A $90,000 postwar ex- 
pansion program for Eagan & 
Streng, Inc., automobile dealers, is 
announced by President Herbert H. 
Streng. 


Rosling said, “provided, of course, 
that the bill also obtains approval 
of the attorney general’s office and 
is supported by the association as 
a sound and progressive step ahead 
to protect legitimate automobile 
dealers.” 


At the Seattle dealer meetin 
the point wag raised that too eh 
power of a discretionary nature 
was given in the proposed bill to 
the director to revoke a license once 
granted. 

a is the text of the Washington 
bill: 

Providing for the regulation, 
supervision and licensing of new 
and used motor vehicle dealers, 
amending Sections 16, 30, and 31, 
Chapter 188, Laws of 1937, and add- 
ing 3 new sections to Chap. 188, Laws 
of 1937 to be known as Sections 31-a, 
31-b, 31-c. 

Be it enacted by the Legislature 
of the State of Washington: 


SECTION I. That section 16, 
chapter 188, Laws of 1937 (Section 
6312-16 Remington’s Revised Stat- 
utes), be amended to read as fol- 
lows: 


Sec. 1b. Except as otherwise 
specifically provided by law for the 
licensing of vehicles, there shall be 
paid and collected annually for each 
calendar year or fractional part 
thereof and upon each vehicle, a 
license fee in the sum of Three Dol- 
lars (3) * * * $.” 


SECTION II. That section 30, 
chapter 188, Laws of 1937 (Section 
6312-30 Remington’s Revised Stat- 
utes), be repealed, and the following 
section substituted therefor: 


Section 30. (a) It shall be unlaw- 
ful for any person, firm or corpora- 
tion to carry on or conduct the 
business of buying, selling, or ex- 
changing new or used motor ve- 
hicles or trailers unless he shall 
have applied for and received from 
the Director of Licenses a license 
so to do. 

(b) Application for a motor ve- 
hicle dealer’s license shall be made 
on a form provided for the purpose 
by the Director of Licenses and 
shall be forwarded with fee to the 
Director of Licenses. Such applica- 
tion shall be made by the dealer or 
his authorized agent who shall 
certify that the facts contained in 
the application are true. Such appli- 
cation shall contain (1) Name under 
which the business is to be con- 
ducted and the address of its es- 
tablished place of business; (2) 
Name and address of owner, or if a 
partnership, name and address of 
each partner. If owner is a corpora- 
tion, the names of principal officers 
and their addresses, and if the cor- 
poration is not incorporated under 
the Laws of the State of Washing- 
ton, the name of the state in which 
it is incorporated. (3) Make of ve- 
hicle for which enfranchised. (4) 
Name of manufacturer or dis- 
tributor with whom dealer has con- 

(Continued on Page 41, Col. 1) 


Chicago, Illinois 
Dealers to Hold 
Joint Parley 


PEORIA, Ill.—(UTPS)—A joint 
meeting of the Illinois Automotive 
Trade Assn. and that of the Chicago 
Automotive Trade Assn. has been 
scheduled for 1:30 p. m. Jan. 29 in 
Hotel Stevens, Chicago. 

At the same time, the NADA 
board of directors will be meeting 
and the joint committee will have 
luncheon with NADA board at 12:15. 

The coming meeting with the 
Chicago committee will determine 
the legislative policy of the state 
association which may well guide 
the Springfield representatives as 
well as represent IATA position on 
national legislation. 

Attending the Chicago meeting 
and representing IATA, will be K. 
R. Popplewell, Rock Island, IIL; 
Herman G. Wangelin, Belleville; M. 
L. Froelich, Rockford; H. B. Cray- 
croft, Vandalia; T. K. Morrow, Pe- 
oria, Ill. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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AUTOMOTIVE 

ry = OUR FIELD DEFINED 
D Wi, > pea ™ Automotive: Self-propelling, hence, of, pertaining 
. 4 to, or concerned with, vehicles or machines, as auto- 
L mobiles, airplanes, or motorboats, that contain with- 
E in themselves means of motion, control, &4 direction, 
R 1 as, automotive engineering.—Websters New Inter- 


national Dictionary. 








‘No Manpower Shortage’ 


oe is no manpower shortage as such,” says Harvey 
Campbell, executive vice-president of the Detroit Board 
of Commerce, in a telegram to Senator Ferguson offering his 
aid in helping the Senator in an investigation of the national 
defense program. “There is a definite man-effort shortage 
due to absenteeism and instructed slow-downs,” continued 
Campbell. “Shop slogan too often is ‘make the job last’ which 
means ‘make the war last’ and that’s mass murder.” 

Campbell claims that war-goods production is on forced 
limited production schedules just like the old bricklayers 
union system of killing initiative by setting maximum peaks 
of effort. Campbell offers to supply witnesses to back his 
assertions if the meeting can be held secret and the wit- 
nesses “not subject to thug threats.” 

According to manufacturers in the automotive industry, 
there is no manpower shortage and hasn’t been for some 
time. There is, however, a relatively small shortage in cer- 
tain highly critical skills and these like the shortage in 
skilled moulders, are brought about by the wide differential 
in wages set for different jobs. 


Here in Detroit, it is generally understood that loafing on 
the job, lax enforcement of working regulations and sab- 
otage of working time is prevalent in many plants under 
present conditions. 

However, plants that have been able to retain their in- 
centive plan of pay continue to claim that they are still get- 
ting pre-war output from wartime employes, and the em- 
ployes’ wages have materially increased. 


Government Can’t Dodge 


OVERNMENT can’t wash its hands of the maintenance 
responsibility of surplus sale vehicles without creating 
a condition that will work to the detriment of our trans- 
portation, create a hardship condition among farmers and 
put the entire sale of surplus military vehicles in disrepute. 

First Treasury Procurement is selling the vehicles on 
practically the same basis Government did following World 
War I, with the exception that they now do establish ceiling 
prices and do require the sale to go through dealers. 

Buyers still purchase a pig in a poke, however—‘“as is,” 
with no redress. 

Farmers and essential haulers can buy a vehicle that will 
be an orphan the first day they try to use it, because there 
may be no parts to repair it. 

WPB must make provision for some production for civil- 
ian owners of the strictly military units, such as front wheel 
drive assemblies and transfer cases and parts, despite the 
crying demand of the fighting forces. 

OPA must allow a pricing of these replacement parts in 
line with the extra handling and distribution costs of selling 
to a myriad of owners instead of one customer and few ship- 
ping points. They must allow for the increased cost of small 
production runs as against the large runs on practically a 
cost-plus basis that was set for the Armed Forces. 

These agencies must step up to this responsibility or 
Treasury Procurement should withhold all multi-drive ve- 
hicles from the market until replacement parts can be furn- 
ished for them from Army surplus stocks. 
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From our viewpoint, there is 
every good reason why Detroit 
should be host to a World’s Peace 
Fair in the United States, and 
there’s no real reason, as we see it, 

why it should 

“DETROIT’S not be planned 
WORLD'S FAIR now. Already, 

IN 194X” Los Angeles and 
other forward- 
looking cities are talking about the 
possibilities of a great fair to dis- 
play the accomplishments of Amer- 
ican industry in World War II and 
the postwar products which these 
same factories will present for the 
world markets. But Detroit and the 
area which it represents, including 
Cleveland, Toledo, Flint, Lansing, 
South Bend and _ half-a-hundred 
adjacent localities, is the natural 
locale for such an exposition. 
ok Ed * 

Everyone in this war-torn world 
admits that when history is writ- 
ten, it will be the automotive and 
allied industries which will be 
given full credit for crushing the 
enemies of libérty and democracy. 
No one will question that this cap- 
ital of motordom will be given first 
place in the eyes of the peoples 
of the world from the Arctic Circle 
to the lands which the equator 
crosses. Detroit is elected for the 
next fair and it should be planned, 
announced and opened as quickly 
after world peace comes as it is 
humanly possible. 

Ed * ed 

There will be every reason for 
an exposition of human progress 
when this war is over. The dis- 
illusioned people of the world will 
have reason to question whether 
we are to have a better world to 
live in, whether the standards of 
living have been lifted or lowered 
by the colossal destruction of the 
world’s most costly conflict, from 
the effects of which no nation will 
have remained immune. The hu- 
man race will need to see demon- 
strated the scientific and techno- 
logical discoveries which have been 
advanced by generations in the 
desperate struggle which has taxed 
the ingenuity and resourcefulness 
of every last phase of chemistry, 
engineering and mass production. 
We know of no better means of 
bringing these accomplishments to 
the attention of the world than 
through a great fair or exposition. 

* Ed * 

Now, there are other good rea- 
sons for holding a fair as quickly 
after peace comes as is possible, 
and they are not material ones. 
They have to do with the psycho- 
logical and spiritual developments 
which are sure to follow a cata- 
clysm such as has disrupted the 
lives of every man, woman and 
child of this generation. We are 
wondering, and rightly, what the 
ten or more million boys and girls 
now in service are going to want 
when they get back. We are mak- 
ing plans to interest them in new 
projects, in new ambitions, in new 
jobs. They have been so long out 
of touch with the things which 
have made this country, that some, 
we are afraid, are even questioning 
the old-fashioned simple American 
doctrine of free enterprise. They 
may fall easy prey to the zealots of 
government-control, of regimented 
employment, of the very principles 
of Fascism which we have bled our 
youth and emptied our purses to 
destroy. A great fair, located near 
the very population heart of Amer- 
ica would attract 90 percent of 
these returning veterans to its 
gates. It would prove to them once 
again what has made the American 
system tick. It would fire them 
with new ambition, perhaps in 
some new line of endeavor, because 
they would see with their own eyes 
what men and women in this coun- 
try—with less to start with than 
they will have—had been able to 
accomplish. 

* ok BS 

Labor, too, would be fired with 
the possibilities of employment 
which the hundred and one new 
products offer. The planning and 
construction of the fair itself would 
give thousands of persons employ- 
ment which otherwise might be 
denied them. Labor would see, too, 
that the management, whose ob- 
jectives they sometimes question, is 
after all focused on designing and 
promoting new and desirable goods 
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WORTH OF ARMS _IN 


for all the people which bring the 
sales that make more and better 
jobs available to more people. Few 
indeed are those who have re- 
mained at home, earned high 
wages and accumulated war bonds 
but who would utilize a fraction ot 
their savings to bring their fam- 
ilies to see such an exposition, held 
within easy driving distance from 
their homes. From the day of its 
announcement, it would be the nat- 
ural vacation objective of tens of 
millions, something for them to 
plan on and look forward to. 
* * * 

Long before the war this column 
talked about the possibilities of 
Detroit as the natural locale for 
the next world’s fair. We suggested 
that the great properties of the 
Fords on the west side of Detroit 
would prove advantageous for such 
a plan. We pointed out that Green- 
field Village alone offered more in 
the way of a collection of exhibits 
of Americana and the results of a 
free enterprise than had ever been 
shown at any fair held in America; 
that this could be the center 
around which could be built a fair 
which could be made as large as 
its promoters could ever dream. 
That the Henry Ford properties, 
stretching from the plant at River 
Rouge, through Greenfield, the 
Ford airport with its lighter-than- 
air mooring mast, now including 
even Willow Run with its giant 
buildings and two-mile runways 
ready-made for exhibiting and 
demonstrating the largest planes 
yet built, form a nucleus certainly 
to be given the most serious con- 
sideration, providing, of course, the 
project would have the friendly 
nod or approval of Henry Ford. 

a * Eo 


On more than one occasion in the 
years preceding his untimely death, 
we talked with Edsel Ford about 





Coming Events 


JANUARY (1945) 


28—Chicago (Stevens Hotel). National 
Automobile Dealers Assn. executive board 
meeting. 


29-30—Chicago (Stevens Hotel). National 
Automobile Dealers Assn. directors meet. 
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the possibilities of utilizing the 
lands, waterways and facilities of 
the great Ford properties for this 
purpose. He showed a great inter- 


est, as he would in any civic- 
minded project, but wondered if 
other companies, in and out of the 
automotive industry, would be in- 
fluenced in their decision to co- 
operate in the plan because of its 
adjacency to Ford properties. At 
that time, I made it a point to talk 
with friends of mine in competing 
corporations. Their reaction was 
that the value of any exposition to 
them was the number of people 
who would see their exhibits; that 
it was obvious that any site se- 
lected in the Detroit area would be 
nearer to the plant properties of 
one company than it would to the 
others. That they would not be 
afraid to challenge the competition 
for public interest of any other 
company, once they had decided to 
show their wares to the best of 
their ability. That the broad-minded, 
cooperative spirit of friendly com- 
petition which had made the auto- 
motive industry, from its very in- 
ception, the wonder and envy of 
the whole world, would continue 
without change in any plan which 
was for the good of this community 
and this nation. I, for one, have no 
fear but what a well-planned and 
coordinated World’s Fair at Detroit 
would have the unstinted support 
of every corporation in and out of 
our industry, no matter what par- 
ticular site was finally selected by 


its sponsors. 
cd cS a 


There are many interested groups 
in the Detroit area studying the 
possibilities of holding the World 
Peace Fair in Detroit. None are 
prompted by selfish interests. The 
importance of a fair is its value to 
the nation. Detroit needs no fair 
to spread its own fame, nor to in- 
crease its own revenues, as has 
prompted many another city in the 
past. Detroit, a natural location for 
a summer fair, has always been too 
busy to plan one. Now we are 
elected. It is a “must”. We will 


have a hundred and thirty million 
boosters from the start!—G.M.S. 


= set 








se SS 











1 2m 


BW netmMit: Omi 


mm itte PRU & 


Gnat-brained 


hree-toed, nearsightod, sharp-eared and 
gnat-brained.” 


This was LIFE’s not-very-flattering caption on 
a recently published picture of Robert Rhi- 
noceros, two days old and valued at $4500 by 
Chicago’s Brookfield Zoo. Robert seemed less 
of a bargain when LIFE added, “Gentle now, 
he will be irascible as an adult, may live 50 
years.” 


Yet six weeks later came the news that 
Robert had been sold. “Your good word and 
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practically helped us to arrange a sale of the 
young rhinoceros to Mr. Robert Ringling. 
When an animal appears in LIFE, he is na- 
turally worth more to a show man.” 


So, too, when automobile advertising ap- 
pears in LIFE, it is impressive to after-the-war 
car buyers because LIFE is the kind of a 
magazine that gets tremendous response 
week after week from its millions of readers. 


That’s one reason why leading automobile 


rat gets job in circus 


good photographs,” wrote the zoo, “have very 


makers use LIFE to keep their names before 
the buying public until civilian cars can be 
made once.more. 


LIFE has more readers every week than any 
other magazine. 
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WASHINGTON. — Organizations 
planning to hold conventions, con- 
ferences, trade shows or group 
meetings after Feb. 1 “will have to 
show how the war effort would suf- 
fer if the meetings were not held,” 
Col. J. Monroe Johnson, chairman 
of the War Committee on Conven- 
tions, announced last week. 


Members of the committee in- 
clude Robert P. Patterson, under 
secretary of war; Ralph A. Bard, 
under secretary of the navy; J. A. 
Krug, chairman of the War Produc- 
tion Board, and Charles M. Hay, 
deputy chairman of the War Man- 
power Commission. The committee 
appointed R. H. Clare, special as- 


WPB Releases 
Butyl Rubber 
For Truck Tubes 


DETROIT.—Buty! synthetic rub- 
ber may be. consumed in the manu- 
facture of tubes for — trucks, 
the War Production Board an- 
nounced last week. 


The new regulation applies to 
tubes for both government and 
civilian use in sizes 6.00 x 17, 6.00 
x 20, 6.50 x 17 and 6.50 x 20, the 
Detroit Regional WPB Office said. 


Prior to the issuance of today’s 
regulation, tubes in the four light 
truck sizes have been manufactured 
from Buna “S,” the general pur- 
pose synthetic rubber, due to the 
fact that the supply of butyl was 
insufficient. 

The use of butyl inner-tubes in 
the sizes specified will make avail- 
able better tubes for the users of 
light trucks. Butyl is the synthetic 
best adapted for use in tubes and 
is superior to crude rubber in its 
resistance to air leakage. 

The new expansion in the use of 
butyl for inner-tubes is the second 
since Nov. 9, 1944. Until now, butyl 


‘was permitted for tubes only in 


very large truck and bus size down 
through and including 7.00 cross- 
section. 


Dan McLean 
Motors Not 


Involved 


VANCOUVER.—Dan McLean Mo- 
tors Co. Ltd., 1148 West Georgia 
St., was erroneously named in a 
recent report by the Vancouver 
War Time Prices and Trade Board, 
regarding conviction in Vancouver 
police court for not allowing a 
reasonable amount on a used car 
trade-in. 


The board, issuing a correction 
last week, declared that the de- 
fendant in the case was McLean 
Motors, a used car dealer at 95 
Kingsway, which has no connection 
whatever with the Dan McLean 
Motors Co., Ltd., Nash distributor 
for British Columbia. 

(Editor’s Note: Automotive News 
published the Vancover board’s 
original report in issue of Jan. 8.) 


Seeks Radio License 
MEMPHIS, Tenn.—Herbert Herff, 
partner in Herff Motor Co., has applied 
for authority to operate an FM radio 
station here. 


‘Is This Parley Necessary? 


' If It 1s, the War Committee on Conventions Tells 
How It Can Be Held 


sistant to Col. Johnson, as secre- 
tary. 

“The job of the committee,” Col. 
Johnson said, “is to relieve over- 
burdened transportation and ho- 
tel facilities and conserve des- 
perately needed scarce materials 
and manpower. The hundreds of 
messages already received from 
organizations of diverse interests 
indicate that the nation is solidly 
back of our efforts. The commit- 
tee has decided that the yardstick 
it will use to measure the essen- 
tiality of any meeting is how the 
winning of the two wars we are 
now fighting will be impeded if 
the meeting in question were held 
to an attendance of 50 or can- 
celed outright.” 

The committee approved the form 
of application required of organiza- 
tions planning group meetings to be 
attended by more than 50 persons. 
Information required by the com- 
mittee includes: 

Whether the planned meeting is 
a convention, conference, trade 
show or government meeting; the 
date and location of the proposed 
meeting and name of hotels or other 
facilities that will be used; attend- 
ance planned; previous frequency 
of meetings; location and attend- 
ance of last previous meeting; aver- 
age attendance at similar meetings 
before the war and during the war; 
from what area those attending are 
drawn; what steps have already 
been taken to curtail attendance; 
why the objectives of the meeting 
cannot be attained through “Con- 
ventions by Mail”; why a group of 
50 or less to whom powers are dele- 
gated cannot transact the necessary 
affairs of the organization, and in 
what way and to what extent the 
war effort would suffer if the meet- 
ing were not held. 

Other decisions reached by the 
committee include: 

(1) Industrial, business, labor, 
fraternal, professional, religious, 
civic, social and governmental or- 
ganizations are included among 
those requiring permits. 

(2) The issuance of a special 
permit to hold meetings of more 
than 50 does not guarantee trans- 
portation or hotel facilities or 
imply priorities for their use. 

(3) The general exemption from 
the need for applying for special 
permits for meetings of less than 50 
does not mean that the committee 
approved the holding of such meet- 
ings. It was emphasized that meet- 
ings of any size that directly or in- 
directly constitute a strain on trans- 
portation, housing facilities or other 
critical situations should be can- 
celed immediately. 

Application forms will be avail- 
able within the next few days at all 
ODT regional and district offices, at 
most hotels, convention bureaus and 
from the national ODT office in 
Washington, D. C. 


Gas Deposit Certificates 


Invalid After Jan. 25 


WASHINGTON. — All out- 


standing gasoline deposit certifi- 


cates will be invalid for obtain- 
ing supplies by service station 
operators after Jan. 25, the Office 
of Price Administration an- 
nounced last week. 








B. C. ANDERSON, Nash assistant general sales manager (center 
in Detroit last week to his younger brother, Brig. Gen. E. 


), played host 
w. Anderson, on 


leave from his command of the 67th Fighter Wing, England. During visit at 
Nash-Kelvinator’s Detroit plant, Gen. Anderson made his first flight in a Nash- 
built R-6 helicopter, George W. Mason, corporation president, looks on, 


Biggest Bomber in the World... 





HERE IS THE LARGEST EXPERIMENTAL BOMBER in the world—the Army’s B-19—which has just been 
fitted with new, more powerful engines by Fisher Body. The plane’s power, range and load-carrying capacity 
have been stepped up considerably by the installation of liquid-cooled engines produced by the Allison division 
of General Motors. Installation of the engines, requiring construction of new, longer nacelles, was begun by 
Fisher Body at Romulus Army Air field near Detroit and completed at its Cleveland No, 2 plant. A section of 
Fisher Body’s new Cleveland plant is shown in the background of the above picture. 

2 


Labor 


(Continued from Page 1) 


every job in the mill restudied for 
time consumption. It is anticipated 
that the necessary negotiations will 
take several months, with the pos- 
sibility that the plan, if it finally 
is agreed upon, will go into effect 
this summer. 

The percentage of the pay rate 
to be considered the base, and the 
percentage which will be incentive 
pay for maintaining a norm of 
production, will be determined in 
negotiations. Increased tonnage 
over normal production also will 
be rewarded by a pay override for 
the workers. 

Three thousand workers are em- 
ployed in the mill and 75 percent of 
the output in war goes to other 
consumers. 

* * OK 
Spanking Upheld 

Union disciplining of 572 United 
States Rubber Co. workers who vio- 
lated the URW-CIO no-strike pledge 
was backed up by the National War 
Labor Board last week with an or- 
der that the company deduct $12.50 
fines from the pay of the rebels. It 
was further ordered that fees nec- 
essary to reinstate the rebels in the 
union be deducted also. The action 
was taken at the request of the 
company. 

* * oe 
British Strike, Too 

As a national fair-wage standards 
bill got a second reading, tanta- 
mount to passage, in the British 
House of Commons, the Labor Min- 
istry revealed that more time and 
production were lost through strikes 
during the first 11 months of 1944 
than at any time in the last 12 years. 

* * * 

Plants which fail to meet pro- 
duction schedules because of 
strikes may lose their Army con- 
tracts, it was warned in Detroit 
last week by Col. George Strong, 
deputy commander of the Air 
Technical Service Command. 

* aK * 

Senator Homer Ferguson’s impli- 
cation that labor is being wasted at 
the Willow Run Bomber plant was 
denied last week by the Ford com- 
pany and the UAW-CIO. Quits and 
labor turnover have been problems 
at Willow Run, officials said, but de- 
spite these holdups Ford has been 
able to build more and more bomb- 
ers with fewer and fewer men. 

Senator Ferguson is scheduled to 
lead the Senate war investigation 
committee to Detroit to check on 
the use of labor. 

az + *” 
To Amend Act 

Senator Arthur Laws.and others 
have introduced in the State Legis- 
lature here a bill to amend the so- 
called Colorado labor peace act to 
conform to a recent State Supreme 
Court decision and to substitute a 
requirement for labor union regis- 
tration to take the place of a pro- 
vision for compulsory incorporation, 
which was knocked out by the court. 





HERE IS A CLOSE-UP of a small section of the largest experimental 
bomber in the world—the B-19, just fitted with new, more powerful engines 
by Fisher Body. Note how the tire on one of the landing wheels dwarts 
the tall plant protection officer guarding the 80-ton plane at Fisher Body’s 
new Cleveland plant. The tire is eight feet high. 


Hascall Made Director 
Of Chrysler Purchasing 


DETROIT.—Herman L. Weckler, 
vice president and general man- 
ager of Chrysler Corp., has an- 
nounced several promotions in the 
executive personnel of the purchas- 
ing department of the company. 

A. P. Hascall, who has been gen- 
eral purchasing agent, becomes di- 
rector of purchases of the corpora- 
tion. Joseph Pfeiffer, who has been 
staff assistant supervisor of the 
purchasing department, becomes 
general purchasing agent. 





A. P. Hascall 


J. Pfeiffer 


These appointments were made 
in connection with the resignation 


U. S. to Increase 
Midwest Coal 


WASHINGTON. — In an emer- 
gency move to provide more mid- 
western fuel to heat homes and build 
up low industrial stocks, the Solid 
Fuels Administration for War has 
ordered reductions in shipments of 
Illinois and western Kentucky coal 
to industries having more than 20 
days’ supply on hand. 


of E. L. Reason, who has been as- 
| sistant general purchasing agent 
for the past 20 years and who left 
Chrysler to take a position with 
another company. 


Hascall began his automotive 
career in 1910 
with the W. A. 
Paterson Co. in 
Flint as a shop 
man. He joined 
Dodge Bros. here 
in 1925, becoming 
assistant director 
of purchases in 
1928 and general 
purchasing agent 
for Chrysler 
Corp. in 1930. 

Pfeiffer also has 
been in the auto- 
mobile business all his life, having 
joined the Maxwell Co. in Dayton 
in 1916 as a clerk in the purchasing 
department. 


Reason went to work in the pur- 
chasing department of the Buick 
Motor Co. in 1910 and joined the 
Everett Motor Car Co. in 1912. In 
1921 Reason became assistant gen- 
eral purchasing agent of Maxwell 
Chalmers. He retained the same 
title in 1925 when Chrysler Corp. 
was formed, at which time he was 
in charge of practically all the buy- 
ing for the original Chrysler car. 





E. L. Reason 





For the Handicapped 


INDIANAPOLIS.—A proposed amend- 
ment to Indiana's motor vehicle license 
laws, pending in the State Legislature 
here, would allow physically handi- 
capped persons to obtain drivers’ li- 
'censes if certified by a physician. 
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) FOR POSTWAR DEVELOPMENTS 








A prime producer during the war is bound to be an important producer after the 
war. To those who have thought of Bantam only as a manufacturer of light 
automobiles, Bantam’s current war production seems remarkable-in its variety 
and quantity. Our current output ranges from delicate high-precision torpedo 
engines and aircraft controls to mass production of heavy cargo trailers. The 


enlarged facilities which have made this production achievement possible will 


put Bantam in the forefront of peacetime manufacturers. 


. 


AMERICAN BANTAM CAR COMPANY 


BUTLER, PENNSYLVANIA 








* ‘TORPEDO ENGINES, TRANSMISSIONS and PROPELLER SHAFTS 


AIRCRAFT CONTROLS, OLEO STRUTS and MISCELLANEOUS AIRCRAFT PARTS 
KITS ¢ ROCKETS °¢ ETC. 


AMPHIBIOUS and HEAVY CARGO TRAILERS * TRUCK AXLES and TRAILER LANDING GEARS * TRUCK CONVERSION 
BUY THAT EXTRA $100 BOND...TODAY! 
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Willys to Drop 
Preferred Stock; 


Cut Common 


TOLEDO.—Directors and officers 
of Willys-Overland Motors, Inc., in- 
cluding Charles E. Sorensen, presi- 
dent, and Ward M. Canaday, chair- 
man of the board, were re-elected 
at the annual stockholders meeting 
and the subsequent directors meet- 
ing here last week. Besides Soren- 
sen and Canaday, the directors in- 
clude Frank H. Canaday, F. L. 
Hopkinson, Burton A. Howe, A. W. 
Humfeld, William A. Irvin, H. J. 
Leonard, Edward L. Love, George 
W. Ritter, Delmar G. Roos and W. 
I. Webb. 

The stockholders voted in favor 
of a charter amendment eliminating 
all preferred stock and reducing the 
total authorized stock to 2,850,000 
common shares, of which 2,372,385 
are outstanding and 1,827,775 were 
voted. 

The company’s production, the 
stockholders were informed, ex- 
ceeded any previous year in its 
thirty-eight-year history by 34%. 
Deliveries of war products for the 
year showed $236,700,000 total. 
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Parts Producers Also Listed .. . 


Dealer Plans for Increased or Decreased 
Sales Forces After the War 


Will Enlarge Sales Force 
20 to 


10 to 
20% 
21.74 
26.76 
28.13 
31.58 
28.57 
23.08 
19.23 
14.29 
16.00 
9.09 
28.57 
12.50 
14.29 


10% 


Studebaker .... 
Willys 
Graham 


Commenting on the almost limit- 
less number of peacetime uses of 
the Jeep, Canaday stated that dis- 
closure of the details of the com- 
pany’s postwar program would have 
to be deferred until the time of the 
winning of the war is definitely as- 
sured. 

“Next to winning of the war,” he 
said, “the tremendous importance 
of solving the labor shortage of the 
farmers of the world with equip- 


11.27 
9.37 


18.37 
12.82 
23.08 
15.71 


Will Decrease Sales Force 
10to 20to Over 
20% 30% 80% 
23.4 238.4 31.8 
20.0 32.7 
38.5 30.7 
14.5 30.5 
12.5 
22.4 
16.1 
19.1 
8.3 
16.7 


Over 
80% 
13.91 
7.04 
6.25 
11.84 
4.08 
7.69 
3.84 
5.71 
4.00 
13.64 
28.57 . 11.8 
37.50 57.1 ao 

— 54.5 27.3 
Source: R. L. Polk & 


80% 
5.22 


10% 
21.4 
33.7 
23.1 
39.1 
35.4 
19.7 
25.8 
38.3 
25.0 
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ment that will produce more food 
with less manpower is so vital that 
we think it comes second in im- 
portance only to the war itself.” 


Younger Drivers 


DENVER.—Minimum driving age on 
Colorado highways would be reduced 
from 16 to 14 under a bill introduced 
in the State Legislature here last week 
by Senator John Shawcroft, of La Jara. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 





Mechanics Held Critical 
In Manpower Pinch 


(Continued 


WMC pointed out that all of the 
activities included in its listing 
were essential, while certain of the 
whole group were cited as being 
critical, among them the automo- 
tive classifications cited. However, 
WMC emphasized that with but 
one exception no attempt has been 
made in any case to indicate the 
relative importance of different oc- 
cupations in these activities. The 
exception is technical, scientific and 
research personnel. 


In a lengthy list of various re- 
pair services regarded as essen- 
tial, the only ones cited as being 
critical are repair of automobiles, 
buses, trucks, tractors, farm 
equipment and tires. WMC states 
that “it is intended that consid- 
eration be given only to individ- 
uals qualified to render all- 
around repair services on the 





Never mind who 
wears the pants... 






In Portland, Oregon, 47% of the women influence the selection of 


their husbands’ clothing. We know about your merchandise, too! 


The Oregon Journal can tell you pretty nearly every- 
thing about the buying habits of Portlanders . . . can 
give you intimate information that came straight from 
the women of Portland themselves! 


Here’s how! 


Trained interviewers of R. L. Polk & Co.’s research 
staff visited every twentieth home in Portland, securing 
information for a down-to-earth study of Portland 


consumers. 


It is the inside story of the buying habits of Portland 
families. It contains hundreds of thousands of exciting 
facts about the Portland Market... vital statistics 
about Portland families . . . their buying habits . . . their 
brand preferences . . . their postwar plans! It was made 
expressly for and is available exclusively through the 


Oregon Journal*. 


This study of the Portland Consumer Market is a 
yardstick by which you can better plan your advertis- 
ing, merchandising and sales efforts in Portland, Oregon. 
You can know in advance the potentials of this market 
for your type of product. 

And, with the Oregon Journal as your advertising 
medium, you get intensive coverage in important area. 


*A note on your business letterhead to the advertising director of 
The Journal, or Reynolds-Fitzgerald, Inc., will bring you informa- 
tion you desire about the Portland, Oregon Market. 


PORTRAIT OF A GOOD NEWSPAPER! 


What makes the Oregon Journal a good newspaper...a 
newspaper the people of this community like to read? 


Just this! The Journal is human, made up by human beings. It is 
created fresh each day out of the hearts, the horse sense and 
headaches of the staff from publishers to pressmen, from 


compositors to carriers. 


No one person makes it a good newspaper.. .it is enthusiastic 
teamwork that makes The Journal Portland's favorite news- 
paper, today, as it has been for years. 


SJ UURNA 


PORTLAND, OREGON 


Afternoon and Sunday 


Member: Metropolitan and 
Pacific Parade Groups 


Represented by 


REYNOLDS-FITZGERALD, Inc. | 


New York, Chicago, Detroit 
San Francisco, Los Angeles 
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types of equipment specified 
herein.” 

All production, maintenance and 
repair of aircraft is listed as a crit- 
ical activity. 

Highway and street construction 
is regarded as essential but not 
critical. 

In the critical list is the produc- 
tion of castings, die castings, forg- 
ings, pressings, tubings, etc., for 
essential products, and the same is 
true for a wide variety of engines 
and other machinery, including the 
automotive and petroleum and al- 
lied fields. 


Critical also are activities relat- 
ing to production of tires, tubes 
and other vital rubber products, 
and in the same category are activ- 
ities related to the production of 
petroleum products. 


All of the activities in the pro- 
duction of transportation equip- 
ment, with two exceptions, are 
cited as being not only essential 
but critical, as follows: Motor ve- 
hicles, trucks, ambulances, fire en- 
gines, buses, and military motor- 
ized units; essential parts and ac- 
cessories of such motor vehicles; 
locomotives and parts; railroad and 
street cars and equipment. Re- 
garded as essential but not critical 
is production of motorcycles and 
bicycles. 

Over-the-road trucking is given 
a critical status, and the same is 
true of over-the-road bus serv- 
ices. 


Byrnes’ recent letter, addressed 
to Maj. Gen. Lewis B. Hershey, 
Selective Service director, asked 
him to request local boards to “give 
consideration to a priority of with- 
drawals which would call (in the 
order listed): 

1—“Registrants not employed in 
any of the activities on the list (of 
essential activities). 

2—“Registrants engaged in rela- 
tively unimportant jobs in the 
essential but not critical activities, 
and registrants who may be re- 
placed without difficulty. 

3—“Registrants employed in rela- 
tively unimportant jobs in critical 
war programs, and registrants in 
such programs who may be re- 
placed without difficulty. 

4—“Registrants engaged in rela- 
tively more important jobs in es- 
sential but not critical activities. 

5—“Registrants engaged in more 
important jobs in critical activi- 
ties.” 


Now Harms-Rofinot 


SPOKANE, Wash.—In order to 
make the automotive concern a more 
personalized one, the Inland Chevro- 
let Co. has changed its name to 


Harms-Rofinot Chevrolet Co. It con- 
tinues under the management of J. 
H. Harms and B. L. Rofinot. 





PAUL R. DAVIS who has been named 
general sales manager of Studebaker. 
Davis joined the company 21 years ago 
and most recently has been an assistant 
mies manager and regional manager at 

a. 
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“expect substantial | 
improvement in 1945... 








“To say I am pleased with the results 


of the Goodyear modernization plan 
is to put it very mildly. 


“The photographs of our store—be- 


fore and after—will show you some 
of the reasons for my satisfaction. 
These pictures show a tremendous 
improvement and the effect on my 
employees is great. They are not 
only enthused over the improved 
appearance but they have been stim- 
ulated as a result to really sell all 
of our new lines, as well as our old 
lines, of merchandise. 


“It is evident that this new modern 


store, as laid out by Goodyear ex- 
perts, is attracting new people who 
have never been in here before. 
Our sales increase, as compared to 
the same month last year, is close 
to 40%. 


“I confidently expect to show a very 


substantial improvement over that 
increase in 1945.” 


FOND DU LAC, WISCONSIN 





PARTNERS FOR PROGRESS 


419 dealers have flown the Goodyear flag 
for 25 years or more ... 1269 for 20 years 
or more... 2594 for 15 years or more 
... 4268 for 10 years or more...arecord 
of long and successful association un- 
matched in the industry. 
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Resutts — in terms of stepped-up dealer 
sales and profits — prove the common-sense 
value of Goodyear’s planning to help mod- 


ernize retail outlets. 


For more than 25 years Goodyear has 
been known as the outstanding DEALER 
COMPANY. Today, Goodyear works with 
and for many more independent dealers 
than any other tire and rubber company. 


Close relations with successful dealers 
have assembled a vast store of tested retail 
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methods and practices. These, Goodyear 
makes available to dealers in the form of 
complete and detailed selling help, ranging 
from store fronts and displays to advertis- 
ing and accounting. 


The Goodyear franchise is the most valu- 
able and the most valued in the industry. 
Intensified new programs for even closer co- 
operation from now on are good reasons 
why Goodyear dealers expect substantial 
improvement in 1945, 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 
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Colorado Dealers | 
Commended for 


Service Job 


DENVER.—“The records of the 
Colorado Motor Vehicle Bureau 
prove that motorists of the state 
have heeded the national conserva- 
tion program in the case of their 
automobiles,” said an official of the 
dept. 

“Tt also speaks well forthe service 
departments of the automobile deal- 
ers. They have done a good job in 
keeping motor cars in operation in 
spite of labor and material short- 
ages.” 

The: Motor Vehicle Department’s 
records show that from Dec. 31, 1941, 
to July 1, 1944, passenger car regis- 
tration in Colorado was reduced only 
seven percent. On July 1 of this year, 
Colorado had 243,121 passenger cars 
registered, while on Dec. 31, 1941, 
there were 336,702. Colorado’s motor 
vehicle fee collections for the first 
10 months of this year amounted to 
approximately a quarter million dol- 
lars, a reduction of less than 10 per- 
cent under the same period in 1941.” 


~— 
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J. E. MAYL (vice-president and sales manager of the tire division of Good- 
year, has completed 20 years of service and has received a pin from P, W. 
Litchfield, chairman of the board. Mayl joined Goodyear in December, 1925, 
and became affiliated with the truck tire sales department, In 1928 he was 
named manager of that department, moved on to manager of the Southern 
division and in 1937 went to California to head up Goodyear activities there. 
He returned to Akron last June to direct the sales activities of the tire 


division. 





Savacool Named 


To Mack Board 


Inc, has been announced by L. G. 
Bissell, board chairman. Savacool 
joined Mack in 1913 as an account- 
ant in the Chicago branch. 
Savacool was elected vice-presi- 


NEW YORK.—Appointment of J.| gent and comptroller in January, 


E. Savacool, 


vice president and | 1925, and will continue to hold those 


comptroller, as a member of the | offices. He also will continue as a di- 


board of directors of Mack Trucks, | rector of Mack Mfg. Corp. 





iltimore News-Pos 











Auto Ranks Gloomy 


Manpower and Car Lack Head List of 8 Woes 


Facing Dealers, 


PHILADELPHIA. — Latest war 
developments have placed a gloomy 
shroud over automobile prospects 





PATA Declares 


invalid coupons (counterfeit, unen- 
dorsed and ‘out of date) with which 
a service station has bought gaso- 


in the opinion of the Philadelphia|line from its suppliers has been 


Automobile Trade Assn. 

“Old estimates and predictions 
will have to be scrapped,” the or- 
ganization says in its latest bulletin 
to members. “Most dealers face 
hardship; some face failure.” 

“A week-end survey of all the 
latest confidential bulletins which 
PATA receives,” the report says, 
“indicates that all factors of our 
business are being hit. The writer 
of these bulletins is unable to 
find a single cheerful note for the 
months immediately ahead. 

“We believe the problems, in the 
order of their importance, will be 
(1) manpower, (2) car scarcity, (3) 
general government controls, (4) 
service price ceilings, (5) tires, 
(6) gasoline, (7) commercial rentals 
and (8) replacement parts. 


“Gasoline controls are being 
tightened. A 100 percent debit for 


eee 





NATIONALLY REPRESENTED BY HEARST ADVERTISING SERVICE | 


started by OPA. This is made pos- 
sible by a new system now in effect 
by which OPA screens practically 
every gas coupon turned in by all 
sellers of gasoline. 


“To protect careful, honest deal- 
ers, OPA has issued amendment 
163 to RO 5C which provides for 
a one percent ‘bail-out’ of each 
month’s volume of business. Real- 
izing that these dealers may occa- 
sionally get counterfeit coupons, 
OPA has provided for them to get 
back any debits they might incur 
up to one percent of each month’s 
volume. These ‘bail-out’ applica- 
tions must be made through the 
district office of OPA on form 
OPA R-549, within 90 days of the 
date of the debit. 

“Dealers will continue to apply 
to their local ration boards for 
replenishing of shortages due to 
evaporation and other accidental 
losses as provided by amendment 
121 to RO 5C.” 


On the manpower front, the bul- 
letin declared that “latest develop- 
ments are of such importance that 
the motor vehicle transportation 
group of ODT will probably renew 
its meetings and hearings in con- 
nection with draft deferments. 
Manpower regulations now have 
‘teeth’ to this extent: employers 
found guilty of violating any of 
the many WMC regulations can be 
deprived of all rations necessary 
for the operation of their business.” 


WLB Allowed 


More Voice in 


Pay Violations 


WASHINGTON.—The War Labor 
Board and the salary stabilization 
unit of the Treasury Department 
can use more leeway in settling 
alleged violations of the wage sta- 
bilization law, according to a re- 
cent amendment to the regulations 
of the Office of Economic Stabili- 
zation. 


Previously if a dealer raised an 
employe’s wages and the raise was 
not in accordance with the regu- 
lations, the entire amount of the 
salary paid to this employe had to 
be disregarded by the Collector of 
Internal Revenue in figuring the 
dealer’s income tax.The War Labor 
Board in that case would inform 
the Internal Revenue Department 
that the dealer had violated the 
wage stabilization law by illegally 
raising the wages of an employe. 
The Commissioner of Internal Rev- 
enue was bound by this determina- 
tion and, therefore, would strike 
out the total wages of this employe 
as business expense in the tax re- 
turn of the dealer. 

Under the recent amendment the 
War Labor Board may recommend 
that something less than the total 
amount of the wages of that em- 
ploye be disregarded by the Col- 
lector of Internal Revenue if ex- 
tenuating circumstances are pres- 
ent. 

For instance, the employe’s wages 
may be $2,500 a year, but the War 
Labor Board may, if extenuating 
circumstances are present, recom- 
mend that only $1,000 be deducted 
from the business expenses of the 
dealer in considering his income 
tax return. The same applies to the 
salary stabilization unit of the 
Treasury. 






Monarch Corp. 


Wins Second E 


INDIANAPOLIS.—Monarch Engi- 
neering Corp., an affiliate company 
of Monarch Motor Co., Indiana’s 
largest Buick dealer, has just been 
informed by Robert P. Patterson, 
undersecretary of war, that it has 
won for the second time the Army, 
Navy production award for meritor- 
ious service on the production front. 

He further stated: “You have en- 
deavored to maintain the high stand- 
ard which you set for yourselves and 
which won your distinction more 
than six months ago and can well be 
proud of your achievement.” 
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Cross section above shows how modern seats are 
cushioned for utmost comfort and wear. One simple, 
molded material—Foamex by Firestone—replaces all 
old-style upholstery innards. 


Foamex seats can take the darndest pounding. One set of 
cushions has groaned under a six-foot 225-pound driver for 
over 300,000 miles now. 

Those seats are still as plump and unruffled as the day they 
came out of the Firestone plant. 

Seating that can take such a beating is bound to help sell 
postwar cars. You can promise “the seats will look and feel 
like new for the life of the car.” 


@TRADEMARK 


Foamex will make good your promise—and then some. But 
Foamex will give your cars a still more vital selling point— 
incomparable comfort. 


It floats folks on millions of super-buoyant, air-breathing 
latex cells—so sensitive they can cradle a baby tenderly—so 
resilient they can’t pack hard under weightiest burdens. 

Until Victory, all Foamex must go to shield fighting men 
and instruments from concussion. Meanwhile remember— 
Foamex will help you win the postwar battle for sales. 


P.S.—The ideal covering for Foamex seats—Velon,* Fire- 
stone’s wonder fabric. Makes smarter colors practical. 
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ANOTHER CONTRIBUTION TO A BETTER WAY OF LIFE A ire ston 


SISTEM TO THE VOICE OF FIRESTONE MONDAY EVENINGS OVER NOS 
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OPA Appoints 
Rubber Repair 


Price Committee 


WASHINGTON. — An advisory 
committee consisting of eight 
members whose companies produce 
tire and tube repair materials has 
been appointed by the Office of 
Price Administration, the agency 
reported last week. An organiza- 
tion meeting will be held at the 
OPA regional office in Chicago on 
January 29-30. 

The committee will discuss with 
OPA, pricing problems on _ such 
tire and tube repair materials as 
tube repair kits, tire patches, air- 
bags and curing bags. 

Ceiling prices for tire and tube 
repair materials that are the same 
as those manufactured during 
March, 1942, are now “frozen” as 
of that date under revised maxi- 
mum price regulation No. 131. The 
same regulation also provides a 
formula for the pricing of new or 
altered products. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


| 








Higher, Lower or the Same Discounts? 


Discounts 
Higher Lower About 
Make Discounts Discounts Same 
Mr SONOG  CDUNOED ©6665 vdin 604 RE bee 6.0605 008% 8.1 2.4 89.5 
6455 855: Co Ui 's Caee wh wae et be oes 16.5 4.0 79.5 
I 6 £56 UU Ad FOES TN ok Ge the os bisa’ 20.0 7.7 72.3 
MNS eho ico bd 065 CENTS S466 608 Bad 14.8 5.3 79.9 
SEEN. ch: b-o AS6 B56:K eee d Fw POE BSS O aD bby 00s eiee 12.3 5.3 82.4 
Sie ky GES L Uo 5 Cae DES Cabacesdset 6 12.3 4.8 82.9 
SNAIL wu. is Pots. 6 iw Rr oh. 0 e940 850 0.8 10.6 6.4 83.0 
ME Na 54-0 bbc Vere oe pa Ve eddes 0800s 21.2 4.8 74.0 
EE EN Ab tc eb ca FeCte ee PA Tie ee weer 28.6 2.4 69.0 
ERE PG Maa ree eee ree 14.6 9.8 75.6 
EON ro 6 WA 0s Vo Riel Daa Nees 0 bce ¥eae 35.1 2.7 62.2 
REP rer ree CREE TEES ee 15.0 5.0 80.0 
SSE 6s s a-va't.c sAR RM UREA CO 000 66 age eee 23.8 0 76.2 

Source: R. L. Polk & Co. Survey 





. . automotive accessory business in 

Sheldon Bros. Purchase | 1935 and have built up one of the 

Kemp Oldsmobile largest retail establishments in the 
DETROIT.—Announcement of | nation. 

the purchase of Kemp Oldsmobile 

Co., 7940 Michigan Ave., by Fred, 

George and William Sheldon, was | 





“WE WISH TO ADVISE THAT IT 
will not be necessary to run our ad 


| in our News any longer. We 
announced last | week by James | obtained very satisfactor results 
Berry, Oldsmobile zone manager] from this advertising which enabled 


us to dispose of all of the cars we 
had on hand Thank you very much 
for the cooperation and courtesy 
shown us. f, at any time in the 
future we have occasion to avail 
ourselves of your services, we shall 


here. The new Oldsmobile dealer- | 
ship will be known as the Sheldon | 
Motor Sales and will be operated | 
by Fred and George Sheldon until 
the third brother, William, returns },. Gniy too glad to do so.”—Marion 
from military service. Auto Finance Co., Marion, Ohio. 
The Sheldon brothers entered the | gg~wWant Ad Dept., inside back cover 





DEN VER.—\To discourage the 
growing tendency of individual 
owners selling their own car to 
other individuals instead of to deal- 
ers, the Denver Used Car Dealers 
Assn. ran an advertisement in a 
local newspaper, which read: 


“Why Sell Your Car to a Dealer? 
Believing in the inherent honesty 
of our citizens and feeling that 
they would never knowingly risk 
their good names and the possibil- 
ity of drastic penalties for violation 
of ceiling prices—we are glad to 
publish the following facts and 
reasons as a guide and assistance 
to those who may be considering 
the sale of their present cars. 


“Do you know that any dealer 
can pay you as much for your car 
as can any individual? And that if 
you are approached by an individ- 
ual who offers you more than ceil- 
ing price and you accept it, it is 
you, not he, who is subject to legal 
action, a drastic penalty and the 
adverse publicity that usually fol- 
lows? Do you know that the sale 











| Why Sell to Dealers? 


Denver Association Gives the Answers 
In Newspaper Ad 


of your car involves the filling in 
and forwarding to government 
agencies of various forms—all han- 
dled by your dealer when you sell 
to him? 

“When you sell to a dealer you 
have no haggling over terms, no 
car to take in trade, no future col- 
lections to worry about. You get 
cash, the top dollar, immediately! 
If you sell to a personal friend and 
the car goes wrong he will always 
blame you! There’s no risk of 
breaking a personal friendship 
when you sell to a dealer. You 
don’t have to waste time and spend 
money putting your car in shape. 
Your dealer does the recondi- 
tioning. 

“You can sell your car to a 
dealer, pocket the cash and forget 
the transaction. There can be no 
later comeback on you for repairs. 
You get a square deal all around 
from your dealer. He wants your 
friendship now—and in the future. 

“Yes, Mr. Automobile Owner, the 
wise thing to do is to sell to a 
dealer who will give you the top 
dollar and who will do his part in 
protecting the nation’s dwindling 
car pool by honestly reconditioning 
your car before allowing it to go to 
its next owner!” 





Canadian Board 
Lists Used Car 


Price System 


MONTREAL.—Here is the new 
way Canada’s wartime prices and 
trade board decides thee@price of a 
used car: 


(1) Take the list price when néw. 

(2) Add a flat charge of hand- 
ling, usually $25. 

(3) Add cost of accessories like 
clocks, options like overdrive, spe- 
cial gadgets. 

(4) Add transportation charges. 
Cars used to be F.O.B. Windsor, 
F.O.B. Oshawa, etc., and transpor- 
tation charges were added fron 
that point. 

Having determined those four fac- 
tors, the original price is achieved by 
the wartime prices and trade board. 

As an example, a car which was 
listed at $1,000, takes on $25 for 
handling, plus an assumed $50 for 
gadgets and accessories, and $100, 
also assumed, for transport, making 
the car worth $1,175. 


Then the board looks up its chart, 
and finds out if the car is recondi- 
tioned. That would make a differ- 
ence. But most differences of all 
would be the age. The age dates from 
October of any year. Thus a ‘1940 
car dates to October, 1939, and its 
age is judged as such. 

Finally, there is a figure to fit all 
conditions. It is on the basis of a 
percentage for depreciation. The 
board then decides this car is worth, 


original price. This fixes the present 








The unusual craft shown above was the first sub- 
Marine of the American Navy. Built in 1776 by 


David Bushnell, it was.used against the British 


- warship, “The Eagle” which was lying off New 


York. Now, “The American Turtle’’—that’s what 
it: Was ‘called—acted like a submarine all right, but 


© that was about ail. It didn’t sink or damage atiy 


ships. Bushnell had a good idea but he simply did 


. not have enough knowledge or experience to make 


his idea practical. 


The moral of this story is: In the development of 
the first submarine as in the development and 


THE WARD PRoDucts 

,. CORPORATION | 

Naga EAST 45TH STREET 
LEVELAND 3, OHIO 





tions, look to WARD! 





manufacture of all products, Experience Counts. 


- The design and manufacturing experience of THE 


WARD PRODUCTS CORPORATION has long ago estab- 
lished this company as the leader in, the produc- 
tion of automobile and home antennas. Many 
important design changes pioneered by warp, 
have made WARD the recognized pacesetter. All 
WARD products are quality products, the work- 
manship of craftsmen of experience, ‘using mod- 
ern équipment under ideal conditions. For the 
finest ‘antennas for automobilé and home applica- 


BUY WAR BONDS 





1945 selling price to be $705. 


Accused Dealer 


Suspended in Ala. 


BIRMINGHAM, ALA. — Elliott 
Lawson, doing business as Bir- 
mingham Motor Sales Co., has 
been restrained by a Federal Court 
injunction from doing further’busi- 
ness until he complies with OPA 
ceiling price regulations. 

Two cases against Lawson are 
pending in the court, one accusing 
him and his salesman, Jack Creel, 
of selling a 1936 Ford coupe for 
$750 on which the ceiling price is 
$350. The purchaser was an Army 
corporal, veteran of the Marshall 
Islands campaign. 

In another case a policeman tes- 
tified that Lawson showed him a 
1939 Ford 60 coupe but refused to 
take the ceiling price of $562, say- 
ing he had $1,250 tied up in the 
car. 


“WE RECENTLY RAN AD in_ the 
Automotive News offering a’ Bean 
front end machine for sale and sold 
the equipment within a few days 
after the ad appeared. We have 
decided to dispose of some more 
equipment and want to run another 
ad as the other was so successful.” 
Manning & Marino Motor Co. 
(Hudson), Youngstown, Ohia 

Be Want Ad Dept., inside back cover 


according to age, 60 per cent of the 
| 
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O MAINTAIN Packard identity, today, to sell 
Packard automobiles, tomorrow, Packard cultivates both male 
and female, asks the man and the woman to own one, come 
victory and peace. That’s why Packard double-exposes its adver- 


tising in The American Magazine, the publication that’s edited 





with dual sex appeal. Thus, Packard advertising is exposed to 
millions of men and millions of women, multimillions of aspi- 


rational Americans who buy The American Magazine on the 


newsstands, subscribe, or beg, borrow, or steal somebody else’s The Happy Medium to 
copy. Incidentally, it is these middle millions who still make America’s Middle Millions 


60 per cent of the nation’s purchases, after savings and taxes. 
Pp I s 


BUD SCHIRMER, Detroit Manager; BOB WOODRUFF, American Magazine Representative 
The Crowell-Collier Publishing Company, General Motors Building, Detroit, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 
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Templeton, Named 
Head of Sparks 
Auto Sales 


JACKSON, Mich.—Harry Sparks, 
president of Sparks-Withington Co., 
announces the appointment of J. T. 
(Joe) Templeton 
as director of 
sales, automotive 
division. Temple- 
ton will make his 
headquarters at 
Sparks - Withing- 
ton general offices. 
here. 

He takes over 
duties at once to 
complete postwar 
sales plans, en- 
J.T.Templeton abling E. T. H. 

Hutchinson to as- 
sume direction of Sparton’s eastern 
sales activities, automotive division. 

Templeton, a former San Fran- 
cisco business man, has made his 
home in Chicago for the past 10 
years, and he came to Sparton 
from the War Department. While 
with the government, he directed 
the termination activities at the U. 
S$. Tank Arsenal, Bettendorf, Iowa. 





Adolf 
Was 


Nearsighted 


He Became World’s 
Champion Trouble Maker 
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AMBITIOUS PLANS for a new and larger building were revealed by Louis 
P. Milner (right) and J. R. Fuller (left), partners in Dodge-Plymouth 
dealership, Milner-Fuller at Monroe, La., to E. C. Quinn, assistant sales 
manager of Dodge, during their recent trip to Detroit. Partners for 14 
years and backed by a quarter of a century of experience in the automo- 
bile industry, Milner and Fuller have purchased property and laid pre- 
liminary plans for an investment—when they get the green light—of 
#1060,000 in a new plant in an improved location in Monroe. 
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As Accidents Mount... 


Delaware Cracks Down 


On Defective Cars 


WILMINGTON, Del. — Delaware 
automobile drivers who are found 
by state police with vehicles that 
are defective in any way will be re- 
quired to take the vehicle to one of 
the three motor vehicle department 
inspection lanes for 4 complete 
checkup. 

Supt. of State Police Paul W. 
Haviland said that the policy was 
adopted in cooperation with the 


must take his car to an official 
inspection lane and necessary 
adjustments or repairs will have 
to be made. Failure to report to 
the inspection lane within five 
days will result in cancellation of 
the registration of the vehicle 
under provisions of the motor ve- 
hicle law. 

State Motor Vehicle Commis- 
sioner George S. Williams has or- 


motor vehicle division, in view of | dered revocation in all such cases, 


the rapidly mounting accident fig- 
ures, in spite of sharply increased 
arrests and reprimands during the 
past year. 

Troopers who arrest motorists 
or stop them for reprimands, or 
in a routine check find there is 
some defect in the car which will 
affect its safe operation, will give 
the motorist an order. Motorists 
will be required to sign a copy of 
the order and will keep a copy. 
Within five days the motorist 








TEXAS’ RICHEST 


MARKET 


Here are the bank debits for Jead- 
ing Texas cities for the year 1944 


(000 omitted). 


Galveston 
Houston 


San Antonio... .$1,757,610 


a re Radio Stations 
WFAA and KGKO 


The Texas Almanac 


His plans were effective as far as they went, but his con- 
quests were all among his near neighbors. 


He could not see across the Atlantic or into the far spaces 


of the English Channel. 


of Russia. His vision was even a little blurred by the fogs 


1939, on the way up. 1945, on the way out. So died an- 


other dream of dominance. 


objective. 


Any plans can fail which do not encompass the whole 


More than one advertiser has fallen short of his goal in 
Dallas by not covering the whole market—through The 


Dallas News. 


The Dallas market is more than a city. It is an area. It is 


the rich northeast Texas section which is covered by The 
Dallas News, and by The Dallas News alone. 


Ghe Dallas Morning News 


John B. Woodward, Inc. 


National Representatives 





| sales 
| = 
| with the number of passenger cars 


according to Haviland. 

A copy of the order given the 
motorist is sent to the traffic divi- 
sion of the state: police at the Dover 
(Del.) headquarters. This will be 
used to check with the inspection 
lanes to see whether cars are in- 
spected within the five-day period. 

Haviland explained there had 
been no general inspection of mo- 
tor vehicles since 1942. There has 
been an 18 percent increase in 
accidents on Delaware highways, 
outside Wilmington, last year and 
the increase is directly attribut- 
able to defective motor vehicle 
equipment, Haviland said. This 
increase in accidents has occurred 
in the face of an increase of 35 
percent in arrests and 98 percent 
in reprimands by troopers. 

Regardless of the initial reason or 
defect which prompts the trooper 
to instruct the motorist to have his 
car inspected, once ordered up for 
inspection the car must pass all 
phases of the inspection. 

“Tt is essential for the safety of 
other motorists, that these defects 
be corrected,” Haviland said. “There 
has been a steadily mounting num- 
ber of accidents due to defective 
cars and many cars must be re- 
paired or have adjustments made in 
order that highway safety be main- 
tained.” 

In addition to all cars halted in 
cases of arrests or reprimands, 
state troopers will also make a 
state-wide “spot check” of motor 
vehicles stopping them for exam- 
ination. Vehicles ordered inspected 
must have operating lights, wind- 
shield wipers, safe tires, front 
wheels must be in alignment, the 
cars must be equipped with mir- 
rors, the steering gear firm, the 
horn fully operative and windshield 
clear for vision. 


Chevrolet Names 
7 to Strengthen 
Regional Staffs 


DETROIT. — As a means of 
strengthening and implementing 
its car and truck conservation pro- 
gram, Chevrolet has appointed the 
following assistant regional man- 
agers, effective immediately: 

Howard E. Crawford, formerly 
manager of the business manage- 
ment and territory security de- 
partment of the Chevrolet central 
office here, to the Flint region, with 
headquarters here. 

Anthony W. Famular, formerly 
Baltimore zone manager, to the 
Eastern region. His headquarters 
will remain in Baltimore. 

Emmett P. Feely, formerly 
Philadelphia zone manager, to the 
Atlantic Coast region, with head- 
quarters in New York City. 

Lawrence H. Averill, formerly 
Pittsburgh zone manager, to the 
Southeast region, with headquart- 
ers in Atlanta, Ga. 

Charles H. Beck, formerly At- 
lanta zone manager, to the South- 
east region, with headquarters re- 
maining in Atlanta. 

Herman Z. Wellinger, formerly 
of the central office sales depart- 
ment, to the Southwest region, 
with headquarters in Dallas. 

John W. Settle, formerly Oak- 
land zone manager, to the Pacific 
Coast region, with headquarters 
remaining in Oakland, Calif. 

Commenting on these appoint- 
ments, William E. Holler, general 
manager, explained that, 


remaining on the streets and high- 
ways now reported at around 24,- 
000,000, a decline of 3,600,000 since 
Pearl Harbor, it thus becomes es- 
sential that more and better car 
maintenance and service be made 
available for all Chevrolet owners 
and users. 
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This new year comes with many hopes 
unfulfilled — many problems unsolved — many 


questions unanswered. 


To every automotive dealer in America, it 
brings a steadily increasing load of responsi- 
bility—as motor cars grow older, and shortages 


of men and materials become more acute. 


There is, however, reason to believe that 
1945 will be a year of great decisions. Deci- 
sions on world battlefronts. Decisions, we 
hope that will pave the way to a better, more 


prosperous world. 


Hudson plants—comprising over 3 million 
feet of floor space in Detroit alone — are 
devoted today to the production of vital 
materiel for the armed forces, and they will 


stay on that job as long as they are needed. 


1945 


YEAR OF DECISION 


Their capacity for war production may be 


judged by the fact that for five consecutive _ 


years they built an average of 271,312 cars 
annually, and in one model year, a total of 
300,962 cars. 


It is Hudson’s decision (when Victory per- 
mits) to devote those facilities to the produc- 
tion of cars that will bid for a steadily growing 
share of the postwar market—and to sell those 
cars through a strong and aggressive distributor- 
dealer organization, under a franchise that will 


be both fair and profitable. 


As a factor in your own decisions, we 
believe this matter of plant capacity and dis- 
tribution policy deserves investigation, if 
you are planning to take full’ and profitable 


advantage of the postwar market. 


HUDSON MOTOR CAR COMPANY 


DETROIT 14, MICHIGAN 


35 Years of Precision Manufacture 


The Hudson Triangle, long an identifying mark of 
Hudson motor cars, has come to be respected as a 
symbol of progressive engineering and painstaking 
craftsmanship . . . qualities that have been further 
emphasized in Hudson’s performance of important 
and exacting war assignments. When cars can be built 
again, this emblem will identify outstanding Hudsons 
from the combined war and peacetime experience of 


this veteran organization. 
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—the 4th Dimension 


Rukeyser Suggests a Tune 
For Industry’s Horn 
By Robert M. Finlay 


Can the longhairs do a better;and courageously through adver- 


public-relations job than the lead- 
ers of business and industry? 

With civilization at the cross- 
roads, that question is a most vital 
one, Merrle S. Rukeyser, financial 
columnist, indicated in a talk last 
week before the Adcraft Club of 
Detroit. 


While business and industry 
are the source from which all 
sociological benefits must flow, 
the soapbox boys have been so 
convincing that even some busi- 
ness men have come to believe 
that they are forces for evil. 


But this is no time to weep in‘ 


tising. 

“There is no need to gild the 
lily,” he said. “If the public un- 
derstood 95 percent of the truth 
of business, it would be a major 
victory for business.” 

In war or peace, business and in- 
dustry are the services of supply. 
They provide the facilities by 
which some 60 million of us in 
America make our livings. 


It is up to them to explain their 
utility in this modern world. 


Pension Plan 
Brooke, Smith, French & Dor- 
rance, Inc., has received Treasury 


the drawing room, Rukeyser said. | approval for its pension plan, man- 


Tt’s up to business and industry 
to set the record straight with the 


public and they must do it boldly ' 
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National Bank of Detroit is acting 
as trustee. 

The entire cost of the plan is 
being paid by the agency. All 
BSF&D employes in. both Detroit 
and New York, who have completed 
five years or more of service, will be 
eligible for retirement at 65 years 
of age. In general, the retirement 
income of each individual, including 
social security, will be somewhere 
between 30 percent and 40 percent 
of the average earnings preceding 
retirement. 


Our New Man 

Meet Melvin. H: Humphrey, who 
joins Automotive News after a lit- 
tle egg-laying job over Germany 
and a tour of 
duty with Army 
Motors. As a For- 
tress pilot with 
the Eighth Air 
Force, Mel was 
over Germany in, 
the early days 
before fighter 
protection when 
Nazi fighter 
planes were al- 
most as thick as 
the flak. He was 
awarded the Air 





Mel Humphrey 


‘Medal, and after 19 raids received 
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“G—Tail light 
H—Stop and License 
light accommodating 
deck lock and handle 


an honorable discharge in Decem- 
ber, 1944. He then joined Army 
Motors. 

Mel was associate editor of Ohio 
Wesleyan’s paper and editor of the 
college magazine before entering 
the Air Forces as a cadet in 1941. 


Too Much Guff? 

The GI thinks there is too much 
guff in American advertising, 
Wayne Parrish, editor of Aviation 
Daily, told members of the public 
relations committee of the Central 
Aircraft Council. 
from a trip to the South Pacific 
battle areas. 


Bigger Audience 

Texas Co. has added 18 stations 
to its CBS program, “Texaco Star 
Theater,” bringing its total to 141. 


Timken Display 

The first dioramic display to em- 
ploy motion in three elements—on 
land, sea, and in the air—has been 
built by Timken Roller Bearing Co. 
for the Museum of Science and In- 
dustry in Rockefeller Center, New 
York. The display shows a landing 
scene on the Normandy coast. In 
the immediate foreground, a row of 
tanks, guns and armored vehicles 
travel from right to left across the 
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Parrish is back} 


beachhead, while more streams of 
mechanized equipment pour from 
the ramps of three LST boats off- 
shore. All vehicles are built to scale 
and are authentic reproductions 
especially built for the display. 


Training Guide 

John M. Amiss, director of indus- 
trial ediication at Chrysler Corp., 
and Traver C. Sutton, of Cass Tech- 
nical High School in Detroit, have 
written a book, “The Industrial 
Supervisor.” 

Supplying a long-felt need in in- 
‘dustry, the book is a training guide 
for self-improvement of skill and 
leadership by “the men who must 
get the job done” in modern indus- 
trial plants. 


Betts at Cadillac 

D. E. Ahrens, general sales man- 
ager of Cadillac, announces the ap- 
pointment of 


Charles H. Betts 
as merchandising 
manager of the 
division in charge 
of all sales pro- 
motional and ad- 
vertising activi- 
ties. The appoint- 
ment follows the 
resignation of R. 
L. Rickenbaugh 
who has been ap- 
pointed Cadillac 
distributor for the 
Denver area. 
Betts began his 

career in automotive advertising in 

1927 with Reo. 


Rejoins CIT 


L. Y. McAnney has rejoined 
Universal C. I. T. Credit Corp. 
as assistant vice-president re- 
sponsible for public relations and 
sales promotion, Arthur O. Dietz, 
president, announces. 

McAnney has been with CIT 
from 1928 until 1942 and has 
since been engaged in public re- 
lations work. His appointment 
completes the personnel of the 
corporation’s Business Develop- 
ment staff. 





Peace Effort 

Orville E. Reed, winner of the 
Dartnell Gold Medal for excellence 
in business letter writing in 1943, 
has offered to write free of charge 
a letter of application for any re- 
turned service man, which he can 
use to present his experience and 
qualifications to prospective em- 
ployers in an organized and ap- 
pealing way. It’s Reed’s way of 
helping the peace effort. His ad- 
dress is 132 S. Isbell St., Howell, 
Mich. 


Lawler Joins Nash 

N. F. (Shad) Lawler has been 
appointed assistant to C. D. Wing, 
director of advertising and sales 
promotion of 
Nash. After eight 
years in the util- 
ity field, Lawler 
joined the Na- 
tional Ice Assn. 
in 1935, to direct 
the organization’s 
sales promotion 
activities. From 
1937 to 1939, he 
was director of 
sales training for 
Bendix Home Ap- 
pliance in South 
Bend. Lawler joined McCann- 
Erickson in Detroit in 1939. 


Added 
Something has been added to 
Ford ads—the name of Henry 
Ford II. 





N. F. Lawler 


Names 

Frederick P. Reynolds jr. has 
been appointed director of research 
for Geyer, Cornell & Newell, Inc., it 
was announced by B. B. Geyer, 
president. Mr. Reynolds previously 
served with Young & Rubicam for 
14 years. 

* * r 

Robert Bland has been appointed 
assistant advertising manager of 
Perfect Circle Co., replacing Martin 
Davis, according to George W. 
Stout, advertising and _ publicity 
manager. Archie Hindman moves 
to Bland’s former post of super- 
visor of advertising production. 

* * ™ 

John B. McClintock, member of 
the advertising and sales promotion 
staff of Frigidaire division, General 
Motors, will join the creative and 
merchandising department of R. L. 
Polk & Co. early in January, ac- 
cording to an announcement by H. 
P. Brigham, department director, 
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—the 4th Dimension 


Rukeyser Suggests a Tune 
For Industry’s Horn 
By Robert M. Finlay 


Can the longhairs do a better;and courageously through adver- 


public-relations job than the lead- 
ers of business and industry? 

With civilization at the cross- 
roads, that question is a most vital 
one, Merrle S. Rukeyser, financial 
columnist, indicated in a talk last 
week before the Adcraft Club of 
Detroit. 


While business and industry 
are the source from which all 
sociological benefits must flow, 
the soapbox boys have been so 
convincing that even some busi- 
ness men have come to believe 
that they are forces for evil. 


But this is no time to weep in| 


tising. 

“There is no need to gild the 
lily,” he said. “If the public un- 
derstood 95 percent of the truth 
of business, it would be a major 
victory for business.” 

In war or peace, business and in- 
dustry are the services of supply. 
They provide the facilities by 
which some 60 million of us in 
America make our livings. 

It is up to them to explain their 
utility in this modern world. 


Pension Plan 
Brooke, Smith, French & Dor- 
rance, Inc., has received Treasury 


the drawing room, Rukeyser said. | approval for its pension plan, man- 
Tt’s up to business and industry | agement of which is vested in an 
to set the record straight with the advisory committee of BSF&D em- 


public and they must do it boldly ' 
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National Bank of Detroit is acting |an honorable discharge in Decem- 


as trustee. 

The entire cost of the plan is 
being paid by the agency. All 
BSF&D employes in. both Detroit 
and New York, who have completed 
five years or more of service, will be 
eligible for retirement at 65 years 
of age. In general, the retirement 
income of each individual, including 
social security, will be somewhere 
between 30 percent and 40 percent 
of the average earnings preceding 
retirement. 


Our New Man 

Meet Melvin. H: Humphrey, who 
joins Automotive News after a lit- 
tle egg-laying job over Germany 
and a tour of 
duty with Army 
Motors. As a For- 
tress pilot with 
the Eighth Air 
Force, Mel was 
over Germany in, 
the early days 
before fighter 
protection when 
Nazi fighter 
planes were al- 
most as thick as 
the flak. He was 
awarded the Air 





Mel Humphrey 








ber, 1944. He then joined Army 
Motors. 

Mel was associate editor of Ohio 
Wesleyan’s paper and editor of the 
college magazine before entering 
the Air Forces as a cadet in 1941. 


Too Much Guff? 

The GI thinks there is too much 
guff in American advertising, 
Wayne Parrish, editor of Aviation 
Daily, told members of the public 
relations committee of the Central 
Aircraft Council. Parrish is back 
from a trip to the South Pacific 
battle areas. 


Bigger Audience 

Texas Co. has added 18 stations 
to its CBS program, “Texaco Star 
Theater,” bringing its total to 141. 


Timken Display 

The first dioramic display to em- 
ploy motion in three elements—on 
land, sea, and in the air—has been 
built by Timken Roller Bearing Co. 
for the Museum of Science and In- 
dustry in Rockefeller Center, New 
York. The display shows a landing 
scene on the Normandy coast. In 
the immediate foreground, a row of 
tanks, guns and armored vehicles 


"Medal, and after 19 raids received !travel from right to left across the 


nm cl my 
ae | 
te k 
n mos ~ 
3 
t 

bed 
* ; 
C54 
ee. q 
e. 7 

Sc 
Weg 
Sec 
ter oe 
‘ott 
ea 
we 
# 
a 


beachhead, while more streams of 
mechanized equipment pour from 
the ramps of three LST boats off- 
shore. All vehicles are built to scale 
and are authentic reproductions 
especially built for the display. 


Training Guide 

John M. Amiss, director of indus- 
trial ediication at Chrysler Corp., 
and Traver C. Sutton, of Cass Tech- 
nical High School in Detroit, have 
written a book, “The Industrial 
Supervisor.” 

Supplying a long-felt need in in- 
‘dustry, the book is a training guide 
for self-improvement of skill and 
leadership by “the men who must 
get the job done” in modern indus- 
trial plants. 


Betts at Cadillac 


D. E. Ahrens, general sales man- 
ager of Cadillac, announces the ap- 
pointment of Charles H. Betts 
as merchandising 
manager of the 
division in charge 
of all sales pro- 
motional and ad- 
vertising activi- 
ties. The appoint- 
ment follows the 
resignation of R. 
L. Rickenbaugh 
who has been ap- 
pointed Cadillac 
distributor for the 
Denver area. 
Betts began his 
career in automotive advertising in 
1927 with Reo. 


Rejoins CIT 


L. Y. McAnney has rejoined 
Universal C. I. T. Credit Corp. 
as assistant vice-president re- 
sponsible for public relations and 
sales promotion, Arthur O. Dietz, 
president, announces. 

McAnney has been with CIT 
from 1928 until 1942 and has 
since been engaged in public re- 
lations work. His appointment 
completes the personnel of the 
corporation’s Business Develop- 
ment staff. 


Peace Effort 

Orville E. Reed, winner of the 
Dartnell Gold Medal for excellence 
in business letter writing in 1943, 
has offered to write free of charge 


. 





Betts 


a letter of application for any re- 


turned service man, which he can 
use to present his experience and 


qualifications to prospective em- 


ployers in an organized and ap- 
pealing way. It’s Reed’s way of 
His ad- 
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helping the peace effort. 
dress is 132 S. Isbell St., Howell, 
Mich. 


Lawler Joins Nash 

N. F. (Shad) Lawler has been 
appointed assistant to C. D. Wing, 
director of advertising and sales 
promotion of 
Nash. After eight 
years in the util- 
ity field, Lawler 
joined the Na- 
tional Ice Assn. 
in 1935, to direct 
the organization’s 
sales promotion 
activities. From 
1937 to 1939, he 
was director of 
sales training for 
Bendix Home Ap- 
pliance in South 
Bend. Lawler joined McCann- 
Erickson in Detroit in 1939. 


Added 
Something has been added to 
Ford ads—-the name of Henry 
Ford II. 





N. F. Lawler 


Names 

Frederick P. Reynolds jr. has 
been appointed director of research 
for Geyer, Cornell & Newell, Inc., it 
was announced by B. B. Geyer, 
president. Mr. Reynolds previously 
served with Young & Rubicam for 
14 years. 

* * x 

Robert Bland has been appointed 
assistant advertising manager of 
Perfect Circle Co., replacing Martin 
Davis, according to George W. 
Stout, advertising and _ publicity 
manager. Archie Hindman moves 
to Bland’s former post of super- 
visor of advertising production. 

* * ™ 

John B. McClintock, member of 
the advertising and sales promotion 
staff of Frigidaire division, General 
Motors, will join the creative and 
merchandising department of R. L. 
Polk & Co. early in January, ac- 
cording to an announcement by H. 
P. Brigham, department director, 
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. « - The Nash war production job, one low-priced cars. 


f America’s greatest. ith j 
Of AMOTICA S Greaves . . . Nash plants with increased 


. . . The Nash financial position, among productive capacity and added factory floor 


the strongest and soundest of all American space ... with the men and machines to 


businesses. produce, in volume three times greater 

. . « Nash management, engineering, than our 1941 peak, the advanced, the | 
production and sales—with a recognized dependable, the comfortable and economical | 
background of successful experience. big Nash “600”, the most modern car in 


. . . The Nash 1941 sales record, with the the low-priced field, and the Nash 
fastest rate of gain of all medium or Ambassador in the medium-priced field. 
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The Nash selective franchise and That’s what’s back of Nash! 


dealer distribution system, based on That’s why it’s easy to see what’s ahead 


the principle of a limited number of dealers 
with more cars, more sales, more profits 


per dealer, not only in boom years, but 
of Nash-Kelvinator Corporation, Detroit 32, Michigan 


in normal years. NOW DEVOTED 100% TO WAR WORK 
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Dealer Supports 

$3,500,000 Center 
e = e 

In Virginia 

WASHINGTON, (UTPS)— 
“We're all ready to go ahead with 
our postwar expansion program,” 
says Joseph Cherner of Washing- 
ton, owner of one of the largest 
Ford dealerships in the Southeast, 
as he points to his proposed auto- 
mobile salesroom site in Shir- 
lington, Va., his multi-million busi- 
ness center financed by money 
made selling cars. 

“Just as soon as we have some- 
thing to sell, we expect to build 
our new 30,000 square-foot modern 
building just 15 minutes driving 
time from downtown Washington 
in a section destined to become the 
‘Westchester County’ of Virginia,” 
Cherner said. 

When Cherner found his car 
busingss did not occupy all of his 
time, he used his fortune to back 
the $3,500,000 center, approached 
by a new double-laned highway 
and requiring development of a 
million square feet of Arlington 
County, Va. More than 150,000 
cubic yards of dirt, leveled off and 
tossed into a hole, created a site to 
house 100 stores of various types. 
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JOSEPH CHERNER, of Cherner Motors, Inc., Washington, D. C., pours gas 
in the first customer’s car at the Gulf oil station opened recently in Shirling- 
ton, Va.. Washington’s “City Within a City,” financed by Cherner. The gas 
station was the company’s only station authorized during wartime. 


Above all, Cherner believes 
that Shirlington depends on the 





ranking second in car ownership 
and first in amount of gasoline 


automobile for _its transporta- consumed. 

tion, since Washington is among | sane aca a ta 

the cities at the top of the list | pemocracy is the American way of 
depending on the automobile, | life; let’s keep it that way. 





ILWAUKEE LEADS IN 


treasury department. 


* * * 


an average of nearly $1,000 per family. 


* * * 











No More Oil Exports? 


Ethyl Sees U. S. Leaving Field After War 


to Conserve Own Sources 


NEW YORK.—The United States 
will virtually cease to supply Eur- 
ope with oil after the war, says 
Ethyl News, publication of Ethyl 
Corporation, in a survey of Euro- 
pean postwar petroleum problems. 
War-born producing and refining 
facilities in the Middle East and in 
South America probably will ab- 
sorb a substantial part of these 
peacetime markets, it is declared. 


“Conservation of proved oil re- 
serves in the United States, it is 
believed, will be the order of the 
day in the postwar period,” the 
publication points out. “There will 
be no exportable oil, except spe- 
cialty products, and the country 
must be prepared to fuel another 
war if that ever becomes necessary. 

“This condition, translated into 
pre-Pearl Harbor days, means 
that the United States stands to 
lose an export business in oil 
products approximating $400 mil- 
lion annually, or a volume of 
more than 200 million barrels, ex- 
cluding such by-products as 


Witte 


THE "WAR BOND LEAGUE" 


Milwaukee again led the big city war bond league in the sixth war 
loan—first major city in the nation to top its E bond quota—first 
to “go over” in all divisions of the bond drive. Wisconsin purchases 
of $371,000,000 were 150% of the state’s sixth loan quota set by the 


Series E bond sales in Milwaukee. county now exceed $211,000,000— 


Savings deposits in Milwaukee banks are $178,423,000, or an average 


of nearly $800 per family. 


* * * 


The “Work Pile Study” of Milwaukee’s post-war planning organ- 
izations already adds up to $78,419,843 in post-war expenditures by 
local business firms for new construction, remodeling, machinery 
and equipment. This figure is based on reports from only 24% of 


the manufacturers, 24% of service establishments 
wholesalers and retailers. 


* * * 


and 7% of 


tom 


These are factors which will help to keep Milwaukeeans among the 


nation’s best customers in post-war days—just as they are today. 


In. the past four years, according to reports of the Federal Reserve 


Bank, only one of the nation’s fifteen major cities has shown greater 


gains in retail sales. 


THE MILWAUKEE JOURNAL 


Read in 9 Out of 10 Homes in the Milwaukee Metropolitan Area 
























grease, wax, petroleum coke, 
blending agents and asphalt. 


“The United States will supply 
only such products as aviation gas- 
oline, of which it is the largest pro- 
ducer in the world, and possibly 
special lubricants, according to the 
publication. In prewar years Amer- 
ican oil shipments to Great Britain 
and Europe approximated slightly 
more than 80 million barrels, or 
about 40 percent of America’s total 
export business in this commodity. 


These exports accounted for about 
30 percent of the consumption on 
the continent and in Great Britain.” 


Reserves Unchanged 

Extraordinary demand on the 
American oil industry to fuel the 
war has made it impossible to add 
to underground reserves in spite of 
record exploratory drilling in re- 
cent years, according to Ethyl 
News. 


“When the war ends, it is ex- 
pected that domestic crude oil pro- 
duction will be cut back substan- 
tially as a conservation measure. 
This reduction may amount to as 
much as one million barrels a day 
from present levels, according to 
industry economists. Domestic oil 
demand, on the other hand, is ex- 
pected to exceed the amount of 
crude being produced. 


“In consequence, the United 
States will have to rely on im- 
ported oil to meet its total de- 
mand, as time goes on. According 
to industry economists, these im- 
ports will range from 150,000 bar- 
rels a day upward; their calcula- 
tions, moreover, make no pro- 
visions for any exports in the 
postwar period.” 

Just how much oil Europe will 
require in the postwar years is a 
topic of speculation among oil 
economists, the survey continues. 
“All are in fair agreement that in 
the immediate years of reconstruc- 
tion she will not need as much oil 
as before the war. Meanwhile, her 
stocks have been severely depleted 
—are practically nil— because of 
the war and the inability to bring 
in new supplies. Europe’s postwar 
demand will depend largely on the 
condition of her properties and the 
amount of destruction wrought by 
the war.” 


In 1939, consumption of oil prod- 
ucts in Europe, including Great 
Britain but excluding Soviet Rus- 
sia, amounted to 287.2 million bar- 
rels. Production of crude oil in the 
European area in 1939 amounted to 
only 57.7 million barrels (excluding 
Soviet Russia), only a small part of 
consumption. Russia’s production 
in that year amounted to 212.5 mil- 
lion barrels. 

UNRRA to Supply Oil 

“For the immediate period it is 
likely that the UNRRA will handle 
oil supplied in reoccupied nations. 
A sizable quantity of needed sup- 
plies is moving from the United 
States for this purpose. These sup- 
plies are being utilized, however, 
for only vitally necessary activities, 
such as in the restoration of com- 
munications, utilities, transporta- 
tion, agriculture and industry. 

“When the European war comes 
to an end, and reconstruction is 
well under way, the demand for oil 
products is expected to rise as 
Europe’s rehabilitation gathers 
momentum. It will be several years, 
however, before European needs 
will match those in the prewar 
years.” 


N. C. Dealers Sell 
233 New Trucks 


RALEIGH, N. C.—A total of 233 
new trucks was registered in North 
Carolina in November, as compared 
with 158 in November, 1943, the 
North Carolina Automobile Dealers 
Assn. reports. 

Twenty-two new cars were regis- 
tered in November, 1944, against 276 
the same month in 1943. New-car reg- 
istration totaled 1,175 from January 
to November, 1944, while new-truck 
registration was set at 1,534 in the 
same period. 


New Nash Firm in Ark. 
LITTLE ROCK, Ark.—Mac-Nash 
Motor Co. has opened as Nash distrib- 
utor for Little Rock. A service shop 
is planned. 
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How wise must an executive be today 7 


| SED to be that a grasp of the particular 
affairs of his company was about all a 
man needed to run his business successfully. 


But today there is hardly a business in the 
country which is not exposed to the effects 
of economic, social and political changes 
which may take place far beyond our own 
borders. An event—a discovery, an inven- 
tion, a development — thousands of miles 
away can vitally affect the problems of a 
local manufacturer. This will be more true 
than ever in the years to come—and success- 
ful management will involve a grasp of 
things far wider than ever before. 


That’s why more and more men in man- 
agement are turning to the pages of Busi- 
ness Week. For, as revealed in a recent study 
by Ross-Federal Research Corporation, they 


find Business Week most useful in provid- 
ing the kind of news and interpretation they 
must have to make decisions which will 
affect the fortunes of their companies. 


A MeGRAW-HILL PUBLICATION «© NEW YORK 
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Business Week, as management-men recog- 
nize, performs a vastly different service 
from the news reviews which cull and pre- 
sent the news for a general audience. 


What does all this mean to you as an 
advertiser? 

It means you can always count on finding 
management-men—and none but manage- 
ment-men—in Business Week's reader audi- 
ence; that dollar for dollar, your advertising 
appropriation will buy access to the atten- 
tion of more management-men through 
Business Week than through any other na- 
tional magazine. 


So, when you have a message for busi- 
ness men in management positions, the 
place to put it and deep it in these times is 
—in the pages of Business Week. 


BUY WAR BONDS 
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AIRCRAFT NEWS 


ANOTHER LITTLE battle is growing between industry 
and government, this time in the aviation industry. The old 
familiar battlecry is raised, “Government is interfering with 


Industry is Irked 
By ‘Shot in Arm’ 


By Charles Evans 
Aviation Editor 


private business.” 


The private airplane is concerned. T. P. Wright, admin- 
.istrator of the Civil Aeronau- 
tics Administration, who re- 
cently came right out of in- 





a popular personal plane, and he | velopment of personal flying. 


dustry, believes the CAA should co- 
operate with industry to develop 
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has appointed an outstanding pro- 
ponent of private flying, John H. 
Geisse, as his assistant for the de- 


Hardly had he expressed his be- 
lief that government should give 









“an occasional stimulant” to the 
private plane industry, when the 
Personal Aircraft Council of the 
Aeronautical Chamber of Com- 
merce protested. “The CAA’s func- 
tion is regulatory, and its interest 
in the development of airplanes 
should be only academic,” said the 
council. The council raked up the 
old case of the “$700 airplane,” the 
tag which the industry tied on the 
previous effort of the CAA (or, 
rather, its successor, the Bureau 
of Air Commerce) in 1935 to en- 
courage development of a plane for 
all the people. 

This, the council believes, was 
strictly government interference 
with private business, and the 
cry in those days was that pros- 
pective customers cancelled or- 
ders for planes to wait for the 
$700 dream plane. Wright quoted 
figures showing that in 1933, the 
industry produced two light 
planes; in 1934, it produced one; 
then, in 1935, when the govern- 


ment began to talk about a plane 
for all, production jumped to 436; 
the next year to 889; in 1937, to 
1,528; then to 1,363; (remember 
the 1937 recession?) and on up to 
4,455 in 1940, the last normal 
year. Without claiming that the 
government’s “interference” 
caused these increases, Wright 
strongly intimated that the wide 
public interest focused on the 
private plane by the project, at 
least helped awaken interest. 


* * » 


Geisse Announces 
4-Plank Platform 


Geisse, who has been vigorous in 
his efforts to promote a more use- 
ful and popular plane for private 
use, announced a four-plank plat- 
form for the “proper advancement 
of personal flying”: 

1. An udequate development of 
airparks and landing areas. 

2. A rationalization of regula- 
tions. 


Whats that Mean ... Service Tool Program?” 


OE isn’t dumb . . . he’s as smart a mechanic as you’d 
want in any shop. 


But if it’s a “Factory Endorsed Service Tool Program” 
that is being sold to him, he can act pretty difficult! 


What Joe genuinely likes is to finger over the display 
panels of shiny new “speed” tools brought to his bench 
by a helpful tool man who calls on him regularly, and who 
speaks Joe’s language. 

Joe long ago learned that better tools do help bring 
fatter pay envelopes, and he has many of the basic tools he 
needs. So he talks things over and picks the tools he wants 
most. He figures he’ll fill in with a few more next time... 
and it is through this intimate, helpful process of tool 
selection that Snap-on can contribute powerfully to the 
success of any tool program! 


For under the friendly counsel of his “Snap-on man”, 
Joe’s purchases can be guided to include the tools you 
know he needs to efficiently service your new models. 


It takes time. Perhaps there’s a bit of financing 
to be arranged, But in four or six months . . . maybe 
a bit longer . . . Joe will have those factory recom- 
mended tools. And when, through Snap-on’s nation- 
wide service, the patient procedure has been repeated 
countless thousands of times in the shops that carry 


bees 
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your service sign, your tool program is a success to cheer about! 


Seems like the hard way, but the record shows it’s the 


right way... 


and best of all, it’s the easy way for you! 


You can pass the entire responsibility for doing the 


job to Snap-on . 


. . along with all the headaches! Snap-on 


takes over with the trained manpower and all the know-how 
acquired during 25 years of doing this specific job with 


unquestioned success. 


If you are now planning a post-war service tool program 


— call in Snap-on! 


SNAP-ON TOOLS CORPORATION 


8082-A 28th AVENUE 
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3. The reinstatement of a civil 
pilot training program. 


4. Development of a private fliers’ 
airplane vastly superior and less 
costly than any now known—an 
airplane worthy of the market. 
“This,” he said, “is the most im- 
portant plank in the platform.” 


Without knowing what is on the 
drawing board of each of the man- 
ufacturers who might be expected 
to produce such a superior plane, 
the conclusion is inescapable that 
it will not fly for several years 
after the war. At St. Louis early in 
December, the National Aviation 
Trades Assn. held its annual meet- 
ing, and the manufacturers were 
invited to show their new models 
and anything they had in mind for 
the postwar aviation boom. The 
show emphasized again that the 
postwar planes will be merely re- 
finements of those which we were 
offered in 1941. 


The exhibit that received the 
most interest of the NATA mem- 
bers, all of them prospective sales 
agency operators, was a picture of 
a plane proposed by the Piper Air- 
craft Corp. This is a two-place 
plane with twin tailbooms and a 
pusher propeller, of a type that 
artists have been drawing for a 
couple of years. It has a 130 hp. en- 
gine and a speed of more than 100 
mph. NATA members, seeing the 
picture, urged Piper to go ahead 
with the development, but to make 
it a four-place job. 


Piper Presents 
Plastic Plane 


Piper produced another innova- 
tion, that is, as far as recent pri- 
vate plane history is concerned, 
when he-showed his “Skycycle,” a 
single-place, 40-hp. monoplane made 
of plastics and aluminum. The de- 
signer has worked into the fuselage 
of this plane the P-38 wing tanks 
which Piper has been making for 
the Army. The plane is supposed 
to cruise at 90 mph. and have a 
top speed of 115 mph. Very few 
single place planes have ever been 
offered, and none has sold in quan- 
tity. There are possibilities in the 
field, however, in the rent-a-plane 
business where pilots want the 
least expensive plane for building 
up flight experience; in the field 
of the salesman who needs little 
baggage and sample allowance, but 
fast travel means; and in the “mo- 
torcycle-minded” pilots who enjoy 
flying alone. This ought to be the 
lowest priced postwar plane. 

Other planes shown were even 
less different from what we have 
today. In fact, lined up along the 
temporary landing strip, they 

looked like planes at any of a 
dozen fields in any one of the 

last 10 years. Piper showed a mil- 
itary model liaison plane which 
could be converted into a four- 
place model. Stinson’s new and 
refined 125 Voyageur for “three 
to four’ was there. Cessna, in- 
veterate advertiser of the “family 
car of the air,” was not repre- 
sented. Aeronca presented a side- 

by-side model for two, and a pic- 
ture of a twin-tail, low - wing 
pusher four-place monoplane for 
future construction. 


....Taylorcraft showed its four-place 
family plane on which its price will 
be about $4,000, and a low cost, all- 
metal two-place plane in standard 
and de luxe styles. 


The Johnson Rocket, made in 
Fort Worth, powered with a 185-hp. 
engine, carrying three persons at a 
cruising speed of 185 mph. was not 
shown, but pictures were on hand. 
It will sell at about $5,000. 

That was the crop at the “dealer 
preview.” It adds up to a dash of 
very cold water on the imagina- 
tions of the public that might want 
to fly, imaginations that have been 
heated almost to a “buying temper- 
ature’ by previous glowing ac- 
counts of the day when we will all 
fly right after the war. 

It would appear to be an excel- 
lent background for the appoint- 
ment of Geisse, and for Wright’s 
proposed occasional stimulant. 

Another significant thing hap- 
pened. A strip of land in Forest 
Park 1,500 feet long had been set 

jaside for the landings. All planes 
were flown by pilots with commer- 
|cial ratings but the fact that most 
of them used less than half of the 
available strip with perfect safety 
shows what can be done even with 
1941 type planes, and is an argu- 
|ment for the thousands of one- 
|runway landing strips for which 
‘the industry is continually asking. 
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“NEW MODEL’ 





New from cover to cover—simplified and streamlined 
—full of progressive benefits for Packard dealers 


One look at the new Packard dealer sales agreement* will tell 
you that here is something different—and better. 


And as you read it, you will find provision after provision 
included for the dealer’s benefit. There are new and pro- 
gressive features affecting almost every phase of a dealer’s 
operation—discounts, parts, service, distribution, advertising 
and promotion. 


Right now, Packard dealers are signing this new agreement 
—getting set for a more prosperous, more successful future. 


ASK THE MAN 


How about you? 


Wouldn't you like to share in Packard’s program? Wouldn’t 
you like to benefit from the good-will Packard has earned by 
its fine war production record? Wouldn’t you like to partici- 
pate in Packard’s post-war expansion, with car production 
that will double Packard’s best peacetime year? 


All you have to do is wire or phone the Packard Sales Depart- 
ment, 1580 East Grand Blvd., Detroit. 


*developed in close consultation with, and approved - 


by, the Packard Dealer Advisory Council. 


WHO OWNS ONE 


PACKARD 


PRECISION-BUILT POWER 
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LONDON—(UTPS)—Britain, now 
in the beginning of its biggest job 
of reconstruction and conversion 
of housing, ready to build new 
houses at an unequalled rate, is 
forgetting something—garages. 

Sir Miles Thomas, chairman of 
public relations of the Society of 
Motor Manufacturers, put his fin- 
ger on this point before the Town 
and Country Planning Assn. here 
when he said: 

“In all the prefabricated house 
planning that is going on at the 
present time, little or no considera- 
tion is being given to the fact that 
a high proportion of these houses 
will need garages attached to or 
near them. Has any thought been 
given to that need? The answer is 
no!” 


Sir Miles said he e that 
the automobile might do much 
more to meet the need to spread 
@ population over a wider area 
than is at present achieved, but 
contends that it is being denied 
such a function by the fact that 
taxation is so high as to limit 
ownership. 

In converting or building new 
housing areas Britain is, he said, 
being rebuilt and replanned on a 
1939 basis, so far as car ownership 
is concerned. 

“Then taxation was so devised 
that car ownership was limited to 
those who could afford one for 
pleasure and those who found that 
business reasons and income justi- 
fied the use of a car which could 
also be used for pleasure. The vast 
majority of older British houses, 














ELEER-FLO 


fJ"§ METAL PARTS AND TOOLS 


CLEANERS 


KLEER-FLO HI-T DEGREASOL: 
Especially developed and recommended for use in 
Parts Cleaning Machines. A 
powerful, penetrating agent can be safely used 
on all metals. Removes quickly and completely 


Kleer-Flo Metal 


grease, oil, sludge, and sediment without pitting 
or corroding . . . will not attack babbit, solder or 


paint . 


in ten minutes. 


Garages for Britain? 


England’s Postwar Housing Program Ignores 
Vital Need, Sir Miles Charges 


. will not roughen aluminum .. . will not 
blacken pot metal and die castings. Non-explo- 
sive, non-toxic .. . Leaves no residue and dries 
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even in the instances where car 
ownership was within the reach of 
financial grounds, had small built- 
up gates which prevented the 
owner from building a garage with- 
out knocking down a section of his 
enclosing wall. 

“In tenement and flatted areas, 
the possibility of having a garage 
was vastly less than in the case of 
privately owned houses. In avoid- 
ing the creation of wide entry gates 
and adequate side drives into mod- 
ern schemes, the authorities are 
demonstrating a lack of apprecia- 
tion of the potential importance of 
the automobile in the postwar 
economy, encouraged perhaps by 
the thought that the postwar situa- 
tion, as far as car ownership is 
concerned, may not be much differ- 
ent from that obtaining prewar.” 

In 1910 Britain collected local 
rates of garage property of 
£288.000. In 1988 the local rates on 
garages amounted to £10,000,000. 

“So vast an increase in 28 years 
makes one shudder to contem- 
plate how much greater the in- 
crease must be, and how essential 
it is to prepare to meet the in- 
crease, when automobile owning 
is as common in Britain as it is 
in certain other countries,” Sir 
Miles declared. 

Sir Miles also revealed that in 
1904 there were 18,000 motor ve- 
hicles in use in Britain. By 1937 the 
figure was 3,000,000. Production had 
grown similarly so that between 
1927 and 1937 the annual output 
increased from 47,000 to 118,000. 


The annual increase in the rate 
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Martin Donates $1,700,000 
To U. of Maryland 

BALTIMORE, Md. — (UTPS) — 
Glenn L. Martin made a gift of 
$1,700,000 to the University of 
Maryland for the establishment of 
a college of aeronautical education 
and research which bids fair to be 
one of the foremost of its kind in 
the world. 

About $1,500,000 of the gift which 
Martin intends to augment in the 
future will be spent for construction 
of facilities for the new department. 
It is expected that the state will add 
$750,000 from state funds for post- 
war projects for a total of $2,250,000. 

Martin said: “The erection of a 
plant and the creation of a research 
foundation at the University of 
Maryland for education and re- 
search in aeronautics represents the 
fruition of thought of years as to 
how I could best permanently help 
the advancement of aviation and at 
the same time do something that 
would be of lasting value to hu- 
manity. 





of private ownership was about 
200 percent while commercial ve- 
hicles increased at about 150 per- 
cent, he said. 

In the same decade cost of pro- 
duction, as indicated by sales fig- 
ures, showed a decrease of 41 per- 
cent, “demonstrating the principle 
of decreased cost through increased 
usage.” Although figures are not 
available up to 1939, Sir Miles in- 
dicated that the increased and 
rapid rate of expansion was oper- 
ating up to the outbreak of war 
and was affecting the pattern of 
English life. | 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 
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These products have already 


been endorsed by America’s 
leading car manufacturers for 
service shops. The Kleer-Flo 


line of cleaning equipment and com- 


has received enthusiastic ac- 


ceptance from many Packard, Cadil- 
lac, Pontiac, Chrysler and Chevrolet 
dealers. The International Harvester 
Company and the American Railway 


have made our products 


standard for their repair shops. 


PRACTICAL PRODUCTS COMPANY 


2632 NICOLLET AVENUE, MINNEAPOLIS, MINNESOTA 
EASTERN OFFICE: FISK BUILDING, BROADWAY AT 57th STREET, NEW YORK 19, N.Y. 
Sold by America’s Leading Automotive Jobbers 











To Aid Aviation | Need is Seen for Boost 





In California Gas Tax 


SACRAMENTO, Cal.—An increase 
in the state gas tax of more than 
two cents would be required to pro- 
vide enough funds to finance a ten- 
year program of state highway im- 
provements and new freeways, a 
senate committee has been told. 

A total of $629,973,747 is required 
to remedy existing “critical defi- 
ciencies,” State Highway Engineer 
George T. McCoy told a senate fact- 
finding committee on highway rev- 
enues. 

However, the present schedule of 
gas and fuel taxes, as well as motor 
vehicle registration fees, will raise 
only $240,000,000 in the next ten 
years, the committee was told. 

A one-cent increase in the gas tax 
would provide $18,500,000 additional 
revenue annually, Fred J. Grumm, 
assistant state highway engineer, 


stated. A rise of more than two cents 
would be needed, he said, to provide 
the additional $40,000,000 a year for 
the highway program. 

To a question as to the value of 
motor transport in the state, C. H. 
Purcell, public works director, re- 
ported that: “Motor transport is of 
such economic importance to Cali- 
fornia that to permit its destruction 
would bring disaster, while to im- 
prove it is an inescapable prerequi- 
site for the proper development and 
expansion of California’s vast eco- 
nomic resources.” 

Purcell pointed out that while Cali- 
fornia ranks first among all states 
in the registration of motor vehicles, 
it is 45th in revenue received from 
motor fuel taxes and registration 

| fees per motor vehicle. 











EXICO CITY 


and Monterrey 


for Passengers, 





American Airlines provides swift, daily service 


Air Mail and Air Express to 


these important Mexican cities with connec- 


tions Saal to Central and South America. 
Call the nearest American Airlines Office 


AMERICAN AIRLINES %- 


ROUTE OF THE FLAGSHIPS 
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Likewise there is more to a newspaper's 
circulation statement than the cold digits which appear 


in the total. 


For instance, the Los Angeles Herald-Express has the 
largest circulation of any daily newspaper in the entire 
West, but that is not the whole story. 


Of greater import is the concentration of over 93 


per cent of its circulation in the highly populous city 


and retail trading zones. . 
than the second daily in this 
largest and richest market. 


. 51,641 greater circulation 
vital area of America’s third 


This is why your present and postwar advertising 
plans to cover Los Angeles should begin with the Herald- 


Express. 


LOS ANGELES EVENING + 





LARGEST DAILY CIRCULATION IN THE WEST 


Represented Nationally by 


Paul Block and Associates 
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STUDEBAKER WEASEL 


BUILT BY STUDEBAKER... POWERED BY STUDEBAKER CHAMPION ENGINE 


N the forbidding tropical under- 

growth of the Pacific islands, 
Studebaker’s amazing new Weasel 
personnel and cargo carrier is now 
in action with our armed forces. It’s 
advancing, as it has been doing in 
Europe, over terrain that seems im- 
possible for any mechanized mili- 
tary vehicle to negotiate. 


Designed to glide forward swiftly 
and stealthily in mud and swamp as 
well as on sand and snow, the 
Weasel also floats like a boat in lakes 
and rivers, as it propels itself from 
shore to shore. 

This new “Champion” in invasion 
warfare not only transports men and 
supplies but also serves to carry 
wounded back to hospital areas. It’s 
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geared to clamber up seemingly im- 
possible grades on its flexible rubber- 
padded tracks. 

Built by Studebaker, powered by 
the famous Studebaker Champion 
engine, the Weasel is one of a num- 
ber of Studebaker war production 
assignments which include Wright 
Cyclone engines for the Boeing Fly- 
ing Fortress as well as heavy-duty 
Studebaker military trucks. 


Awarded To All ‘es . Studebaker Plants 


Stidebaker 


PIONEER AND PACEMAKER IN AUTOMOTIVE PROGRESS 


Builder of Wright Cyclone engines for the Boeing Fly- 
ing Fortress — heavy-duty Studebaker military trucks —the 
Army's versatile personnel and cargo carrier, the Weasel. 


© 1945 The Studebaker Corporation 


YOUR WAR BONDS HELP KEEP THE 
FLYING FORTRESSES FLYING 
Keep on buying. War Bonds and keep the 
War Bonds you buy. They’re the world’s 
best investment. Every $3 that you put 
up comes back to you worth $4 at maturity. 
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EXTERIOR VIEW DRAWING of the new building planned by Edwards Motor Co. (Chevrolet), Birmingham, 
Ala. It has 250 by 140 feet of space. 





Conn. Dealers 


Back Parsons 


HARTFORD, Conn. — Suggestion 
of State Senator Robert E. Parsons 
as the logical candidate for ap- 
pointment as state motor vehicle 
commissioner was made by a mem- 
ber of the Hartford Automobile 
Dealers Assn. at a recent meeting 
of that group and enthusiastically 
received by others present. 

Senator Parsons’ long experience 
at the state capital, combined with 





28 years as an automobile dealer 
in Farmington, was cited as fitting 
him for the commissionership, 
which becomes vacant June 30. 

Now serving his second state 
senate term, Parsons previously 
served four terms in the lower 
branch of the Connecticut legisla- 
ture. He has been a member of the 
legislature’s motor vehicle com- 
mittee almost continuously since 
1935. With considerable automotive 
experience outside his own busi- 
ness, he has served on various ad- 
visory committees of the Connecti- 
cut Automotive Trades Assn. 


Controllers Institute 
Adds 2 Auto Men 


NEW YORK.—Milton Bulkeley, 
assistant to the president, treasurer 
and comptroller of the National 
Motor Bearing Co., Inc., Redwood 
City, Calif.; and James E. Fawcett, 
controller of the Spring Perch Co., 
Inc., Lackawanna, N. Y., have been 
elected to membership in the Con- 
trollers Institute of America. The 
Institute is a technical and pro- 
fessional organization of control- 
lers devoted to the improvement o 
controllership procedures. 





Designed to Serve 


Service Facilities Feature New Building 
Of Edwards in Birmingham 


By Geo. H. Watson 
Staff Correspondent 


BIRMINGHAM, Ala.—The grow- 
ing importance attached to service 
in the dealer establishment is am- 
ply demonstrated in a new place 
of business under construction here 
for Edwards Motor Co. (Chevrolet). 
Designed by Miller, Martin & 
Lewis, local architects, with the 
assistance of Chevrolet, the new 
place 250 by 140 feet in size is dedi- 
cated almost 100 percent to service. 

It is true the new place has a 
space in front for new car display 
(large enough for about four cars), 
but for the time being it will be 
used as an auxiliary to service and 
parts sale. There is also a used car 
salon under cover, but the bulk of 
space will be dedicated to the job 
of keeping customers’ cars rolling. 

The new establishment is also 
to offer a super service station 
setup as well as the services usu- 
ally associated with a dealership. 
A part of the building on the left 
is set back some 30 feet from the 
street, which gives room for a 
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Joe’s a ‘‘low eighties’’ golfer 


Jim's a crack swimmer 





. . . but he doesn’t know a mashie 
from a niblick 


. . . but he can’t swim a stroke 








They BOTH live in Philadelphia . . . know 


the same people... pay the same income tax 





Jim reads THE RECORD 





. . « he thinks along liberal lines 
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And Joe reads one of Philadelphia’s 2 
conservative papers (frequently both) 





. . . he’s a traditionalist 


Advertisers who know Philadelphia, 
know “It takes The Record—and ONE 
Other” to sell America’s Third Market 
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drive-in to gasoline pumps and 
for entrance to the service de- 
partment. 

W. Sterling Edwards jr., president 
of this concern, has found gasoline 
sales profitable. He said that his 
concern for some time had oper- 
ated a station across the street 
from its old location in order to 
give employment to two veteran 
salesmen after automobiles were 
frozen. Despite adverse conditions, 
including rationing of gasoline, this 
station made money, Edwards said, 
and brought business to the service 
shop. 

Edwards added that a_ clock 
made of the concern’s new loca- 
tion by an oil company showed 
that it was good for a 20,000 gallon- 
a-month station. This location is on 
a corner on Third Ave., main east 
and west boulevard. 


“If we can do anything like this 
amount of business and at the 
same time bring hundreds of 
people up to the front door of our 
service and parts departments, 
then I am sure this part of the 
operation will be profitable,” con- 
cluded Edwards. : 


The new service department is 
arranged for maximum fluidity. 
Entrance is through a space 38 
feet wide, equipped with double 
overhead doors, which may be 
fastened by a removable jam 
when the place is closed. Just in- 
side is space for customer recep- 
tion, indicated by painted lines, 
also on the left for tire repair 
and lubrication. The arrangement 
is such that quick services are 
taken care of near the entrance 
with the customer easily able to 
drive out at the exit on the side 
street at the left. 


Where heavier services are re- 
quired, an attendant takes the car 
into the shop area which extends 
behind and around the showroom 
and office space. Here, planned 
space is set aside for electrical 
work, motor analysis and tune-up, 
frame straightening and brake re- 
lining and adjusting. A space is 
also allocated for cars finished and 
awaiting delivery to the customer. 

A feature of the shop are two 
truck and trailer pits, that is a 
space with its own entrance on the 
side street where trucks with trail- 
ers attached may be serviced. In 
fact the unusually large size of the 
building was partly in recognition 
of the need for more and more 
room for truck service. 


Another feature is a four-car 
duco room, an enclosed space in 
the right corner of the building for 
repainting cars. It will be dust 
proof and fireproof. In fact, the 
whole building is fireproof. 


The company was permitted to 
erect a new building in wartime 
in recognition of the need for 
service facilities in the city and 
the fact that the building in 
which it had been located for 16 
years was leased by the Birming- 
ham Post, leaving the concern 
without a place in which to oper- 
ate. The new building was erected 
of hollow tile brick and without 
frills, other than for a rounded 
front with large plate glass win- 
dows in the central section. A 
glass or stucco front may be 
added after the war. 


Just back of the new car sales 
room in the front center of the 
building are closing rooms, parts 
display and the cashier’s office. A 
balcony above is given over to gen- 
eral offices and bulk parts storage. 
Adjacent to the service drive-in on 
the ground floor is the service man- 
ager’s offices, also toilet rooms for 
men and women. In the rear of the 
shop are locker rooms and toilets 
for colored help on the ground 
floor and for white help on the 
balcony above. 


Edwards is one of the oldest 
Chevrolet dealers in the Southeast, 
having held a franchise since 
August, 1916, and under all Chev- 
rolet sales managers. He is a direc- 
tor of the National Automobile 
Dealers Assn. and active in the 
Alabama association. His advice to 
dealers is to buy their own places 
of business rather than rent from 
others. He is now taking his own 
advice, but not until after he had 
paid some $90,000 in rent, he said. 
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/ sure would like to be in 
Bills shoes when the new 
De Sotos go back on sale. 
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Plenty of people would like to change places with De Soto 
dealers...for good reasons. De Sotos and Plymouths have made fine 
records during the war, and hosts of friends. Add to this the fact that 
people have more money earmarked for cars than ever before in history 
...that most of it will be spent in the low and medium price class...and 
you have some of the reasons why De Soto dealers are sitting pretty. 

But get the whole story! There are still a few sales areas unas- 
signed. Write today to J. B. Wagstaff, General Sales Manager, De 
Soto Division, Chrysler Corporation, Detroit. 


Plus Points for De Soto Dealers 


% DOUBLE SALES OPPORTUNITY. Two great 
cars—De Soto and Plymouth—under one 
sales agreement. 

%& WIDE MARKET COVERAGE. Cars to fit the 
purses of nearly all new car buyers. 

% HUGE SERVICE MARKET. Millions of De 
Soto and Plymouth cars now on the road 
give tremendous opportunity for service 
volume. 

%& EXCELLENT PARTS DISTRIBUTION. Ample 
supplies promptly available at convenient 


points. 


%* TWO ADVERTISING CAMPAIGNS...De Soto 
and Plymouth. 


%& CHRYSLER CORPORATION ENGINEERING. 
Dealers profit by research of an organiza- 
tion famous for automotive “firsts.” 


% WIDER USED CAR RANGE. Trade-ins from 
both low- and medium-priced fields to 


offer used car buyers 


*& EXPERIENCED FIELD STAFF rendering 
practical assistance in all phases of dealer 


operation 


Theret a bigger julie with 
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HARRISBURG.—In a budget mes- 
sage opening the 1945 session of the 
Pennsylvania Legislature, Gov. Ed- 
ward Martin recommended reenact- 
ment of a one-cent “emergency” 
gasoline tax first established for re- 
lief purposes in 1935. However, he 
suggested that the proceeds be trans- 
ferred from the general fund to the 
motor fund and that specific grants 
for roads, street and bridge purposes 
be made to local governments so that 
they may reduce their real estate 
taxes. 


“Including an estimated $55,870,000 
cash balance on May 31, 1945,” the 
governor pointed out, “it is expected 
that the motor license fund will have 
a total of $220,670,000 available dur- 
ing 1945-1947. After providing a total 
of some $25,000,000 for debt service, 
revenue collection and the state po- 
lice, $195,000,000 will remain for the 
highways. 

“Maintenance and administration 
will require an estimated $58,000,000 
of this $195,000,000, leaving $137,000,- 
000 for construction equipment, 
right-of-way, etc. This is essentially 
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Pa. Governor Asks Legislature} Rolling in Glory 
For Emergency Gas Tax 


postwar construction due to the war- 
time restrictions upon the use of road 
building materials and labor. Only a 
comparable $40,000,000 will be spent 
for road construction during the 
biennium drawing to a close. 


“The Dept. of Revenue looks for a 
slight improvement in the motor 
license fund revenues for 1945-47. 
The gasoline tax may yield an in- 
crease if present restrictions are 
lifted and the tire supply does not 
fail, but offsetting this optimistic 
outlook is the picture of the stockpile 
of new cars now entirely exhausted 
and the number of cars aging and 
wearing beyond repair.” 

A biennial appropriation of $11,- 
000,000 for the state police was rec- 
ommended by the Governor, of which 
$3,000,000 would be appropriated 
from the general fund and $8,000,000 
from the motor fund. Currently only 
$1,000,000 is appropriated from the 
general fund and $8,000,000 from the 
motor fund. The $2,000,000 increase 
is to bring the force up to its author- 
ized strength of 1600 men “as soon as 
manpower conditions permit.” 


e 


de 


2 War-Torn Jeeps Given 
Place in Smithsonian 


WASHINGTON. — The jeep has 
arrived—in the Smithsonian Insti- 
tutioh here—to take its place in the 
ranks of heroes who have won 
honors on foreign battlefronts. 


Two vehicles now in the historic 
museum are “Gramps,” the Army’s 
oldest jeep, and “Old Faithful,” 
which served four Marine generals 
through the Guadalcanal campaign 
and Bougainville invasion. 

The latter was retired from serv- 
ice by official Marine Corps order 
on Dec. 22, 1943, after it had 
received the Purple Heart medal 
for “wounds,” two shrapnel holes 
through the windshield, received in 
line of duty during the battleship 
shelling of Guadalcanal on Oct. 
13, 1942. 


Host Klyce 

MEMPHIS, Tenn.—Arnold Klyce, 
president of Klyce Motors (Stude- 
baker), was host to his entire or- 
ganization at a banquet at Hotel 
Chisca Dec, 28. Talks were given by 
Klyce, Robert McRae, general man- 
ager, Harry F. Caskey, sales man- 
ager, Clyde Jennings, service man- 
ager, and others. 








NEW YORK.—According to pre- 
liminary estimates, America’s auto- 
mobile riding public, by traveling to 
and from work on public transit ve- 
hicles instead of in their own cars, 
saved last year an amount of fuel 
sufficient to power 3,000 Flying 
Fortresses on bombing missions 
from London to Berlin and return 
daily for a year. 

The total fuel saving over 1941, 
a normal peacetime year when car 
owners consumed  18,634,173,000 
gallons of gasoline, is estimated at 
approximately 4,500,000,000 gal- 
lons. Of this saving, nearly 2,000,- 
000,000 gallons are accounted for 
by persons using surface transit 
vehicles instead of their private 
cars. According to Air 
Force estimates, one B-17 con- 
sumes about 1,750 gallons of 100 
octane gasoline on its round trip 
between London and Berlin. 

About 70 percent of the nation’s 
car owners reside in cities and towns 
served by low cost local transporta- 
tion systems and it is in these com- 
munities that the saving of fuel is 





Unsprung weight has a heyday 


With less weight above the springs to 


counteract the rebound of unsprung weight, 


you take an awful beating. And right there 


you have conclusive evidence that unsprung 


parts should also have the weight-reduction 


specialist’s attention. 


The use of aluminum alloys to accomplish 


such weight savings isn’t a new idea. Alumi- 


num wheels 


have run millions of miles in 


heavy-duty service. Trucks, experimentally 


i) 


equipped with aluminum rear axles weighing 


only 193 pounds compared to a previous 329 


pounds, have run nearly a million miles. 


Brake assemblies, taking their cue from 


those installed on airplanes, show a 40 to 


50% weight reduction through the use of 


aluminum. 


Alcoa Aluminum Alloys will help you show 


better performance of the equipment you 


have rolling on the highways today. 
AvtumMINUuM ComPpANY OF AMERICA, 1926 
Gulf Building, Pittsburgh 19, Penna. 





Fuel Saving Soars in "44. 


Transit Riders Account for Enough Gas to Power 
A Million B-17 Flights to Berlin 





reckoned as the greatest. In these 
cities: silent electric trolley coaches 
and street cars carried more than 
half of the total passengers of sur- 
face transit systems, representing a 
total saving of gasoline for those 
patrons who formerly drove their 
own cars. 

Where gasoline buses were used, 
the fuel saving over private vehicles 
carrying an equal number of pas- 
sengers is reported impressive, as 
these buses consumed only a fraction 
of the gasoline which would have 
been used by the private cars. 


Year-end preliminary estimates by 
the American Transit Assn. show an 
increase over 1941 of 74.3 percent 
passengers carried by surface trans- 
portation systems in 1944 and a 30.2 
percent increase in total mileage. 
Only an 18.5 percent increase was 
permitted in the number of vehicles 
allotted to carry this wartime load. 

Including approximately 2,421,000,- 
000 passengers carried by rapid 
transit subways and elevated roads 
in the country’s largest cities, the 
total number of passengers in 1944 is 
expected to hit the alltime high of 
23,000,000,000, an increase of 4.5 per- 
cent over 1943. 

In comparison with 1941, street 
cars, with only 1% percent increase 
in vehicles, carried 9,562,000,000 pas- 
sengers in 1944, an increase of 57.2 
percent, and ran 997,100,000 miles, an 
increase of 25.9 percent. Silent elec- 
tric trolley coaches, with a 17.4 per- 
cent increase in vehicles, carried 
1,263,000,000 passengers in 1944, an 
increase of 93.7 percent, and ran 134,- 
a miles, an increase of 36.4 per- 
cent. 


Subways and elevated roads, with 
no increase in vehicles, carried 
2,421,000,000 passengers in 1944, an 
increase of 8.1 percent, and ran 472,- 
800,000 miles, a decrease of 2.4 per- 
cent. Buses, with a 30 percent in- 
crease in vehicles, carried 9,559,000,- 
000 passengers in 1944, an increase 
of 93.8 percent, and ran 1,738,000,000 
miles, an increase of 32.4 percent. 


Keystone Fights 
Renewal of Extra 


Gas Tax in Pa. 


HARRISBURG, Pa. — Keystone 
Automobile Club is opposed to the 
recommendation by Gov. Martin 
that the legislature re-enact the 
one-cent gasoline tax, originally 
imposed for poor relief, and apply 
the proceeds to municipalities as a 
measure of real estate tax relief. 

The club outlined its position as 
follows: 


“This tax has taken from the 
pockets of Pennsylvania motorists 
the tremendous sum of $125,722,340 
in less than nine years. Not one 
cent of it has been applied directly 
to road building and associated 
purposes. In recent years, with re- 
lief needs decreasing, the proceeds 
of the tax have gone into the state’s 
general fund for various govern- 
mental purposes. 

“In asking the legislature ta re- 

enact the tax, Gov. Martin holds 
out the bait of relief to real estate 
taxpayers. He suggests that ‘spe- 
cific grants for road, street and 
bridge purposes be made to local 
governments so that they may re- 
duce real estate taxes.’ 
J “In other words, the fund which 
in postwar years probably will ex- 
ceed $12,000,000 annually, is not in- 
tended to supplement existing rev- 
enues for local road work and pro- 
vide added improvements, but to 
keep local improvements at their 
normal level, with the motorist 
footing a good share of the bill and 
the real estate taxpayer benefiting 
through reduction in his taxes. 

“Keystone still believes the legis- 
lature is honor-bound to repeal this 
tax in accordance with promises 
made and implied when it was first 
enacted. If need for additional 
highway funds for postwar work 
indicates the necessity for a gaso- 
line tax in like amount, the ques- 
tion should be considered on its 
merits.’ 


Ill. Tax Cut Proposed 


SPRINGFIELD, I11.—A bill to re- 
duce the state’s sales tax from 2 to 
1 percent after June 30, 1945, has 
been intrdouced in the Illinois legis- 
lature by Rep. C. D. Franz. 
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THE GILMORE RUN 


This nationally famous 
economy run will be resumed with 
a return to the era of competition. 


Competition — and initiative — have been responsible, for 
America being the great producing land it is today. 
More particularly, they have made the automotive and 
petroleum industries such keynoters of national progress. 


It has been in the interest of good, American, fact- 
developing competition that the Gilmore Oil Company, 
in the past, has sponsored the world’s biggest stock car 
classics — the nationally famous Gilmore Economy Runs. 
They've been spectacular, sound, successful methods of 
salesmanship that have had no peer. 


These events have been perfectly executed. Every 
competing car has been thoroughly checked to ascertain 
its stock status—and every competing car has been 
driven under strict A.A.A. supervision. Gilmore runs are 
never trick events...but sound, unbiased, tests which 
provide manufacturers and dealers with motor news the 
public demands. 


Before the war each year saw the Gilmore runs be- 
come more popular. Never before had a stock automotive 
event provided so much news material —so much sound 
information for good advertising copy. And we are con- 
fident the interest in them will be greater than ever after 
the war when new motor cars and improved petroleum 
products will command such tremendous attention. 


That's why our postwar planning includes a resump- 
tion of the annual Gilmore mileage classic. 


GILMORE OIL COMPANY 


DeSoto Dodge Ford Graham’ Hudson 


Lincoln Zephyr Nash Oldsmobile Packard Plymouth Pontiac Stu 
IN- MOST GILMORE EVENTS SEVERAL MODELS OF EACH. MAKE PARTICIPATED 


Ro. 






| 
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Makes of cars which have competed in the Gilmore Economy Runs include: 


Hupmobile Mercury 


debaker Willys 
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Turkey to Buy 
$15,000,000 Worth 
Of U.S. Machinery 


MAHWAH, N. J.—Turkey is in 


* the American market for the im- 


mediate purchase of $15,000,000 in 
industrial and mining equipment 
as part of an extensive program 
to modernize its industry, mining 
and transportation, Talha Sabon- 
jou, Turkish commercial counselor, 
disclosed at the American Brake 
Shoe Co.’s laboratories. 

A special purchasing commission 
headed by Ihsan Soyak, director of 
the Eti Bank, and Bulent Buktash, 
vice president of the Sumer Bank, 
will draw upon $100,000,000 in cred- 
its which Turkey. has established 
here for the initial purchase of 
spare parts and replacement ma- 
chinery for textile, woolen, paper, 
pulp, cement, leather, iron and steel 
mills. ; 

The commission is also here to 
make a study of American indus- 
tries to observe methods which will |’ 
be helpful in preparing a postwar 
program in which the Turks ex- 
pect to spend $200,000,000 on new 
machinery and equipment and in 
the construction of five seaports. 








A WIDE RANGE of rubber mechanical goods with the properties of vul- 
canized rubber, but having, in addition, resistance to extreme high and low 
temperatures, solvents, oils, greases, fuels, sunlight, ozone and atmospheric 


oxidation, can be molded from the recently-developed thermosetting 
“Thiokol” synthetic rubber molding powers, it is said. Some typical possi- 
bilities for the new material include washers, valve seat discs, grommets, 
gaskets, diaphragms and other molded parts for the aviation, marine and 
automotive industries, 





Sabonjou said that this expendi- | buying in London and en route to 
ture does not include rail equip-|the United States will handle this, 
ment. A special commission now | he said. 


1945 


Hearty 
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New Year’s Greetings 


and 


A SALUTE 


to the 





Nation’s 
Automobile Industry 


whose members, in spite of labor and parts 
shortages, have helped keep 24,000,000 
pre-Pearl Harbor cars on the highway—a, 
notable "home front" contribution to Victory. 


*« w 
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Don't forget! If you are A.D.A. con- 
vention in Chicago, Paially invited to be 
present at the by er Party given to mem- 
s by Universal C.1.T. Credit 


bers and thpir 
Hotel We he Grand Ball Room, Stevens 
e 


Hotel, Qyesdty, January 30, 1945 at 6:30 P.M. 


Unbridled Diversion Possible . . . 


Single Fund for N.J. 
Urged by Governor 


TRENTON, N. J.— Elimination 
of New Jersey’s present highway 
fund and the creation of a single 
state fund and budget, under which 
automotive tax receipts would be 
merged with general tax revenues 
for appropriation as the legislature 
saw fit, was urged by Gov. Walter 
E. Edge in his message to the 1945 
state legislature here. 


Such a move, which has been 
strongly opposed by highway user 
groups as paving the way for un- 
bridled diversion of automotive tax 
receipts to unrelated purposes, has 
been proposed in the past by Gov- 
ernor Edge and others and was 
embodied in the revision constitu- 
tion which was rejected by the 
voters at the November election. 

In again bringing up the single 
state fund proposal, Edge con- 
tended: “There is no rhyme or rea- 
son to having one budget for de- 
partments under the highway fund 








Ww 


“all 


Your rain check! The N.A.D.A. Convention has been called off 
to conserve transportation. We hope you'll take a rain check 
on our Party until we can gather again on a brighter day. 


UNIVERSAL CLT. CREDIT CORPORATION 


One Park Avenue, New.York 16, N. Y. 


totaling $46,000,000 and all the rest 
of the state departments budgeted 
under the state fund with a total 
of $35,000,000. In place of this cum- 
bersome system I strongly urge 
that all revenues now in the high- 
way and general funds be put into 
a single state fund for such use as 
the legislature may see fit.” 

A highway and parkway con- 
struction program for the postwar 
period also was recommended by 
the governor. He suggested toll 
parkways such as those in New 
York and Connecticut as program 
for the future which would speed 
postwar pleasure travel and _ in- 
crease realty values. Motorists, he 
asserted, would be willing to pay 
moderate tolls to be free of traffic 
obstructions and slow moving ve- 
hicles. He added, however, that he 
was deferring definite recommen- 
dations on this subject because the 
war was still in progress. 


Other recommendations in Edge’s 
program included proposals for lib- 
eralization of the state’s workmen’s 
and unemployment compensation 
laws. 


Concerning unemployment com- 
pensation, he proposed an increase 
in the benefits because of higher 
living costs and that coverage be 
extended to employers of four or 
more persons instead of the pres- 
ent eight. 


It’s Also Tough 
To Tear Down 


A Convention 


CHICAGO. — Untangling the 
snarls caused by cancellation of the 
National Automobile Dealers Assn. 
service conference and Automotive 
Service Equipment Exhibition at 
the Stevens Hotel is the responsi- 
bility of Edward L. Cleary, who 
finds it a much tougher job than 
helping to set up the events. 


Almost single handed Cleary 
must notify some 3,000 who made 
room reservations and the numer- 
ous hotels setting aside accommo- 
dations that everything is off. 


The accomplishments in getting 
things ready has gone for naught so 
far as Cleary and Charles L. Glaser, 
space manager, are concerned. In 
addition to holding down his post 
as general manager of the Chicago 
Automobile Trade Assn., Cleary 


was manager of the NADA exhibi- 
tion. 


Plans are going forward, Cleary 
said, for the Automotive Trade 
Assn. Managers midwinter meeting. 
He is secretary-treasurer of ‘the or- 
ganization, which will convene: here 
late this month. 






Remington Post 
Goes to Skeels 


NEW YORK.— The Systems di- 
vision of Remington Rand, Inc. an- 
nounces the formation of a trans- 
portation records 
department under 
the supervision of 
S. C. Skeels. 

Skeels was head 
administrative 
officer of the 
Office of Defense 
Transportation, 
which position he 
held since the 
early days of that 
organization. Pre- 
vious to his serv- 
ice with ODT, 
Skeels served as chief of the loan 
and collection section of the Farm 
Security Administration, and as 
national supervisor of loan serv- 
icing for the Home Owners Loan 
Corporation. For many years, he 
was assistant credit manager of 
the Long-Bell Lumber Co. 





S. C. Skeels 


Iowa Dealer Heads C of C 

COUNCIL BLUFFS, Ia.—Floyd E. 
Hughes, Sr., president of the Hughes 
Motor Co., was recently elected presi- 
dent of, the Council Bluffs Chamber 
of Commerce, 
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Now=-your postwar selling can start in 


the £46,774000 Chicago Mikel 


You can start now to lay plans to cash in on the 
billion-dollar demand for autos, refrigerators, oi! 
furnaces, and other “big unit” products in the 
Chicago market. Here is more business than you 
can find in some ten or fifteen entire states— 
enough business to absorb all or a substantial 
portion of your output. 

The Chicago market is famous for its big vol- 
ume purchases. It has repeatedly broken sales 
records. Favored by high, diversified income 








The Chicago Area: strategically located . . . compact . . . fortified 
against reconversion problems . . . big enough to absorb all that 
many a factory can make. 





from farm and factory, backed by huge savings, 
it is reinforced against reconversion and is im- 
mediately responsive to selling. 

Easily accessible to salesmen and factory ship- 
ments, the Chicago market can be sold at one 
low cost through a single medium—the Chicago 
Tribune. Daily, the families of this compact market 
turn to the Tribune as their first newspaper and 
chief buying guide. Founded when the midwest 
was being settled, the Tribune occupies a posi- 
tion unrivaled by any other medium. It is the 
only one which delivers the market-wide selling 
impact that gets dealer support and broad con- 
sumer acceptance. 


One out of every three families in 756 cities 
and towns of 1000 or more population reads the 
Tribune on weekdays. On Sundays, it is practi- 
cally every other family. And not only is the 
Tribune the family medium, it is the dealer's 
medium—at one of the lowest milline rates in the 
United States. 

Whether you get into production early or late, 
here are a market and an advertising medium 
which offer the quick distribution and consumer 
buying you want, and can help you build solidly 
for a long-term, profitable operation. For market 
facts and merchandising help, call a Tribune 
representative. 


% 
















in 

m Now available for your study and 
iS use are the findings of a market- 
v- wide dealer and consumer inves- 
n 


tigation revealing ownership of 
automobiles and electrical appli- 
ances, brand preferences and ex- 
pected purchases. To get these 
facts, address C. S. Benham, 
Manager, National Advertising, 
Chicago Tribune, Tribune Tower, 
Chicago 11, Ill. 
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Shicago Tribune 


THE WORLD’S GREATEST NEWSPAPER 
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December average net paid total circulation: 
Daily, over 920,000; Sunday, over 1,300,000 
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Pontiac Says Its Dealers 


Enjoy Good Relations 


PONTIAC.—“In view of the cur- 
rent discussion by many dealer as- 
sociations over factory-dealer re- 
lations policy, it is interesting to 
note that Pontiac Motor division 
had extended to its dealers the 
majority of these provisions — 
before they were promulga 
officially,” D. U. Bathrick, general 
sales manager, said, last week. 

“It has always been Pontiac’s 
policy to anticipate dealers’ needs 
through close and continual contact 
with the dealer organization, and 
by doing those things to protect 
the dealers’ equities that are within 
our power to do. 

“T believe that most of our deal- 
ers realize that a reverse responsi- 
bility exists—the responsibility of 
the dealer to his factory and to his 
car owners.” 

This was itemized by Bathrick 
as follows: 

1—The dealer should build and 
maintain a reputation for fair and 
honorable business tactics in his 
community. He should be _ re- 
spected, dependable and fully ap- 





preciative of the owners’ view- 
point. 

2—He should have ample finan- 
cial means to provide a solid foun- 
dation for his business with suffi- 
cient personal investment to keep 
his enthusiasm at its highest point. 

3—His physical setup should be 
worthy of the franchise; that is, a 
well-located building with ample 
new car space and proper facilities 
for reconditioning and displaying 
used cars. His service department 
should: be convenient, accessible, 
well-equipped, and well - stocked 
with parts. The entire establish- 
ment should be attractively clean. 

4—He should regard owner 
goodwill as the priceless ingredient 
of his business. Transactions with 
his owners should be completely 
above question. 

5—He should appreciate the true 
value of the territory allotted him 
by the factory and should have a 
sincere desire to penetrate the full 
potential of his market. 

6—He should have the mana- 
gerial ability to select and train 


owner policy and to gather around 
him an efficient and qualified per- 
sonnel. To his employes he should 
stand for fair treatment, good 
working conditions and sound com- 
pensation. 


‘Shuttle’ Deal Costs 


Vancouver Co. $50 Fine 

VANCOUVER, B. C.—First con- 
viction in British Columbia for 
breach of motor-vehicle order 18A, 
dealing with trade-in cars, was re- 
corded in Vancouver police court 
recently when Magistrate W. W. B. 
McInnes fined the Fordyce Motors, 
Ltd., $50 and costs. 

The Wartime Prices and Trade 
Board charged the company had 
sold used cars in excess of ceiling 
“shuttle car,” which, it was charg- 
prices by a device known as a 
ed, a customer who had no car to 
trade in was forced to buy and 
then sell back to the firm at a re- 


duced price in order to buy the} 


car he wanted. 


Merritt Given Auto Post 
SPRINGFIELD, Ill.—The Secre- 
tary of State’s office here announces 
the appointment of Earl W. Merritt, 
Saiem, Il1l.,as chief clerk of the auto- 
mobile department. 


AN Want Ads cost little—get results— 
why not use"em? See inside backcover. 








"dnd Gentlemen, You Can Quote Me on THIS...” 


“The issue at hand—is not that 


of Nebraska and Southwestern Iowa comprise a 


wealthy market.” 


Flash bulbs popped. Reporters poised their pencils. 
Mr. W. Herald smiled. “It is not that there is vir- 


the 103 counties 


The press mob howled in frustration. Above the 
din, Mr. W. Herald’s voice rose clear and strong: 


“It is that every issue of ONE great economical 


tually no Reconversion problem because of this 


market’s income from food production . . 
that 1944 bank clearings are double those of 1939...” 


Oue off the Wellies Greil Howry 


. it is not 


Owners AND OPERATORS OF RADIO STATION KOWs 


National Representatives, O'Mara & Ormsbee, inc, 


York, Chicege, Betroit, tos Angeles, Sen Francisco 


paper—the Omaha World-Herald—reaches this mar- 
ket, this income!” 


Paid Circulation—November Average 
Daily, 201,893 


Sunday, 203,002 





New Florida Dealership . . . 








NEW ESTABLISHMENT at West Palm Beach, Fla., just opened by Brooks 
Brothers as a Chrysler dealership. This concern was formed by Erwin T. 
Brooks, of Brooks-Gillespie, Inc., Chrysler distributor at Jacksonville, Fla., 
and his brother, Thurston Brooks, formerly a salesman there. Here is a 
view of the establishment from the Inland Waterway separating Palm 


Beach ahd West Palm Beach. 





THURSTON BROOKS, general manager, being congratulated on his suc- 
cessful opening by John F. Zeder, Chrysler division regional manager at 
Jacksonville. Left to right, Dick Pacetti, parts manager; Brooks, Zeder, 
and Dan McLaren, Chrysler service district manager. 





Woodall Hails Auto Industry 


For Speeding Plane Output 


DETROIT.—“Pyramiding aviation 
production has been achieved by 
drawing upon the resourcefulness in 
fabricating skill found in the hun. 
dreds of key manufacturing institu- 
tions comprising the automotive in- 
dustry, thus supplementing the ef- 
forts of the great aircraft com- 
panies,” Herbert J. Woodall, presi- 
dent of Woodall Industries, Inc., 
says. 

The report tells how Woodall as a 
key raw material fabricator for the 
mass production industries, has at- 
tempted to speed aircraft production. 

“There are from 500 to 800 different 
wing parts and from 500 to 600 frame 
segments necessary in the construc- 
tion of an airplane,’ Woodall de- 
clared. “Our company is currently 
producing about 8,000 different air- 
craft parts for several aircraft 
manufacturers. This has been made 
possible through the Woodall experi- 
ence in the use of ‘soft’ dies, which 
has reduced production time to ap- 
proximately a tenth of the time for- 
merly consumed in aircraft parts 
fabrication. 





Army Moves 
To Accelerate 


Terminations 


WASHINGTON.—Having 
cleared its own decks by improved 
techniques, the Army has set out 
to convince war contractors of the 
importance—both to them and 
the Army—of speedy settlement 
of terminated contracts. 

The War Department reported 
that settlement time, on its part, 
has been reduced from an aver- 
age of three months to one-and- 
a-half. On the other hand, it re- 
ported, the average time for con- 
tractors to prepare and _ file 
termination claims still runs 
around two-and-a-half months. 

As a result the Army is work- 
ing out an educational campaign, 
aimed primarily at sub-contrac- 
tors, in an effort to step up termi- 
nation procedure. It is among the 
sub-contractors chiefly, a recent 
survey disclosed, that most con- 
fusion and uncertainty exists 
about the exact steps to be taken 
and the machinery’ through 
which they should be taken. 


“The high yield per production 
tool results in a very low cost per 
structural part. The technique of 
forming aircraft parts made of light 
metal, with rubber blankets placed 
in the head of giant presses, prevents 
abrasions, scratches or fractures. 
The process gives extreme accuracy 
and permits the forming of very ir- 
regular shapes or patterns of excep- 
tionally high strength-weight ratio. 

“Lightness is achieved without the 
sacrifice of strength by internally 
cutting openings of varying patterns 
in the structural part at the time it is 
formed. Another advantage is found 
in ‘gang-cutting’ of full size alumi- 
num sheets. As high as 66 different 
aircraft parts or parts ‘blanks’ can 
be cut from a sheet at one time, 
thereby reducing scrap loss to a 
minimum.” 

Woodall announced the net profit 
for the fiscal year ending Aug. 31, 
1944, as $328,953.87, or $1.09 per share 
after provision for depreciation and 
federal income taxes. Current assets 
are listed at $7,426,089.57, with cur- 
rent liabilities at $6,236,532.93. 





In Mapping Post-War 
AUTOMOTIVE SALES PLANS... 


. - - look at Buffalo and Erie County. 
Before the war there were 207,564 
passenger cars, trucks and trailers 
registered at the end of 1941. 
Thousands of these vehicles must be 
replaced. 

You can best reach this potent 


replacement business through the 
columns of the 


Buffalo 


COURIER 


EXPRESS 


Only Morning and BITTiTs Loh 
CET Ye) tae Td dd) 





We'll be glad to furnish circulation map and record 
of car sales by make and residence of buyer. 
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You Can Believe 


. WHAT YOU HEA 
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. Ir YOU have heard, for example, that Dodge is bigger and 
0. stronger than ever; that its war production has set almost 
; unbelievable records in volume, variety and precision; that 


- Dodge cars and trucks are proving their inherent qualities 


in q e < 

e, at home and on the battle fronts; and (incidentally) that the 
it Dodge dealer franchise remains unique in automotive 
d affairs because it continues to embrace two cars and a truck 


in a single agreement,—you can believe in such things, and 


r act on your beliefs,—because they are all perfectly true. 





DODGE - PLYMOUTH + DODGE Job-Rated TRUCKS 


DODGE=—DIVISION OF CHRYSLER CORPORATION, 7900 JOS. CAMPAU, DETROIT 11; MICH; 
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$800,000,000 Road Program 


Urged for N.Y. by Dewey 


ALBANY, N. Y.—An_ $800,000,000 
postwar highway construction pro- 
gram for New York State was advo- 
cated by Gov. Thomas E. Dewey in 
his annual message to the State leg- 
islature here. 

“A large proportion of the food and 
manufactured products of our state,” 
he declared, “are transported on the 
state highway system. In addition, 
the parkways, highways, thruways 
and expressways of the state provide 
basic relaxation to most of our peo- 
ple as well as to vacationers who 
come here from every state in the 
union, contributing to a business in 
New York State amounting in peace- 
time to some $600,000,000 a year. 

“Much of our highway system is 
antiquated and in no way suitable 
either to the business or pleasure 
needs of the people of the state. Of 
the 13,000 miles in the existing high- 
way system, a careful survey shows 
that one-third are in need of imme- 
diate reconstruction. 

“The balance of the system re- 


ALL COMMERCIAL CAR 


quires an increased program of 
maintenance as soon as the war will 
permit. Almost 15 years have elapsed 
since there was any real attempt to 
make our highways adequate for 
modern traffic demands. 

“The developmént of a modern 
highway system which can, with 
safety, be used at relatively high 
speed will be of immense value to the 
entire state. The Department of 
Public Works has prepared for the 
state, and is cooperating with mu- 
nicipalities in preparing for our 
cities, a minimum essential program 
for highways, thruways, parkways 
and grade-crossing elimination, 
which in the coming years will re- 
quire more than $800,000,000.” 

Gov. Dewey recommended that an 
anticipated current fiscal year sur- 
plus of $150,000,000 be segregated 
along with last year’s $160,000,000 
surplus to make a postwar recon- 
struction fund of $310,000,000 for use 
in meeting “many acute unfilled 


needs” and to aid in maintaining 
“the employment and welfare of our 
people during the uncertain times 
ahead.” 

Although recommending continu- 
ance of a 25 percent cut in personal 
state income taxes which has been in 
effect the last two years, the Gover- 
nor asserted “it would not be wise to 
undertake a further general tax re- 
duction” at this time. 


Procurement Offices 


In Capital Moved 

WASHINGTON. — Headquarters 
of region three of the Treasury’s 
Procurement Division are now lo- 
cated at 499 Pennsylvania Ave. 
here. With the rapid growth of the 
activities of the Office of Surplus 
Property, the move was made to 
secure adequate space to house this 
organization, it was stated by Di- 
rector M. P. Shlesinger. 


The region three office comprises 
Maryland, Delaware, Virginia, 
North Carolina and the District of 
Columbia. 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 
acalers’ opinions. 


Transportation Crisis 


‘Herculean’ Maintenance Effort Needed to Avert 
Collapse This Year, AAA Warns 


WASHINGTON.—Owners of 
America’s passenger cars and gov- 
ernment agencies responsible for au- 
tomotive supplies are warned by the 
American Automobile Assn. that it 
will take herculean efforts in main- 
tenance and conservation to prevent 
a disastrous transportation break- 
down in 1945. 

The findings of AAA were em- 
bodied in a statement by H. J. Brun- 
nier, president of the national motor- 
ing body. 

Brunnier’s warning was based on a 
comprehensive inventory of passen- 
ger car transportation after three 
years of war and covered the car as 
a unit of transportation, tires, re- 
placement parts, repair facilities, 
mechanic manpower and gasoline. 

The AAA president pointed out 
that since Pearl Harbor the pas- 
senger car has carried 75 percent 
of the country’s local essential 
transportation load, and that it has 
been the means of getting four out 








Truck an 
away design 
production of mi 
sidered lost in term 


The engine of a motor truck or bus and 
the gasoline that powers it are not separate 
things, but are two parts of a single unit— 
power for motor transportation. Thus, if 
the antiknock value of gasoline isimproved 
and engines can take advantage of this 
improvement— progress has been made. 


The requirement for aviation gasoline 
for the war effort has necessitated the 
building of a tremendous capacity for the 
production of high octane fuels. Although 
at the present time this equipment is being 
used exclusively for the production of avi- 
ation fuel, it is readily adaptable to the 
production of motor fuels far superior to 
those marketed in the pre-war period. 


Immediately after the war the petro- 
leum industry will be able to supply gaso- 
line of far higher quality . . . gasoline that 
in engines designed to utilize it will give 
more power, more mileage, better per- 
formance. Thus, the foundation for more 
efficient engines is already laid. 
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CORPORATION 
Chrysler Building, New York City 


Manufacturer of Ethyl fluid, used by oil companies to im- 
prove the antiknock quality of aviation and motor gasoline. 








Wartime progress by America’s petroleum industry has'paved 
the way for fundamental progress in post-war automobile engine design. 


of five war workers to and from 
their jobs. 

Brunnier said that 25 percent of 

the 25,000,000 automobiles remaining 
on the highway are 11 years of age 
or older, and added that if great 
numbers of these go out of use in 
coming months because of obso- 
lescence, “we may quickly descend 
to, or go below, the 20,000,000-level 
which has been estimated as the 
rock-bottom figure for essential 
needs.” 
' But, in any event, he added, the 
United States is confronted with the 
“gigantic task of doing a 1945 war- 
time transportation job with a 1929 
registration of cars.” 

The motorists of this country are 
also running on an exceedingly thin 
margin of safety as far as tires a:: 
concerned, the report added. Sup- 
plies of tires in past months have 
been barely adequate even for the 
most essential users, because of high 
military demands, labor shortages 
and other production problems in the 
tire industry. 

In this regard, the AAA warned 
against current trends of careless- 

ness about tire conservation and 
called for public recognition of the 
fact that “recapping will be the 
only recourse that the average car 
owner will have for a considerable 
time to come.” Overoptimism to 
the extent of allowing valuable 
tire carcasses to go beyond the 
point where recapping is possible 
was viewed as inviting disaster to 
the transportation system. 

The report urged individuals to 
practice automotive conservation “as 
never before.” Announcement of a 
five-point program for which the 
AAA will solicit cooperation from 
government agencies, other organi- 
zations and the general public, was 
attached. 

The program includes promotion 
of car and tire conservation mea- 
sures; development of group riding 
plans; all possible moves to speed up 
tire production and to increase the 
awareness of the public for the nec- 
essity of tire recapping; “unceasing 
work” toward the solution of man- 
power, replacement parts and garage 
equipment problems; and “untiring 
efforts toward public acceptance of 
reasonable speeds as necessary to 
the saving of human life, vital 
equipment and property.” 


Fisher Body ¢ 
Ups Wallbillich 


DETROIT.—Appointment of J. J. 
Wallbillich as general factory man- 
ager of Fisher Body fabricating 
plants is announced by T. P. 
Archer, vice-president of General 
Motors and general manager of the 
Fisher Body division. 

Wallbillich, director of the ord- 
nance specialties and machine sec- 
tion of Fisher Body during the 
war, succeeds Delmar S. Harder, 
who resigned. In peacetime Wall- 
billich was assistant general fac- 
tory manager of fabricating plants 
under Harder. Wallbillich joined 
General Motors in 1919. 





Bendix Helicopter Signs 


Famed Pilot Morris 

NEW YORK.—Charles L. (Les) 
Morris, engineering test pilot with 
Igor I Sikorsky since early in 1941, 
has joined Bendix Helicopter, Inc., 
in connection with the development 
of helicopters of new and radical 
design, it was announced last week 
by Vincent Bendix, president. 

Veteran of many important 
“firsts” in helicopter operations, in- 
cluding the first cross country, 
speed and altitude flights, Morris 
will be director of field operations 
for the Bendix Helicopter organiza- 
tion. This firm recently revealed 
that advance engineering covering 
several years’ work has been com- 
pleted on a new type four-place 
helicopter design equipped with 
counter-rotating rotors and incor- 
porating new and exclusive control 
and stability characteristics. 


200 Cars Lost in Fire 
_QUEBEC.—More than 200 automo- 
biles were destroyed recently when 
a fire gutted four buildings owned 
by Universal Automobile, Limited, 
on First Ave. Cause of the fire was 
not determined. Damage to the 
building was estimated at $100,000. 
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To Australia—AND BACK— 





_ In 95 hours and 20 minutes! 





/ 12:00 midnight, Sunday: A huge Liberator 

*® Express, loaded with a secret cargo, roars down its 
California runway and soon dwindles to a speck on the 
horizon. The dispatcher checks off another routine flight 
for CONSAIRWAY, the military airline established in 
1942 by Consolidated for the Air Transport Command. 


4 So far, CONSAIRWAY Liberators have made 
@ 1764 round trips between the U.S. and Australia— 
a total of 25,900,000 over-water miles, without a single 
fatal accident. The original Liberator that pioneered the 
Australia run has now completed 84 round trips and is 
still going strong! 


10:30 p.m. Tuesday: The ground crew at an 

© Australian airport speedily unloads the Liberator’s 

high-priority cargo ...checks the engines... heaves 

aboard tons of mail for the U.S.A. A new “Pony Ex- 

press” flight crew jogs out, climbs aboard, and the giant 
transport streaks down the runway for the return trip. 





Born of war, CONSAIRWAY’s job, in the be- 

® ginning, was to bring back Ferry pilots who had 
delivered bombers to the South Pacific. Westbound 
cargoes consist of aircraft engines and parts, medical 
supplies, and ammunition—in short, any supplies that 
are needed fast by our fighting men ‘Down Under.” 


Consolidated Vultee is the largest builder of airplanes in the world. 


No spot on earth is more 


than 60 hours’ flying time 
from your local airport 





From “Flying Jeeps” to Leviathans of the air— The planes shown 


below were all designed and developed by Consolidated Vultee. 
When peace comes, the company willbe ina posi ition to provide the 
postwar equivalent of such planes, from small, privately owned 
“air flivvers’’ to huge, transoceanic cargo-and-passenger planes. 
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LIBERATOR ...4-engine bomber LIBERATOR EXPRESS. . transport 


(yy 
rg 
ants 


CORONADO. .. patro! bomber 


San Diego, Calif. 
Vultee Field, Calif. Tucson, Ariz. 
Miami, Fla. 


CATALINA. .. patrol bomber VENGEANCE, . . dive bomber 


VAUANT.. , basic trainer 





11:20 p.m. Thursday: The Liberator contacts 

@ the control tower at its California airport . . . 
“CONSAIRWAY plane No. 10 coming in!” . . . and it’s 
back home again. Since it left that same airport, 95 hours 
and 20 minutes ago, the land-based Liberator Express has 
logged 14,690 miles over the Pacific—to Australia and back! 





After the war, long-range Liberator planes will 

* continue to supplement other forms of transporta- 

tion in rebuilding the peacetime world. But airplaies will 

also have another role to fulfill: a permanent postwar 

Air Force can become America’s soundest investment in 
the interests of a lasting peace. 


CONSOLIDATED VULTEE 
AIRCRAFT CORPORATION 


Fairfield, Calif. Fort Worth, Texas Nashville, Tenn. Wayne, Mich. 
New Orleans,La. Louisville, Ky. 
Member, Aircraft War Production Council 


ale a! Si 


Allentown, Pa. 
Dearborn, Mich. Elizabeth City, N. C. 


RELIANT... eavigational trainer SENTINEL. . .“‘Flying Jeen“ 
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Synthetic Rubber 
Chlorinated by 
Goodyear Lab 


AKRON.—Development of a chlor- 
inated synthetic rubber that may re- 
place chlorinated natural rubber is 
announced by Dr. L. B. Sebrell, di- 
rector of the Goodyear Research 
Laboratory. 

Before World War II, chlorinated 
natural rubber was used extensively 
in the manufacture of corrosion-re- 
sistant paints, sand-core binders for 
molding operations, adhesives and 
other products. 

Because of the shortage of natural 
rubber, the government has sharply 
restricted the amount that may be 
used for chlorination, causing devel- 
opment of many bottlenecks. This 
has stimulated the search for a syn- 
thetic rubber that could be chlorin- 
ated, Dr. Sebrell said. 


The Navy has used thousands of 
tons of chlorinated natural rubber 
in the form of ship-bottom paint, 
anti-fouling paint, and non-inflam- 
mable paint. 

In the form of a powder, the new 
chlorinated synthetic rubber is 
creamy white in color. The chlorine 







COMMERCIAL CREDIT COMPANY 





STEWART W. MUNROE, general sales manager of the Chrysler division, 
recently addressed a meeting of Chrysler dealers in Oklahoma City. Walter 
E. Allen, Chrysler dealer at Oklahoma City, and retiring president of the 
State dealer association, who presided at the meeting, is in the center of 
the group of five men standing, flanked by Munroe on his right and Vaughn 
J. Snively, Kansas City regional manager for Chrysler, on his left. Allen 
had served three terms as head of the state body before giving up the job 


at the last annual meeting. 


content ranges between 60 and 70 
percent. 

The new chlorinated synthetic rub- 
ber is being used in paints, Dr. Seb- 
rell said, and samples have been sub- 
mitted to the Navy. 

Buy War Bonds and Stamps— 
crush the Axis. 


"period of non-production and rationed sa 
kind we will coutinas m e to | 


Kimberley OK’s Buses 


KIMBERLEY, B. C.—Proposal to 
establish a city bus servcie has been 
approved by the city council here. 
The service is planned by Don Revie, 
RCAF veteran, who for the past 
three years has been serving as an 
instructor. 


BALTIMORE 2, MARYLAND 


Capital and Surplus more than $65,000,000 


Credit Bankers to America’s Families for 33. Years 
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Postwar Planning Delayed ye 


Larger War Contracts 


Step Up *49 


NEW YORK.—Industry enters 
1945 with postwar planning shoved 
into the background as the general 
trend of production appears to be 
toward war products, with more 
and larger contracts being placed, 
the National Assn. of Purchasing 
Agents finds in its monthly survey, 
as made public here. 

For the moment, the survey re- 
ort declares, reconversion, cut- 
acks and terminations seem “to 

have disappeared as a factor.” 

Concerning commodity prices, the 
survey finds no general indication 
of lower commodity prices in any 
section. Although a few buyers in- 
dicate higher prices, it says, prices 
generally are about the same as a 
month ago. Some, however, indi- 
cate that it is necessary to pay 
higher prices when compelled to 
seek new vendors. 

A tight supply situation on com- 
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Production 


modities themselves is seen de- 
veloping on an increasing list of 
items largely due to increased labor 
shortages. A serious shortage of 
scrap steel may develop during the 
winter months as yard stocks are 
low and heavy snow in large pro- 
ducing areas will hamper collec- 
tions and shipments, the survey 
says. 

A trend toward lower inventories 
in industry is seen continuing. 
Where changes are reported the 
large majority of buyers report 
lower rather than higher inven- 
tories. Where higher inventories 
are reported—and these instance 
were termed very few—they seen: 
to be in companies having large 
war orders requiring large-scale 
buying of special -items to fill con- 
tracts. 

The survey found that increased 
production on war work is having 
its effect on inventories, with some 
being rapidly liquidated. As an ex- 
ample, it was said that a large in- 
ventory of sheet aluminum existed 
in aircraft work a month ago, but 
today aircraft producers are de- 
pending almost entirely on de- 
liveries to take care of require- 
ments. 


The over-all employment picture 
was reported as little changed, with 
those having gains about equal to 
those having losses. 


“With a few minor exceptions,” 
the survey report says, “manpower 
continues to be insufficient for full 
production. The manpower short- 
age is gaining ground and no re- 
lief is in sight. Layoffs where oc- 
curring are quickly absorbed else- 
where. The prospect is for further 
loss of help due to closer scrutiny 
by draft boards of employes in the 
26 to 37 age group. Manpower is a 
real bottleneck to production at 
present.” 


Use Tax Asked 
In Mo. to Check 
Outstate Buying 


JEFFERSON CITY, Mo.—Pas- 
sage by the 1945 Missouri legislature 
of a general use tax to protect Mis- 
souri merchants from losses now re- 
sulting from outside buying to evade 
payment of the Missouri 2 percent 
sales tax is being sought by State 
Auditor Forrest Smith. 

Noting that the State completed 
the 1943-44 biennial period with an 
overall balance of $59,521,080.81, 
Smith said his use tax proposal is 
not intended as a further tax to raise 
additional revenue, but is designed 
to plug the leaks in the state’s pre- 
sent sales tax law. He said many 
residents of the border cities make 
large purchases in other states and 
thereby avoid payment of the Mis- 
souri sales tax, which now exempts 
interstate commerce. 

Smith estimated that application 

of a 2 percent use tax to interstate 
transactions involving goods subject 
to the sales tax would raise only 
about $750,000 annually. 
g However, he added, by discourag 
ing such purchases through the 
assessment of a use tax, the increas- 
ed volume of business transacted in 
Missouri would bring in about $2,- 
000,000 additional from the sales tax. 
The latter is the state’s biggest single 
source of revenue. 





Tool Engineers 
Cancel Exposition 


DETROIT.— Indefinite postpone- 
ment of its Industrial Production 
Planning Exposition scheduled for 
the Cleveland Auditorium in March 
is announced here by the American 
Society of Tool Engineers. 

In a telegram to James F. 
Byrnes, director of war mobiliza- 
tion, D. D. Burnside, president of 
the technical society, revealed that 
it had also postponed indefinitely 
its national technical sessions 
scheduled to be held simultaneous- 
ly with the exposition. 


AN Want Ads cost little—get results— 
why not use 'em? See inside backcover. 
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NEW MILLIONS RESPOND 


Greatness came to these because they pos- 
sessed the “common touch"—the simplicity, the 
understanding, the realism, the power to make 
new millions respond. 


Greatness came to True Story because it, too, 
possessed the “common touch” to make the 
millions of the common man respond. That’s why 
True Story’s influence in the Wage Earner mar- 
ket today is greater than ever before, whether 
it be for selling automobiles or any other great 
marketing operation. 


FOR 25 YEARS THE WAGE EARNERS’ FAVORITE MAGAZINE TRUE STO RY 


THE COMMON MAN, WELL INFORMED, IS THE GREATEST 
FORCE TOWARD BUILDING THE AMERICA WE WANT. 








Graham Begins 
Output on New 


Navy Contract . 


DETROIT.— Graham-Paige Mo- 
tors Corporation has begun produc- 
tion on a new $25,000,000 Navy con- 
tract for amphibious landing craft, 
and has received an award totaling 
approximately $10,000,000 for addi- 
tional craft as soon as the present 
schedule is completed, Joseph W. 
Frazer, chairman, announced. 

The company, which has com- 
pleted previous contracts totaling 
$30,000,000, has turned out more 
than 1,000 of the Alligator invasion 
craft to date, Frazer reported. 

Hull assemblies for the vehicles 
are being manufactured by the 
Warren City Manufacturing Com- 
pany, a Graham-Paige subsidiary, 
at Warren, Ohio. Total shipments 
of war material by the Ohio com- 
pany, which produces landing 
barges, Diesel engine crankcases 
and other heavy equipment, were 
up 32 percent in December, Frazer 
revealed. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


““T wish it 





ROY A. PIERCE, right, is greeted by Nelson F. Bowe, Ford branch man- 
ager in Los Angeles, on his arrival from Seattle to assume duties of assis- 
tant manager in the direction of Southern California and Arizona dealer 
activities. Pierce has been assistant manager of the Northwest Ford branch 
since June, 1941, and was first employed by the company in September, 
1931, at Denver. Before going to Seattle, he served as head of the parts and 
accessories division in Dearborn, 
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NEW YORK. — Estimating that 
sale of manufactured goods to the 
consumer through channels not 
truly “representative of the retail 
function” is causing a national 
yearly loss of $1,000,000,000 to estab- 
lished retailers, Arthur Garniss, 
executive vice president of the New 
York Council on Retail Trade Di- 
version, scored “types of competi- 
tion based on consumer deception, 
unfair trade practices and forms of 
special privilege.” 

In an address at the 33rd annual 
meeting of the National Assn. of 
Retail Secretaries, Garniss put the 
following question to the manufac- 
turing industry: 

“Will you, after the war, select 
outlets on predetermined stand- 
ards and then protect them 
against unfair trade practices, or 
will you at once open every retail 
account possible, based mainly on 
ability to pay?” 

Noting that some manufacturers 
have for several years placed prod- 
ucts under state fair trade laws 
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SOLID CINCINNATI READS 
THE CINCINNATI! ENQUIRER 


were as easy to pick the right newspaper 


“PSPACE BUYER )- 





in every city as it is in Cincinnati” 


The most interesting newspaper in Cincinnati. Young! (For all 
its 104 years!) Vigorous. On its toes. Looking ahead. Packed with 


more features, better features. 


Crisp, easy-to-read news editing. 


The Enquirer is geared—and we mean high gear—to reflect and 
appeal to the solid, substantial, thinking citizens of this solid market. 


The Cincinnati Enquirer is represented by Paul Block and Associates 


Plea for Retailers 


Trade Diversion Methods Cost Honest Sellers 
A Billion Yearly, New Yorker Contends 


without, assuming any obligation 
for these contracts, he asserted 
that such practices have hurt “hon- 
est retailers.” 

Garniss declared that “forward- 
looking manufacturers” were con- 
templating presenting distributors 
with a postwar choice of the alter- 
natives of adherence by the distrib- 
utor to the manufacturer’s distri- 
bution policies, or elimination of 
the distributor from the picture by 
direct distribution from the plant 
to the retailer. 


As an example of the extent 
to which trade diversion has been 
practiced, he said that New York 
City wholesale radio distributors 
estimate that 40 percent of all 
consumer sales are made through 
“other than established retail 
channels.” 

Declaring that sales by “irregu- 
lar” retail sources cause losses in 
labor utilization, real estate rentals, 
advertising and taxes, Garniss con- 
tended that the cure for this situa- 
tion does not lie in legislation, but 
in dependence on the established 
retailer by industry and cessation 
by industry of “unlimited buying 
and selling which are competitive 
to sellers of that industry’s produc- 
tion.” He also called for recogni- 
tion of the “obligation to enforce 
fair trade contracts.” 


A danger that government-owned 
surplus commodities now being 
turned back to their manufacturers 
may be released to speculative 
groups in the desire for quick turn- 
over was seen by the speaker, who 
urged full advance publicity on 
such resales by manufacturers. 


Garniss declared that “Army 
and Navy” dealers have increased 
40 percent in the last 12 months 
in New York City and said there 
were 175 retailers and 150 whole- 
salers of this type in the city as 
of two months ago. He predicted 
that 100,000 “Army and Navy” 
stores would be open throughout 
the country during the next year, 
or “four times more than after 
the last war.” 


Depicting cooperatives as another 
menace to established retail trade 
channels, he contended that cooper- 
atives should be made to bear a 
“fair burden of taxation and re- 
linquish their monopoly of easy 
government money.” He said that 
a new Southern cooperative group 
was planning to enter the manu- 
facturing and distributing field and 
would borrow “millions from the 
government for 40 years at one 
percent interest.” 


He warned that cooperative 
groups may be able after the war 
to cash in on the habit, “established 
among millions,” of buying at post 
exchange stores to the point where 
the cooperatives might establish “a 
virtual monopoly” of retail trade in 
some sections of the country. 


Auto-Lite Reveals 
New Spark Plug 


TOLEDO. — A heavy-duty spark 
plug which has been proven in 
operation during the past two years 
has been announced by F. A. Nea- 
lon, sales manager, merchandising 
a of The Electric Auto-Lite 

oO. 


_The spark plug is especially de- 
signed for heavy-duty use in trucks, 
buses and marine engines. 


Features of the new plug are 
extra heavy insulators with ther- 
mal conductivity greater than in 
ordinary insulators, extra heavy 
electrodes that give greater gap 
life than ordinary electrodes, and 
wide heat range that meets a broad- 
er variety of driving conditions. 





Dougherty Motors 
Incorporates in Ga. 

ALBANY, GA.—Dougherty Mo- 
tors, Inc., has been granted a 
charter and powers and privileges 
of a corporation, with a capital 
stock of $20,000 already paid in, 
with 100 shares of a par value of 
$200, according to a petition filed 
here at the Dougherty Superior 
Court clerk’s office. 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 
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USED CARS—SERVICE 





AKRON.—Does it further sim- 
plify the job of selling merchandise 
and offering service? 


The answer to that question is 
the basis for thinking and planning 
by merchandising specialists of 
Goodyear Tire & Rubber Company, 
Inc., as they study plans for con- 
struction and modernization of 
Goodyear dealer stores. 


Fundamental in Goodyear’s rea- 
soning is the belief that merchan- 
dising appeal must not be confined 
to the displays on the shelves in- 
side the store, but must dominate 
the over-all property as well. 


Goodyear has in mind two dif- 
ferent types of dealer stores. One 
is the store-front type, usually 
found in 100 percent retail traffic 
center, where most of the traffic 
is pedestrian attracted by pleas- 
ing window displays and the gen- 
eral appearance of the front of 
the store, but with space avail- 
able for tire service. 


Another type store is the one de- 
signed generally for use as near 
the retail shopping center as pos- 
sible. This is the super-service type, 
with plenty of parking space avail- 
able, usually a parking lot imme- 
diately adjacent to the store, and 
with complete identification visible 
from a distance to flag traffic that 
is Goodyear-conscious. 


In formulating store-construction 
plans and designs, Goodyear and 
its dealers must consider the use 
of such plans in existing buildings 
and also in new ones. Where a 
long-time lease is available and 
the location is a proven one, Good- 
year has available for its dealers 
a complete modernization program. 
Throughout the country a number 


* of the company’s prominent deal- 


ers have already completely mod- 
ernized and others are making 
arrangements to do so as soon as 
materials can be obtained. 


Goodyear is working on plans for 
a type of building construction 
which will take advantage of the 
latest developments in steel con- 
struction. The building will be light, 
yet strong, and economical to build. 
It will be free of troublesome posts 
or columns in the productive space. 


Porcelain is suggested for the 
front, sides and even the rear ex- 
terior because it is especially pleas- 
ing to the eye, it can be obtained in 
most colors, and it is self-cleaning 
or easily cleaned. 

The use of porcelain all around 
is proposed if the structure is in 
the open and visible from all 
sides. An outlet in a closely built 
up location hemmed in by build- 
ings, would use porcelain or some 
other material, such as glass or 
stucco, only on the front and pos- 
sibly the interior walls. 

Within the building construction 
and merchandise arrangement 





Key Service Job 


Held by Girl 


SYRACUSE. — Only woman in 
central New York to hold a job as 
service receptionist with a major 
dealer, Betty La 
Tart, 24, lends a 
sympathetic ear 
to worried motor- 
ists. Miss La Tart, 
of Forsythe & 
Gale, Inc. (Dodge- 
Plymouth), listens 
to the customer 
and the motor, 
and likes her 
job. “Most of 
them think they 
have carburetor 
trouble, but it’s 
generally something else,” she says. 





Miss La Tart 


Budd Wheel Announces 


New Dual Catalog 

Budd Wheel Co., Detroit, an- 
nounces its new catalog containing 
complete information on Budd dual 
and single wheels, their construc- 
tion and application under various 
conditions, with various tire sizes. 
Its primary purpose, it is stated, is 
to help in the selection of new 
equipment, servicing and replace- 
ment of old, and in changing over 
tire and wheel equipment. 


Simplifying Selling 
Goodyear Applies Merchandising Appeal 
To Whole Dealer Property 
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would allow for what Goodyear 
calls its open-type store. This pro- 
vides 100 percent visibility of the 
store’s interior from the sidewalk. 
More wall space is available in this 
store and the display window—the 
low bulkhead type—is a picture by 
itself with no disturbing elements 
entering the background. The wall 
display runs from the rear of the 
store right out to the window glass 
instead of stopping behind the 
usual high bulkhead as most dis- 
plays do. The display window has 
a platform which serves both as a 
window and as an interior display. 
The customer can walk around the 
display, view it from all angles and 
in the process of buying serves to 
attract attention from the street. 

The tire dealers’ stores of the 
future, Goodyear merchandising 
men say, will stress flexibility. 
Flexibility of construction will 
make it possible for a store to be 
used for most any retail selling 
operation, and to be adapted to al- 
most any location. 











ONE OF THE BUILDING DESIGNS under consideration for presentation 
to Goodyear dealers during the postwar period. Designs like this are built, 
set up, studied and photographed in the visual merchandising labora- 


tories of Goodyear at Akron, 


Future Fuel 


Standard of Ohio Sees 
Giant Strides 


CLEVELAND. — Improved post- 
war motor fuels, made possible by 
catylitic and other processes now 
devoted to making components of 
wartime aviation gasoline, will re- 
sult in engine performance such as 


motorists have never known. The 
new fuels will also affect the types 
of motors built in the future. 
Horsepower per pound of weight is 
bound to increase. 

These are some of the advances 
seen by Standard Oil Company 
(Ohio) on its 75th anniversary 
along with the possibility of auto- 
mobiles that can fly by using fold- 
ing or detachable wings. 





Cadillac realizes that the one and only reason a 
dealer goes into the automobile business is to make 
money. Therefore, no franchise is ever granted 
unless the potential of the territory fully meets 
the requirements for a successful operation. 


But the Cadillac franchise also offers other advan- 
tages. It means dealing with a substantial group of 
owners who, in normal times, are consistent and 
loyal new car buyers. According to a recent impar- 
tial survey among three million car owners, those 
who drove Cadillac showed the greatest owner 
loyalty. Percentage-wise, more of them said they 
would “repeat” on their present cars than did the 
owners of any other make. And satisfied owners 
mean attractive, profitable dealer operations. 


Wartime is further strengthening Cadillac dealer- 
owner ties. Inherent quality in the product, plus 
good service and the continuous availability of 
essential replacement parts, is putting added- 
emphasis on the desirability of Cadillac owner- 
ship. Thus, Cadillac dealers will find themselves in 
an enviable position when peace returns. 


Let’s all back the Attack 


BUY WAR BONDS 
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OPA Warns 22 
In Portland on 
Price Offer Hikes 


PORTLAND, Ore. — Twenty-two 
Portland used-car dealers have 
been sent license warning notices 
by the district OPA enforcement 
division, which charges that the 
dealers offered more than ceiling 
prices in order to increase their 
stocks of used cars. 

OPA said that the above-ceiling 
payment by some dealers penalized 
others who were unable to get as 
large a stock. Further violation by 
those warned would lead to prob- 
able court enforcement action and 
eventual suspension of license to 
operate, OPA added. 


Markel Gets Building 
With 34,000 Square Feet 


COUNCIL BLUFFS, Ia.—Markel 
Motors (Ford) has moved into a new 
building with 13,000 square feet of 
first-floor space, 10,500 feet of sec- 
ond-floor space, 4,000 feet of third- 
floor space and 6,500 feet of base- 
ment space. 


A MAMOMNGE sree 
Monts *** MS. 
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EDITOR’S NOTE—The Re- 
search Institute of America is 
an organization which func- 
tions as liaison between govern- 
ment and industry, rendering ad- 
vice and counsel to its more than 
30,000 members among profes- 
sional and business firms and gov- 
ernment agencies and bureaus. 

* * * 


NEW YORK.—tThere is probably 
no more fundamental question than 
which form of doing business is 
most advantageous, according to the 
tax staff of the Research Institute of 
America. Yet, contrary to what ap- 
pears to be widespread belief, no 
single business form is the most ad- 
vantageous for all enterprises. The 
legal, tax and other consequences of 
each type of business organization, 
as well as the results of a shift from 
one form to another must be bal- 
anced carefully against each other 
and must be appraised in the light 
of the particular circumstances of 
each firm. 

Past experience is a risky guide 


MORNING 


Which Business Form? 


No One Type Most Advantageous to All 
Enterprises, Research Institute Says 





and what was wise in 1936 may no 
longer be advisable and what is best 
today may turn out to be most ex- 
pensive in the postwar period. 

Final decision on just the ques- 
tion of which is the most advan- 
tageous taxwise must depend 
partly on estimates of future in- 
come and the necessity for dis- 
tributing that income, partly on 
prognostications of congressional 
and judicial tax action, and partly 
on guesses as to postwar economic 
conditions. 

The postwar legislative prob- 
ables include (a) elimination of 
the excess profits tax with the end 
of hostilities or shortly thereafter, 
(b) some reduction in corporate 
normal and surtax rates, and (c) 
only slight reduction in individual 
tax rates—but with the income tax 
ceiling cut from 90 percent to 
roughly 75 percent. The strongest 
possibility is the elimination of the 
double tax on corporate profits. 
Many proposals along this line 
have been made, but no generally 
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acceptable solution to the many | holder) that comes when dividends 


problems involved has yet been 
reached. 


Any study of the relative tax ad- 
vantages of corporations and part- 
nerships must start with the two 
fundamental differences in their 
treatment. 

First, corporations are not taxed 
at the same rates as individuals. A 
corporation is subject to a normal 
tax and surtax ranging from 25 to 
40 percent, plus an excess profits tax 
of 95 percent. In addition, it is sub- 
ject to the capital stock and declared 
value excess-profits taxes. On the 
other hand, an individual is subject 
to a normal tax and surtax ranging 
from a low of 23 percent to a high of 
94 percent. 

Where a corporation is subject to 
the excess profits tax, or a substan- 
tial portion of its earnings is paid 
out in dividends, the corporation 
stands in a disadvantageous position 
compared with a similar non-cor- 
porate business. However, the excess 
profits tax is not a permanent tax 
fixture. It will undoubtedly be re- 
pealed soon after the end of the war. 
And dividend payments are con- 
trollable to a substantial degree: 

Eliminating the excess profits tax 
and the double tax (first to the cor- 
poration and later to the stock- 


are paid, the federal tax burden on 
corporations is, in general, lighter 
than on a comparable partnership. 

Second, a partnership is consid- 
ered to be inseparable from its part- 
ners. The double taxation of corpo- 
rate income, the difference in treat- 
ment of partners and working stock- 
holders for payroll tax and salary 
stabilization purposes, the taxation 
of corporate tax-exempt income, etc., 
are direct outgrowths of this second 
fundamental difference. 

The payment of dividends is not 
completely within the control of the 
corporation since there is the puni- 
tive surtax for unreasonable accumu- 
lation of earnings to be reckoned 
with. However, faced with the un- 
certainties and challenges of recon- 
version and the postwar period, a 
policy of accumulating earnings to- 
day would appear to be reasonable in 
the case of almost any operating 
corporation. 


Corporation Disadvantages 

There are at least two important 
tax disadvantages of the corporate 
form of doing business. Since a cor- 
poration is a separate entity, divi- 
dends received from a corporation 
do not retain any of the character- 
istics of the income out of which the 
dividends are paid. The result is that 
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as a conduit of profit the corporation 
has the effect of converting all types 
of income into fully taxable income 
when distributed as dividends. Thus, 
fully tax-exempt income, partially 
tax-exempt income, and capital 
gains all become fully taxable ordi- 
nary income when the income is dis- 
bursed as dividends. 

Partnership income, on the other 
hand, does not lose any of its char- 
acteristics by going through the 
partnership. If the partnership real- 
izes a capital gain, the partner’s 
share of that gain is still considered 
a capital gain. If certain income re- 
ceived by the partnership is tax- 
exempt, a partner need pay no tax 
on his share of it. 

Another disadvantage of the cor- 
porate form lies in the fact that if 
a corporation runs into hard years 
its losses cannot be used to offset 
any other income which the stock- 
holder may have. A corporate loss 
(except for the carry-over and carry- 
back provisions) is a tax waste. On 
the other hand, partnership losses 
can be applied to reduce any other 
personal income of the partner. Ob- 
viously, this distinction is impor- 
tant only where an individual has a 
source of income outside of his 
business. Where a business is the 
only income source, it makes little 
differenec as far as the use of busi- 
ness losses is concerned, whether it 
is incorporated or unincorporated. 

While a change from a corpora- 
tion to a partnership may séem 
advisable because of the expected 
annual tax savings, the immediate 
tax cost of dissolving the corpora- 
tion may make the change pro- 
hibitive. The fact that in a par- 
ticular case the tax cost of con- 
verting from a corporation may 
exceed one year’s tax savings 
should not, of itself, prevent the 
change since the annual savings 
may continue. However, if the tax 
cost of dissolving the corporation 
exceeds the expected savings for 
several years, a change to a part- 
nership is usually not advisable. 
It is difficult to predict what tax 
rates will be several years hence, 
and it is probable that operating 
as a partnership may turn out to 
be comparatively less advantage- 
ous in future years. 

A partnership may transfer its 
property to a corporation solely in 
return for stock without realizing 
any taxable gain or loss, if (a) the 
partners after the exchange have at 
least 80 percent of the outstanding 
voting stock and at least 80 percent 
of the total number of shares of all 
other classes of stock of the corpora- 
tion, and (b) the amount of stock 
and securities received by each part- 
ner is substantially in proportion to 
the interest he had in the. property 
before the exchange for stock. In 
most cases, these requirements are 
automatically met in incorporating 
a business and changing from a 
partnership to a corporation will 
usually involve no tax. 

In a nontaxable transfer the basis: 
of the property to the corporation 
will be the same as the basis of the 
property before its transfer to the 
corporation. However, on a taxable 
transfer the basis will be the fair 
market value at the time of the 
transfer. Thus, under certain cir- 
cumstances it may be advisable to 
realize a taxable gain or loss: 

1. The property has increased in 
value and the partners are will- 
ing to pay a tax on the amount of 
capital gains in order to increase 
the basis of the property to the 
corporation. 

2. The property has decreased in 
value and the partner wishes to 
deduct the loss on his personal re- 
turn. 

Unlike the transfer of assets from 
a partnership, to a corporation, the 
reverse transfer results in the recog- 
nition of gain or loss regardless of 
how the transaction is handled. 
However, this can be turned into a 
substantial long range tax benefit 
through a stepping up of the basis 
of the assets of the new, unincor- 
porated business. Any increase in 
value of the corporate assets is tax- 
able to the stockholders usually as a 
long-term capital gain, and there- 
fore subject to a maximum effective 
tax on 25 percent. On the other hand, 
the increased basis may be used by 
the new business to reduce ordinary 
income which is probably subject to 
a substantially higher tax rate. 

For example, if the A corporation 
has a closing inventory which cost 
$10,000, but has a market value of 
$20,000, corporate liquidation would 
result in a maximum tax to the 
stockholders (due to the increase) 


(Continued on Page 43, Col. 1) 
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Model Law Submitted... 





Wash. Dealers Study 
Licensing Bill 


(Continued from Page 3) 


tracts. (5) Whether or not used 
cars will be sold. (6) Certificate to 
the effect that the applicant is a 
bonafide dealer with an established 
place of business conducted in a 
permanent enclosed building or 
structure with facilities for the 
service, repair and reconditioning 
of motor vehicles, at which a perma- 
nent business of bartering, trading 
and selling of motor vehicles will be 
carried on as such in good faith, and 
at which place of business shall be 
kept and maintained the books, 
records and files of the business, 
such certificate to be signed by the 
chief of police in cities, sheriff of 
a county, or a member of the Wash- 
ington state patrol. (7) Such other 
information as may be required by 
the Director of Licenses. 

(c) Upon receiving an applica- 
tion for dealer’s license, the Direc- 
tor of Licenses shall, if such appli- 
cation is in proper form and accom- 
panied by a proper fee, retain the 
application and transmit the fee to 
the state treasurer to be deposited in | 
the motor vehicle fund. If the di- | 
rector is satisfied that the applicant 
has complied with the provisions of | 
this act, he shall issue an official | 
certificate authorizing the dealer | 
named therein to carry on and con- | 
duct the business of a dealer in mo- | 
tor vehicles and trailers. Every 
license so issued shall expire on 
Dec. 31 and may be renewed by fil- 
ing a proper application arid paying | 
the fees therefor. 

(d) The fee for original dealer | 
license plates for each calendar | 
year or fraction thereof, shall be | 
$100, which shall include one set of | 
dealer license plates. Additional sets | 
of the dealer license plates bearing | 
the same license number, but having | 
appropriate distinguishing symbols, | 
may be.obtained for $2 per set. 

(e) Every dealer maintaining a 
branch or sub-agency in another 
city or town in this state, shall be 
required to have a separate dealer 
license plates for such branch or 
sub-agency, in the same manner as 
though edch constituted a separate 
and distinct dealer. 

(f) The dealer vehicle license 
number plate shall be displayed as 
required‘ by law upon every vehicle 
kept, displayed, or demonstrated by 
such dealer whenever the same is 
operated or driven upon or over any 
public highway in this state, and on 
such vehicles as may be actually 
owned by the dealer and used by 
members of his firm in connection 
with the business of the dealer or 
salesmen who devote all of their time 
to the sale of motor vehicles. Dealer 
license plates shall not be used upon 
any vehicle for the transportation 
of any persons, produce, freight, or 
commodities for compensation, ex- 
cept there shall be permitted the use 
of such dealer license plates on a 
vehicle transporting commodities in 
course of transportation over a 
period not to exceed 72 consecutive 
hours from commencing such dem- 
onstration. 

SECTION III. That section 31, 
chapter 188, Laws of 1937 (Section 
6312-31 Remington’s Revised Stat- 
utes), be repealed, and there be en- 
acted in substitution therefor the 
following: 

Section 31. Every applicant for 
dealer’s license must file with the 
Director of Licenses a surety bond in 
a form approved by the Director of 
Licenses in the sum of $1,000, exe- 
cuted by a surety company duly 
authorized to do business in this 
state. Any person who shall have 
suffered any loss or damage by rea- 
son of breach of contract, fraud, 
negligence, or misrepresentation on 
the part of such dealer shall have a 
direct right of action against such 
bond for the recovery of such dam- 
ages, and successive recoveries 
against such bond shall be permitted 
until the penalty thereof is ex- 
hausted. 


SECTION IV. That Chapter 188, 
Laws of 1937 be amended by adding 
thereto a new section to be known 
as section 31-a, as follows: 

Section 31-a. The Director of Li- 
censes may, for good and sufficient 
cause, refuse to issue a motor vehicle 
dealer’s license, or he may suspend 
or revoke such license whenever he 
shall have reason to believe that 





such dealer or his authorized agent 
has: (1) Wilfully misrepresented the 
physical condition or age of the ve- 
hicle. (2) Sold a previously licensed 
vehicle without having a certificate 
of title for the same. (3) Failure to 
comply with conditions of contract 
as to service to be rendered or re- 
pairs to be made. (4) Knowingly 
purchasing, selling, or dealing in 
stolen vehicles. (5) Forgery on a 
certificate of title or application per- 
taining thereto. (6) Any dishonest 
act or omission which the Director 
of Licenses has reason to believe 
has caused loss or serious incon- 
venience as a result of a sale of a 
motor vehicle or trailer. (7) Upon 
cancellation or exhaustion of the 
dealer’s surety bond. (8) Misrepre- 
sentation of any material fact in a 
dealer’s application for a license. 
SECTION V. That chapter 188, 
laws of 1937 be amended by adding 


thereto a new section to be known 


as section 31-b, as follows: 
Section 31-b. Whenever the Di- 
rector of Licenses shall determine 
to suspend or revoke a dealer’s li- 
cense theretofor issued, or shall re- 
fuse to renew a dealer’s license or 
accept an application therefor, he 
shall notify the holder of, or the ap- 
plicant, for such lisence of his in- 
tention in writing and afford him an 
opportunity to be heard in person or 
by counsel and to offer evidence in 
reference thereto. The director shall 
set a time not less than 15 days from 
the date of such notice and shall 
designate the time and place when 
the holder of, or applicant for, such 
license may be heard in his own be- 
half. If the director shall decide that 
after such hearing the license under 
question shall be revoked or refused 
or suspended, he shall enter an order 
to that effect, setting forth his rea- 
sons in writing and shall file the 
same in his office and mail a copy 
thereof to the affected party at the 
address given in his application. 
Such order shall not be operative for 
a period of 10 days from the date 
thereof, and if the dealer or appli- 
cant shall feel aggrieved by the deci- 
sion of the director revoking or 
withholding the license, he may ap- 
peal to the superior court in the 
county in which he has his principal 


place of business by giving notice of ! as 31-c, as follows: 





such appeai to the director and giv- 
ing a bond to the State of Washing- 
ton which shall be filed with the 
clerk of the court of said county in 
the sum of $200, to be approved by 
the judge of said superior court, con- 
ditioned to pay all costs that may 
be awarded against such applicant in 
the event of an adverse decision, said 
bond and notice to be filed within 
ten days from the date of the di- 
rector’s decision. The filing of such 
notice and bond shall supersede the 
order of the director until a final de- 
termination of such appeal. Within 
15 days from the date of filing said 
notice and bond, the applicant shall 
file in said court a transcript of the 
whole record of the Director’s of- 
fice, relative to all matters involved 
in said appeal. The court shall sum- 
marily appear and determine the 
questions involved upon said appeal 
and shall receive and consider any 
pertinent evidence, whether oral or 
documentary concerning the matter. 
I said aggrieved party shall fail to 
perfect his appeal or file said tran- 
script as herein provided, said stay 
of proceedings shall automatically 
terminate. 

SECTION VI. That chapter 188, 
laws of 1937 be amended by adding 
thereto a new section to be known 





Section 31-c. The Director of Li- 
censes shall have the power to ad- 
minister oaths, certify to all official 
acts and shall have the power to sub- 
poena and bring before him any 
person in this state as a witness, to 
compel the production of books and 
papers and to take the testimony of 
any person by deposition within or 
without the state, in the same man- 
ner as is prescribed by law in the 
procedure of the superior courts of 
this state in civil cases, in any hear- 
ing in any part of this state. The 
process issued by the Director shall 
extend to all parts of the state and 
may be served by any person author- 
ized to serve process of court of 
record. Each witness who shall ap- 
pear by order of the director shall re- 
ceive for his attendance the same 
fee and mileage allowed by law to a 
witness in civil cases in the superior 
court, which amount shall be paid 
by the party at whose request such 
witness is subpoenaed. When any 
witness who has not been required to 
attend at the request of any party 
shall be subpoenaed by the director, 
his fees and mileage shall be paid 
from funds appropriated for the use 
of the Director of Licenses in the 
same manner as other expenses of 
said department are paid. 





On every front...6.1. JOE reads your ad in Liberty 


Tens of thousands of copies of 
Liberty regularly go overseas to our 
Fighting Men and Women... and 
every issue is complete and un- 
abridged, including all advertising. 

Every week thousands of copies of 
Liberty are ordered by the soldiers 
themselves through Army Post 
Exchanges. They are shipped over- 
seas by the Special Services Division 
to every front. 

Liberty is a top-ranking G.I. 
favorite. But we could tell that from 
the letters we get. Joe not only reads 


Liberty from cover to cover, but 
apparently with a magnifying glass. 
The slightest inaccuracy, the merest 
typographical error...and we hear 
about it—from Normandy and Vella 
Lavella, from Italy and India. Joe 
even comments on ads. 





WHY LIBERTY IS SOLID WITH JOE 


There’s something different about 
this American generation... some- 
thing that junks old editorial for- 
mulas. Joe, like the rest of up-and- 


coming young America, is better 
educated, less provincial. He wants 
the facts...and fast! He’s looking for 
information to help him in the busi- 
ness of living. And his taste in enter- 
tainment and fiction may surprise 
you. Liberty’s editing has caught 
this new trend...crisp, bright, but 
never sensational ...above all, fact- 
packed and authoritative. That’s 
why Liberty today reaches this gen- 
eration. That’s why 7 out of 10 
Liberty readers read none of the four 
other leading weekly magazines! 


do you know the new Liber Ly y 


205 EAST 42ND STREET, NEW YORK 17, N.Y. 
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For Postwar Jobs 


Philadelphia CED Stages Industry-Labor Forums 
On Problems Expected in Peace Era 


PHILADELPHIA. —A program, 
already fully tested, of joint indus- 
try-labor action looking to maximum 
postwar employment here has been 
formally launched by the Philadel- 
phia Committee for Economic De- 
velopment. It is known as the Phila- 
delphia Industry-Labor Postwar Job 
Plan. 


The action was taken coincident 
with confirmation of the appoint- 
ment to membership on the execu- 
tive committee of W. B. Wood- 
ward jr., general chairman of the 
Brotherhood of Locomotive Fire- 
men and Enginemen, and chair- 
man of the CED labor advisory 
committee, as spokesman for the 
labor representatives participat- 
ing in the plan. 

Other members of the CED labor 
advisory committee are Joseph A. 
McDonough, business manager of 
the Central Labor Union—AFL, and 
Harry Block, president of the Phila- 
delphia Industrial Union Council— 
CIO. All three were appointed by 
their respective federations to co- 
ordinate overall labor participation 
in the program. 

The postwar job plan, believed to 
be the first of its kind in the coun- 
try, is to be implemented through 
citywide forums in each of 29 lead- 
ing Philadelphia industries, at which 
management leaders of each indus- 
try and representatives of the work- 
ing force may appraise and seek 
solutions to concrete problems that 
will face the industry after the war. 

To date, 20 forums have been held 
and at many of them arrangements 
have been made for subsequent 
“clinics” to follow the various prob- 
lems through to ultimate solution. It 
was also decided by the executive 
committee that in 1945 the plan will 
be extended, under CED sponsor- 
ship, to all important branches of 
Philadelphia commerce which might 
benefit from it. 

Explaining the origin of these 
forums, Percival E.Foerderer, chair- 
man of the Philadelphia Committee 
for Economic Development, said: 

“These industry-labor forums are 
designed to meet the postwar job 
challenge by bringing representa- 
tives of management and labor to- 
gether to look ahead and define their 
own peculiar postwar problems. The 
next step is to seek realistic solu- 
tions. Only through such grass-roots 
study and planning, we believe, can 
Philadelphia make its full contribu- 
tion to CED’s national postwar goal 
of 30 percent to 45 percent more pro- 
duction and seven to ten million 
more jobs than in 1940.” 


Absentee Answer 


Worker Committee Aids 
Monroe Auto 

MONROE, Mich. — Absenteeism 
under one-quarter of one percent 
and labor turnover under 3 percent 
is the phenomenal record revealed 
by the Monroe Auto Equipment Co. 
here. 

While a detailed labor-manage- 
ment relations policy has’ been in 
effect for some time, several recent 
innovations are credited for the 
amazing record. 

Most important is the creation of 
committees from each shift who 
stay after their shift leaves to get 
a list of absentees on the next shift. 
This committee then calls person- 
ally on each absent worker to ask 
why he is not on the job. 


St. Louis Orders 
100 New Buses 


ST. LOUIS.—The St. Louis Pub- 
lic Service Co., has ordered 100 ad- 
ditional forty-one passenger buses 
from the Mack International Truck 
& Coach Co., for possible delivery 
early next year. Half of the 200 
buses ordered previously are ex- 
pected to be deliverd around July 
1 next, while the remainder are 
awaiting governmental approval. 

The 300 buses represents a total 
investment of approximately $3,- 
750,000. A company spokesman said 
the latest order was placed because 
the company wants to assure itself 
of the delivery of the modern equip- 
ment “at the earliest possible 
moment.” 


Each of the industrial forums 
opens with a graphic presentation 
of the situation of the industry 
prepared by the CED research 
committee from confidential re- 
ports submitted by local manu- 
facturers at its request. Chairman 
of the research committee is C. A. 
Sienkiewicz, vice-president of the 
Federal Reserve Bank of Phila- 
delphia. 

The presentation is a composite of 
the local industry’s own confidential 
reports on production and employ- 
ment in 1939 and 1943 and of its an- 
ticipated production and employ- 
ment in the first full year after the 
end of the war. These local esti- 
mates are then related to charts for 
the entire national economy and for 
the total Philadelphia area. 


After presentation of the basic 
facts relative to the industry, the 
meeting is thrown open to off-the- 
record discussion, to which the rep- 
resentatives of management and of 
labor contribute on a basis of equal- 


@ Consider the IMPORTANCE of THESE 
FEATURES—Simple Design, for easy installation 
and trouble-free operation . . . Middle Zone Con- 
trol that prevents shattering terminal jolts and 
destructive back lash .. . Patented Triple Action, 
providing maximum cushioning action in small 
space ... Rugged construction to close tolerances 
. . - Dependability under most extreme conditions 
of climate and terrain. 

Monroe Hydraulic Shocks are standard equip- 
ment on new American war vehicles... on leading 





A FIRST-HAND STUDY of engineering developments in American war 
production was made last week by seven Turkish army officers during a 
tour of the Packard Motor Car Co.’s aircraft engine division. The officers 
are studying engineering at the University of Michigan under sponsorship 
of the Turkish Army. On completion of their course they will return to 
Turkey and assume key industrial positions. In the above picture, Harold 
W. Mohr (right), Packard chemical engineer, explains features of the 
Packard-built Rolls-Royce aircraft engine. Left to right are Capt. Enver 
Algon, University of Michigan assistant professor W. A. Spindler, Capt. 
Rasit Alpan, Capt. Asim Unayral, and Mohr. 


ity. Although the spirit is always|the decision to follow up with 
cordial, criticism is often sharp and | periodic “clinics” is taken at the 
no holds are barred. In many cases | initial meeting. 


makes of cars and 


trains. 


trol of vibration is 


Parley Cancelled 
By Automotive 


Electric Assn. 


DETROIT.—In deference to the 
government’s appeal, the board of 
directors of the Automotive Elec- 
tric Assn. has called off the an- 
nual manufacturers - distributors 
conference, which was to be held 
in Chicago starting Feb. 5. 

This type of meeting, which has 
been sponsored by AEA for a num- 
ber of years, has been one of the 
important activities of the group 
and will be resumed as soon as 
conditions _make it possible. 


N. C. Bus Firm Loses 


Tabs for 800,000 Gallons 

CHARLOTTE, N.C.—Duke Power 
Co. here was robbed of 800,000 gal- 
lons worth of gas rationing coupons 
in the office of OPA in the heart of 
the business district last week. Cou- 
pons were stolen from the desk as 
a Duke Power representative was 
preparing to take them to the Duke 
offices. 

The coupons represent the com- 
pany’s quota to operate its buses for 
the first quarter of 1945. 





trucks. They are smoothing 


the ride on America’s most luxurious railway 


On practically all types of equipment where con- 


required, Monroe Hydraulic 


Shock Absorbers can be engineered to do the job— 
superlatively well. Our Engineering Staff... draw- 
ing on the specialized experience gained through 
28 years’ leadership in this field . . . is ready to 
cooperate with manufacturers and their engineer- 
ing departments at all times, 
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Which Business Form? 


No One Type Most Advantageous to All 
Enterprises, Research Institute Says 


(Continued from Page 40) 


of $2,500. However, when the inven- 
tory is sold by the succeeding part- 
nership in the following year, the in- 
come is reduced by the full $10,000 of 
increase, and if the owner is in a 50 
percent bracket, the saving would 
be $5,000. The net tax saving there- 
fore amounts to $2,500. 
Losses Carried Two Years 

A change from a corporation to a 
partnership, or vice versa, has pit- 
falls other than the immediate tax 
liability involved in the switch. For 
example, the loss of the carry-over 
and carry-back of losses and unused 
excess profits tax credits may itself 
tip the scales against any change. 
Losses of both corporations and 
partnerships can be carried back or 
carried forward for two years. But 
where a corporation dissolves and 
then operates as a partnership, any 
losses incurred as a partnership can- 
not be used to obtain a refund of 
taxes paid by the former corpora- 
tion. 


Furthermore, the right of a cor- 
poration to carry back any unused 
excess profits credit will likewise be 
lost. Similarly, a corporation formed 
out of a dissolved partnership can- 
not apply its losses against the in- 
come of the partnership for prior 
years. The unused losses can still be 
carried forward. But this involves a 
long range speculation with too 
many unknowns. The one definite 
fact is that the losses carried for- 
ward will not be able to offset high- 
rate war taxes. 

There is another penalty which 
may have to be paid for dissolving a 
corporation. The proceeds of any life 
insurance policies transferred from 
the corporation may lose their tax- 
exempt status. Life insurance pro- 
ceeds are generally tax-exempt. 
However, when the policies are 
transferred for a valuable considera- 
tion, such as in return for stock, the 
transferee becomes taxable on the 
excess of the proceeds over the basis 
of the policy. Thus, if policies cover- 





ing nonstockholder-employees are 
distributed on the liquidation of the 
corporation, the proceeds subse- 
quently received will not be fully 
tax-exempt. The amount taxable will 
be the proceeds minus the cash sur- 
render value at date of dissolution 
and the premiums subsequently 
paid. 


Where the policies cover an em- 
ployee-stockholder, a different rule 
apparently applies. The Treasury 
has held that where a policy is trans- 
ferred to the insured, the proceeds 
still retain their tax-exempt char- 
acteristics. On the basis of this de- 
cision, where the policy is on the 
sole stockholder the distribution of 
the policy to the stockholder would 
seemingly not make the future pro- 
ceeds taxable. If the policy were on 
the life of only one of a number of 
stcokholders, the future proceeds 
would presumably be taxable only as 
to the share belonging to the unin- 
sured partners. 


A transfer of a policy from an 
unincorporated business to a cor- 
poration in a tax-free transfer 
does not result in changing the 
tax-exempt nature of the insur- 
ance proceeds. Therefore the in- 
corporation of a business does not 
face the problem involved in a 
corporate dissolution. 








Road Funds for Air Use 


Proposed in Tennessee 

NASHVILLE, Tenn.—Develop- 
ment of aviation in Tennessee 
would be subsidized with high- 
way funds under a bill introduced 
in the lower branch of the State 
Legislature here by W. C. Brown, 
of White County. 

The proposed legislation pro- 
vides for the creation and main- 
tenance of a system of “aerial 
highways” under the direct super- 
vision of the state commissioner 
of highways. 

Under its terms, airport con- 
struction would be financed with 
general highway funds and the 
commissioner of highways would 
have authority to contract with 
the federal government for aid in 
the construction and mainte- 
nance of the system. 





If a corporation has emergency fa- 
cilities, its dissolution may result in 
the complete loss of the right to 
amortize the basis of the facilities 
over the short five-year period. The 
certificate of necessity does not fol- 
low the transfer of the assets and it 
will be necessary for the successor 
partnership to secure a new certifi- 
cate. 


FOR POSITIVE SOLUTION TO YOUR PROBLEMS INVOLVING 
HYDRAULIC SHOCK ABSORBERS...LOOK TO MONROE 
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The WPB is granting very few 
new certificates, on the ground that 
the change of business form is not 
necessary for the war effort. Failure 
to secure a new certificate means 
that the partnership must amortize 
the basis of the property over the 
useful life of the property rather 
than over a 60-month period. In ad- 
dition, the corporation by dissolv- 
ing would appear to forfeit the right 
to increase its yearly amortization 
retroactively if the emergency period 
ends before its five-year period 
terminates. 

If the change is a tax-free trans- 
fer from a partnership to a corpora- 
tion, a closing agreement can fre- 
quently be obtained from the Treas- 
ury permitting the corporation to 
continue the amortization started by 
the partnership. This closing agree- 
ment would do away with the neces- 
sity for a new certificate. 

Trend to Partnerships 

To sum up, it is impossible to say 
that the corporation or the partner- 
ship is the better form of doing 
business. The advantages and dis- 
advantages of each and the cost of a 
shift from one form to another must 
be weighed in the light of the cir- 
cumstances of a particular taxpayer. 
For example, while a certain corpo- 
ration may decide that it would be 
more advantageous to operate as a 
partnership, the loss of an unused 
excess profits tax credit carry-back 
or the right to continue five-year 
amortization of war facilities may 
more than counterbalance the ex- 
pected advantages. However, it is 
the Institute’s belief that the trend 
will shift from the partnership to 
the corporate form in the next few 
years. The elimination of the excess 
profits tax and the expected general 
reduction in business taxes after the 
war will be the prime inducing 
factors. 


U.S. Lists Aids 
to Vets Starting 


Businesses 


WASHINGTON. — Ways and 
means by which returning veterans 
may set themselves up in their own 
businesses were laid down last week 
by the Veterans Administration to 
implement the G.I. Bill of Rights. 

Under the regulations the VA will 
guarantee 50 percent of business 
loans granted to veterans up to $4,000 
at an interest rate not to exceed 4 
percent. They will be redeemable in 
20 years. VA will act as guarantor 
but will not actually loan any money 
and, according to its announced 
policy, will not encourage veterans 
to venture into businesses that do 
not have a likely chance to succeed. 

Proceeds of the loan can be used 
only to buy the real estate or person- 
al property necessary to conduct his 
business—but not to stock his in- 
ventory. Under the regulation, the 
veteran may borrow more than 
$4,000; but not more than $2,000 of 
that sum will be guaranteed. 

Another step to insure that the 
returning veteran gets an even 
break was taken by the White 
House. A special executive order was 
issued, in effect freezing civil service 
permanent appointments at their 
present levels in an effort to hold 
open as many jobs as possible for the 
men who come back from the wars. 


Thermoid to Buy 
Grizzly Plant 


TRENTON, N. J.—F. E. Schluter, 
president of Thermoid Co., has an- 
nounced plans to purchase Grizzly 
Mfg. Co.’s West Coast plant and 
equipment located at Los Angeles. 
The purchase will include the com- 
plete line of Grizzly oil field, indus- 
trial rubber and aviation products 
and all patents covering those prod- 
ucts, including inventories and ac- 
counts receivable. 

Grizzly will continue to manufac- 
ture Grizzly automotive products 
at their Paulding (O.) plant 


Grand River Chevrolet 


Adds Cusser to Staff 

DETROIT.—Warren Cusser, for- 
mer manager of the Detroit General 
Motors Parts Warehouse, recently 
took over management of the whole- 
sale parts department of the Grand 
River Chevrolet Co. 

Grand River Chevrolet Co. is one 
of Michigan’s largest truck dealers 
and furnishes Chevrolet, Buick, 
Olds, and Pontiac parts to independ- 
ents, fleet users and other dealers 
throughout the state of Michigan, 
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Commercial Car News 


{ Regular Monthly section for the men who make, sell and service Plog Cm LR 














Truekin’ 


SAP’ing 
Huff Oil 


Meets Off 
TTI 


By 
Jack Weed 





Of pd Director Col. Johnson should 
have taken over jurisdiction of 
the elevators in the Book-Cadillac 
Hotel here while the Society of Auto- 
motive Engineers was in session. 
I’ve had trouble getting around re- 
cently, insofar as Pullman reserva- 
tions and hotel rooms were concern- 
ed, but I don’t honestly believe I have 
had any more trouble traveling than 
I did in seeing “Automotive Amer- 
ica” in session. 

I sincerely believe the society had 
the largest attendance at _ this 
year’s wartime meeting it ever had. 
Somebody said that there were over 
3,500 engineers and manufacturers 
in attendance—and after being 
squeezed into one of those picnic 
variety of embalmer’s folding seats 
to hear Boss Kettering talk about 
his new super fuel, I’ll believe that 
they all tried to attend each and 
every session. 

I traveled from General Motors 
Truck (Pontiac) in Room 2509 down 
to Stewart Warner Corp. (Chicago) 
in Room 619, stopping off in “Phila- 
delphia” to see Wilkening Mfg. Co.; 
in “Louisville” to see Reynolds 
Metal; in “Indianapolis” to see Col. 
Herrington of Marmon Herrington; 
in “Toledo” to see Dan Kelly and 
Tom Flood of Electric Auto-Lite, 
and in “New York” to see Bill Hari- 
gan of the Texas Co., among many 
others. 

i a 

YOU CAN SEE that I got around 
the country pretty fast that week 
without causing War Mobilization 
Director James F. Byrnes any worry 
as far as I was concerned. 


I also talked to the engineers of 
practically all of the major vehicle 
builders and so now I’m willing to 
go way out on a shaky limb with 
a prediction . . . “there won’t be 
any 1942 cars produced in the first 
years of postwar.” 


Now nobody told me that defi- 
nitely—and if they did I wouldn't 
spill the beans here. But as long as 
no one told me so, I feel that I can 
get rash and start adding two and 
two together. My sliderule may slip 
in the process, but listen—everyone 
admits that the break-through on 
the Western front has set “new car 
production” day back quite a ways. 
It may be months, due to the in- 
creased pressure for more shells 
and big guns and the additional 
orders that have been let in the last 
30 days. 

* * ” 

AT LEAST two surveys have ap- 
peared and been shown to the 
car manufacturing high commands 
which tend to show that John Q. 
Public is not at all in sympathy 
with paying from 25 to 30 percent 
more for the same car they bought 
in 1942. 


The only way they can _ get 
around this sales resistance is to 
come out with a new model car— 
the factories will not be able to 
bring out new engines and a lot of 
the new developments in power 
transmission devices, but they now 
do have time to restyle new models 
for postwar. And I’ve just got a 


(See TRUCKIN’, Page 53, Col. 1) 
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Politics in Trucks 
ICC Blamed 


Trucks, Buses and Commercial Vehicles. 


Army Truck Buyers Left 
In Lurch on Repair Parts 


Arnold Sees 
Threat to Stifle 
Transportation 


Railway Management 
Called America’s 
Most Sacred Cow 


LOUISVILLE.—Postwar 
transportation was depicted 
in an address here by Thur- 
man Arnold, former Justice 


Department trustbuster and 
now U. S. Court of Appeals judge, 
as in danger of being throttled “by 
private conspiracies or bureau- 
cratic control.” 

“Perhaps the greatest single 
combination which threatens farm 
prosperity for the future is the 
combination which threatens to 
control our transportation system 
after the war,” Arnold told the 
Kentucky Farm Bureau Federa- 
tion. 

Such control means control of 
industry in the West and South, he 
said, and failure to develop new in- 
dustries in those areas means a 
collapse of the markets for farmers 
in those regions. 

Describing the attempt of West- 
ern Airlines in 1938 to compete with 
airlines already established in Los 
Angeles, he said Western was told 
there already was enough air trans- 
portation for the city. 

Would Disturb Rates 

“That only meant that additional 
transportation would disturb exist- 
ing rates,” Arnold charged. “Back of 
those rates was an illegal conspiracy 
between the principal airlines and 
the American Railway Express— 
that air express rates should be kept 
at least twice as high as rail rates 
. . . Even in the undeveloped state 
of air transportation in those days 
the cost of air express was less than 
the charge for rail express. But the 
public was given the impression 
that air transportation was a luxury 
service—that it could not be used 
to carry such things as agricultural 
products to market.” 

Arnold asserted that this inci- 
dent exemplified the philosophy 
of scarce transportation, high 
rates and elimination of compet- 
ing transportation “which has 
dominated railroad policy since 
1920.” 

He declared the end result was 
that when war broke out, America, 
the country that had invented the 
airplane, had fewer than 400 com- 
mercial planes, and Canada with 
one-tenth of our population was 
carrying six times our air cargo. 

Railroads even during the war are 

(Continued on Page 54, Col. 4) 


Truck Haulage 
Of Livestock 
Hits New Peak 


CHICAGO. — Despite a shortage 
of new trucks and heavy-duty tires, 
and operating under more difficult 
conditions than ever before in his- 
tory, livestock haulers set a new 
high for the numbers of meat ani- 
mals trucked into 67 of the leading 
public stockyards of the nation. 

Although receipts for the entire 
year are not yet available, records 
for the first 11 months show a gain 
of 11.7 percent in trucked-in ani- 
mals over 1943, the former high 
year, although total receipts at 
these yards increased but 8.5 per- 
cent. Trucks hauled 55.4 percent of 
all receipts in 1944, as against 53.8 
percent in 1943. 

Receipts by truck at these 67 
points in the first 11 months totaled 
93,812,000 cattle, calves, hogs, sheep 
| and lambs of which 52,034,000 came 
| by truck, according to reports just 
released by the Chicago Daily 
Drovers Journal. In the same 
months of 1943, 86,415,000 head were 
received by the same yards with 
46,556,000 head coming by truck, 








Who’s Going to Adopt 
War Orphan Trucks? 


A new merry-go-round is developing fast for the truck 
operator who is striving in every way possible to keep his 
fleet going, so that he may perform a valuable and necessary 
service to his country and to his essential shipper customers. 

If he buys any of the surplus military vehicles, which 
Treasury Procurement is offering for sale, he may find that 
he has a virtual orphan although his own government is the 
supplier and the company that made the vehicle is still in 
business and going strong in the manufacture of trucks. 


* 


Treasury Procurement has washed its hands of him as 
an individual owner, insofar as selling him replacement 


parts to maintain the vehicle. 


The Army, which stocks the only large stock of parts 
available, couldn’t sell a part to him even though they might 
wish to; they must sell through Treasury Procurement. 

The factory which made the vehicle—unless the part is 
interchangeable with their regular peacetime civilian truck 
parts—has sold what parts it made to the government. 

The dealer can’t supply the parts unless his factory makes 
them or he can buy a bunch of them from Treasury Pro- 
curement, when they are offered for sale as obsolete or 


surplus. 
* 


We can’t blame the buyer of a surplus vehicle much if he 
holds both the factory, which made the original vehicle, and 
the dealer, who sold him the vehicle, responsible for provid- 
ing service parts for that vehicle. 

The mere fact that the government has washed its hands 
of the deal, once the vehicle has been sold, doesn’t wash out 
the fact that someone should stand ready to furnish parts 
as long as the vehicle is an economic necessity to our trans- 


portation. 


Or will the industry let some salvage firm get rich on 


supplying these parts? 


* 


* 








Integration in Pittsburgh 


Utility Commissioner Says Public Suffers 
Under Rail-Bus Tie-up 


HARRISBURG, Pa.—_Common 
ownership and management of 
competitive transportation systems 
results in poor service to the cus- 
tomers, Public Utility Commis- 
sioner Thomas C. Buchanan de- 
clares. 

Buchanan dissented from a 
commission order approving an 
application by the Pittsburgh 
Motor Coach Co. to operate shut- 
tle and feeder bus service for the 
benefit of the railways company. 
The railways company owns the 
capital stock of the motor coach 
company. 

Under an agreement approved by 
the commission, the motor coach 
company will operate 22 feeder and 
shuttle routes which are not within 
reasonable walking distance of the 
street railways line and which 
could not support an extension of 
street car service. The application 
indicated that the motor coach 
company would be unable to con- 
tinue the operation of these routes 
unless it is relieved of the losses 
incurred in furnishing such service. 
Under provisions of the agreement, 
the railways company will absorb 
any surplus or incur any loss re- 
sulting from these operations. 

“This is a prime example of the 
result of a common ownership and 
a common management of compet- 
itive transportation systems,” said 
Commissioner Buchanan. 

“When every other bus company 
in the country has reported un- 
precedented revenues and profits 
over the past three years, 
Pittsburgh Motor Coach, owned 





the | our 


and operated by the Pittsburgh 
Railways Co., a logical competitor 
in the mass transportation of per- 
sons in the City of Pittsburgh, re- 
ports consistently larger revenues 
and correspondingly larger deficits 
to become the only known excep- 
tion to the national rule.” 

Commissioner Buchanan point- 
ed out that the Pittsburgh Motor 
Coach Co. showed a feeder and 
shuttle bus deficit of $228,425.07 
and a total operations deficit of 
$34,369.51 in the first 10 months 
of 1944; $174,608.29 and $56,727.48 
in 1943; and $116,817.46 and S$16,- 
308.36 in 1942. 

“This anachronism,” said Com- 

(See UTILITY, Page 54, Col. 1) 
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Amended L-158 
Permits Output 


Govt. Stands Aloof; 
Dealers and Factories 
Face Owner Criticism 


WASHINGTON. — Buyers of 
Army trucks sold as surplus prop- 
erty will have to shift for them- 
selves when they find they are in 
need of repair parts for their bar- 
gain purchases, AUTOMOTIVE 
NEWS’ Washington correspond- 
ent was told, in effect, here last 
week when he put the question 
up to a Treasury Procurement 
official. 


According to many operators 
who have bought in surplus trucks, 
they are experiencing consider- 
able difficulty finding necessary 
parts to keep the vehicles going 
and, accordingly, have been won- 
dering if the seller couldn’t do 
something about it. 

The seller—that is, Treasury 
Procurement,—says “No.” 

Amplifying that brief state- 
ment a bit, an official spokesman 
further stated that Treasury Pro- 
curement would be glad to help 
out if it could, but that it has no 
way of providing parts. It just 
can’t do it. Their job is solely to 
handle the surplus vehicles in 
transit, from where they are no 
longer needed, to where they may 
be wanted and the buyer will have 
to take pot luck. 


* * * 


According to Treasury Procure- 
ment thinking, these vehicles were 
sold at prices—despite the fact that 
an OPA ceiling bid was requested— 
that takes this lack of service parts 
into consideration. 

Thus dealers must realize that, 
when they buy these vehicles and 
sell them to their customers, they 
will be held responsible by the ulti- 
mate buyer for maintenance and re- 
placement parts regardless of the 
make of truck. 

While factories, which made the 
vehicles originally, will of course 
endeavor to the best of their ability 
to furnish replacement parts for the 
military vehicles they made, the 
factories cannot be held to account 
if they are unable to procure the 
parts needed to keep the vehicle in 
service. 

Some of these vehicles now 
being sold were “first run” army 
vehicles, made in 1940 and 1941 
strictly to Army specifications, 
and have many parts that are in 
no way common to civilian ve- 
hicles turned out at that time or 
since. Army ordered all of the 
service parts they felt would be 
required to keep these vehicles in 

(Continued on Page 57, Col. 1) 


Rails Drag Out Hoary Charge 
Refuted by Eastman Report 


DETROIT.—Truck operators, car| Report, declared that, “There has 
drivers and others interested in | been no public aid to motor vehicle 
highway transportation are noting| users as a class since 1926.” 


a tendency among railroad officials 


to again drag out the old and much-| overpayments of 


The Eastman report showed that 
motor vehicle 


exploded accusation that “highway | users, consisting of state gasoline 
users do. not pay their share of| taxes and registration fees, miscel- 


highway costs.” 


laneous state taxes and estimated 


This charge completely ignores; municipal and county and local mo- 


the government pronouncement, 
“Public Aids to Transportation,” 
published in 1939, which proved 
that highway users are overpaying 
by millions of dollars annually the 
cost of building and maintaining 
highways. This 
known familiarly as the Eastman 


tor vehicle taxes beginning in 1927 
reached the huge total of $385,360,- 
000 in 10 years. The over-payments 
range from $5 annually for farm 
trucks up to $287 for truck-trailers 


| of over five tons capacity. 
document, | 


Joseph B. Eastman, federal co- 
(Continued on Page 58, Col. 1) 
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Urges Low-Cost Financing rr 


Rodgers Foresees Need 
For 2,500,000 Trucks 


NEW YORK.—An estimated 2,500,- 
000 vehicles costing a total of $2,- 
500,000,000 on the basis of 1941 
prices will be needed to rehabilitate 
the nation’s motor truck fleet after 
the war, it was estimated by Ted V. 
Rodgers, president of the American 
Trucking Assns., Inc., in an address 
here before the Commerce and In- 
dustry Assn. 

This need for new equipment 
was cited by Rodgers as bringing 
to the fore the need for a low- 
cost financing program to be de- 
vised by private financing agen- 
cies. He also asserted a desirabil- 
ity of greater standardization of 
motor trucks by the manufactur- 
ers in cooperation with the truck- 
ing industry. 

In outlining other postwar needs 
of the trucking industry, Rodgers 
indorsed a road-building program to 
insure improved public service by 
trucks, the desirability of allocation 
of wave-lengths for two-way radio 
communications for trucks, and in- 
tensive work on solution of the 
truck terminal problem on the basis 
of the specific needs of individual 
communities. As to the latter, he 
said that the Port of New York Au- 
thority’s proposals for union truck 
terminal facilities appear to have 
the industry’s support. 

Future development of air cargo 
holds no immediate threat of com- 
petition to the trucking industry, 
Rodgers said, depicting air trans- 
port as being principally a means 
of moving goods of relatively high 
value over relatively long distances. 

Rodgers declared that the finan- 
cial future of motor truck carriers 
rests largely in the action to be 
taken by the Interstate Commerce 
Commission on the class rate and 
other investigations affecting the 
standing of the trucks in relation to 
the railroads. 

Charging that the railroads had 
initiated a “rate war” against the 
trucking industry before the out- 
break of the war, Rodgers said: 

“Today, motor carriers, east of 
the Mississippi, are maintaining 
a scale of rates 10 percent higher 
than rail, while those west of the 
Mississippi charge rates about 6 
percent higher than rail. Through 


Treasury Sells 
1,334 Used 
Trucks in Week 


WASHINGTON. — Treasury 
Procurement reports that the num- 
ber of used trucks sold during the 
week ended Jan. 6 was 1,334. A 
total of 6,735 have been declared 
surplus, of which 4,942 have been 
inspected and are ready for sale. 

Used passenger cars sold during 
the same week—87; declared sur- 
plus 527; inspected and ready for 
sale—439. 

Trucks are located in the follow- 
ing regions: 

Boston, 21; New York, 351; Dis- 
trict of Columbia, 645; Cincinnati, 
1,759; Chicago, 72; Atlanta, 275; 
Fort Worth, 962; Kansas City, 426; 
Denver, 134; San Francisco, 1,197; 
Seattle, 893. 


Atlanta Pushing 
Street Cars Out 


ATLANTA, Ga.—Justin R. Whit- 
ing, president of Commonwealth & 
Southern Corp., parent organiza- 
tion of Georgia Power Co., said 
while in Atlanta last week that the 
company is going ahead with its 
$5,000,000 transportation conversion 
program for this city. 

“We're going ahead with our 
plans to convert Atlanta’s remain- 
ing street car lines almost entirely 
to trackless trolleys and _ buses,” 
Whiting said, “and we hope to get 
things under way as soon as ma- 
terials and equipment are avail- 
able.” 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 


a chain of circumstances we have 
a situation where the low-cost 
agency is forced to charge higher 
rates than the high-cost agency. 
The railroads, of course, are 
showing a deficit of about $100,- 
000,000 a year on their less-than- 
carload traffic. The more less-car- 
load freight they handle, the more 
money they lose.” 


The ICC must take courageous 
action to prevent a renewed pro- 
gram by the railroads to destroy 
their competitors, Rodgers asserted. 


“Upon the outcome of integration 
and the rate problem,” he declared, 
“will depend the future of truck 
transportation in the United States.” 


In replies to questions, John C. 
McWilliams, director of research 
for the ATA, said the industry 
favors repeal of the federal land 
grant rates and also urges sound 
congressional action on collective 
rate-making practices in the trans- 
portation industry. 





JUSTINE WESTON, one of the few women heading a trucking business, 
dispatches a big Mack, latest addition to the Weston Transfer Co.'s fleet. 
Walter Everitt, a veteran employe of the Newburgh (N. Y.) firm, is piloting 
the tractor trailer combination, Miss Weston is operating the business suc- 
cessfully despite wartime restrictions and her own most recent personal 
handicap, a broken arm, 


and release, for purchase of 384 


Newark Transport Co. 
new buses from General Motors 


Orders 384. New Buses Conn. 
NEWARK, N. J.—Public Service| - the buses, 334 of which will be 


here recently it had placed orders, |type and 50 of the forty- -passenger 
subject to ODT and WPB ____! subject to ODT and WPB approval 'transit type, will be oil-hydraulic. | is transit type, will be oil-hydraulic. 
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Healow to Set Up 
Truck-Clearing 
Plan in Seattle 


SEATTLE.—Gordon Healow, who 
established the transport clearings 
for truck operators in St. Paul, 
Portland, Los Angeles and San 
Francisco, will organize the plar 
here. The plan is expected to b 
in operation within 60 days. 

Transport Clearings of Puget 
Sound has been formed, with lead- 
ing operators the _ incorporators. 
The name indicates widening the 
scope to include more than Seattle, 
| wth other leading Puget Sound 
centers, such as Everett, Tacoma 
_ Bremerton, to take part. 
| R. H. Culbertson, secretary-man- 
ager of Washington Motor Trans- 
port Assn., will be in direct charge 
of the clearings. Offices will be 
established in conjunction with the 
association offices. This will require 
obtaining a new location for the 
organization, as the quarters in the 
Smith Tower are too limited to 
permit this expansion. 


“Dealers Tell Me,” by John O. Munn, 
is ar. open forum for the expression of 


PRODUCTION 


Gur Wood Sewtce 
TO WORK FOR YOU 


Gar 


Wood Industries, Inc. was among the first to con- 


vert ALL production into war work... and we'll 


fighting equipment 


to back up our fighting men all over the world. 


But we've an eye on the future, too. When Vic- 
tory has been won and industry returns to normal 


peace-time production, Gar Wood will be pre- 


better 


Look to Gar Wood for the 
specialized equipment you want WHEN you want 


it. Branches and Distributors in all principal cities. 


BUY U. S. WAR BONDS TO 
ASSURE EARLY VICTORY 


BETTER THAN EVER BEFORE 
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Wash. Truckers Ask 
Quarterly Tag Fees 


SEATTLE. — Conferences among 
truck operators and a pre-legisla- 
ture session meeting of the board 
of directors of the Washington Mo- 
tor Transport Assn. have narrowed 
proposed legislation to one bill, a 
measure to provide for quarterly 
payment of license fees to the 
state. 

The bill would affect the cost of 
plates for trucks, trailers, semis, 
tractors and buses, providing a 
saving where equipment goes into 


Town Operation 


of School Buses 
Studied in Conn. 


HARTFORD, Conn.—Three 
state agencies are considering the 
practicability of town operation of 
school transportation, it was re- 
vealed here recently by William 
M. Greene, director of the State 
Highway Safety Commission, who 
asserted that the present method 
of contracting with private car- 
riers for such service was not al-; 
together satisfactory. 


Greene said that his commission, 
the State Board of Education and! 
the Department of Motor Vehicles 
were interested in the subject. Dis- 
cussions between representatives of , 
these agencies, he said, resulted in 
agreement that town ownership of 
school buses should develop more 
efficient transportation for the 35,- 
000 Connecticut children concerned. 


“Our fundamental interest,” 
Greene said, “is the safety and 
comfort of the thousands of chil- 
dren who must depend on school 
buses to be taken to and from home 
and school. The three departments 
named have received many com- 
plaints from parents regarding un- 
satisfactory school transportation, 
the primary allegation being the 
hazards to which they claim chil- 
dren are exposed. While the situa- 
tion does not apply to all school 
bus operators, as many contractors 
are doing an excellent job, we be- 
lieve public interests, as regards} 
economy of operation as well as | 
safety of the children, might be, 
better served by town ownership | 
and operation of school transporta- | 
tion.” 


Explaining the subject was still 
under survey, Greene said conclu- 


sion might be developed in time 45 | 


permit consideration by the 1945 
general assembly of any proposed 
legislation on the subject. 


Tractor Sales Up 
280% in Canada 


MONTREAL.—Despite limitations 
in production and importation of 
tractors by quotas during the past 
year, tractor sales in Canada in 1944 
reached the total of 20,836 tractors, 
or an increase of 280 percent com- 
pared with sales in 1943. In 1943 only 
7,462 tractors were sold in Canada. 

The figures announced by Can- 
adian Farm Implements as submit- 
ted by factories, branches, importers 
and distributors of tractors through- 
out the dominion, are considered re- 
markable in view of the quotas 
established on the basis of average 
sales in 1940 and 1941. Included in 
the 1944 total were 295 crawler trac- 
tors. 


N. D. College Aids 


Tractor Maintenance 

FARGO, N. D.—(UTPS)—Under 
the supervision of the North Dakota 
State College extension service, 
tractor maintenance schools will be 
held early in February for older 4-H 
members and leaders from 42 
counties. 

The schools run one day only and 
practical information and demon- 
stration with discussions following 
will serve to train 20 to 30 boys at 
each center. These boys, in turn, are 
expected to discuss tractor mainte- 
nance problems at their local 4-H 
club meetings in their own com- 
munities. 


service at any time after March 
31 of any year. 

Robert Lytle, attorney and presi- 
dent of Dependable Truck Trans- 
port, Seattle, has been named 
chairman of the association’s legis- 
lative committee. R. H. Culbertson, 
manager of the association, has 
taken up residence at Olympia, the 
state capital, to keep in touch with 
developments, and especially to 
watch for “hostile” legislation. 


MAXIMUM STRENGTH WITH 


DURABILITY... 


1,500 Surplus Trucks 
To Be Sold in Canada 


TORONTO.—War Assets Corp. 
Canada’s surplus war equipment 
selling organization, is placing 
on sale throughout Canada in 
February 1,500 used Canadian 
Army trucks for sale to dealers. 

Théy are mostly General Mo- 
tors and Ford 1940 trucks. The 8 
cewt. trucks will sell at $375 deliv- 
ered in Toronto, and the 15 cwt. 
trucks at $435 delivered in Toron- 
to. The trucks are to be recondi- 
tioned by dealers before being 
sold to the public. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


FORGED AND HEAT TREATED .. . 
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Fruehauf Buys 
Anchor Body Co. 


In Phoenix 


PHOENIX, Ariz.—(UTPS)—F rue- 
hauf Trailer Co., Detroit, has pur- 
chased the Anchor Body and Steel 
Manufacturing Co. here and an- 
nounces plans for the expansion of 
the local plant. 

C. V. (Cap) Gulley, for years head 
of the Anchor firm, will remain as 
general manager of the new unit, to 
be known as the Arizona branch of 
Fruehauf. 

Five acres have been purchased. 
Architects are preparing plans for a 
building to cost at least $50,000. 


rab 


TRUCK SECTION 


Work will start when priorities can 
be obtained. 

Equipment of the Anchor firm will 
be moved to the new location, and 
much new machinery will be added 
for the complete manufacture of 
motive equipment under the Frue- 
hauf patents. 

The deal was completed by Harvey 
Fruehauf, president of the firm, who 
made a special trip here. Fruehauf 
said he had been impressed by the 
volume of Arizona business the An- 
chor firm, as agent, had handled in 
the area. 


Maxson Wins Civic Post 


BUFFALO.—Chester J. Maxson, auto- 
mobile dealer, has been elected to the 
board of directors of the Buffalo Better 
Business Bureau for a three-year term. 
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"| Thornton Tandem Produces 


axles of 6x6 trucks built for the U.S. 
Marine Corps and the Royal Cana- 
dian Air Force. 


“Like their predecessors, the new 
models prevent a truck from the 
sliding, slewing, skidding and stall- 
ing caused by one wheel spinning— 
and they have demonstrated their 
worth many times in the soft sand 
of beaches and on muddy, wartorn 
battle fields. 

“But in addition to this funda- 
mental operational characteristic, 
the new models represent a marked 


ll + * 
2 | 100,000 War Differentials 
of ! 
B= DETROIT.—Added evidence that 

the’Thornton automatic-locking dif- 
y ferential is an “outstanding” aid to 
10 automotive tractive ability is at- 
if tested by the number of units now 
e in use in military vehicles, accord- 

ing to S. F. Baker, vice president of 
= the Thornton Tandem Co., makers 
in of the device. 

“Since the start of the war,” 

Baker pointed out, “more than 100,- 

000 of the new G and J series dif- 

ferentials have been manufactured 
“a for military and essential civilian 
er use. A great number of these has 


n. been installed in the rear driving 
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aes 


improvement over the prewar civil- 
ian types, in that they are com- 


CLARK %i: 





pletely interchangeable with the 
standard conventional differential 
of various popular make trucks. 
This means that they do not require 
alteration of the axle shafts or 
timing of the assembly for proper 
operation, as was the case with the 
earlier units.” 

Furthermore, it was pointed out, 
the driving clutch faces are of 
greater diameter and number. These 
changes are said to materially re- 
duce unit pressures, thereby giving 
the new assembly longer life and 
better performance. 


Tyson Wins Fourth E 


MASSILLON, O.—The Tyson Bear- 
ing Corp. here has been awarded a 
fourth star for its Army-Navy E pen- 
nant signifying that production per- 
formance sg ge original award 


in December, has been main- 


tained by the company and its em- 
ployes. 


HEAT TREATED 
HOUSINGS 


Lack of S$ athy? 
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Truckers Blame ICC 


For Financial Crisis' 


WASHINGTON.—Because the 
Interstate Commerce Commission 
has “consistently” denied individ- 
ual motor carriers the right to ad- 
just rate levels, the trucking in- 
dustry suspects that the ICC either 
does not fully understand or does 
not “properly sympathize” with the 
industry’s financial problems. 

This charge has been aired by 
Ted V. Rogers, president of the 
American Trucking Assn. 
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Reviewing the industry’s 1944 op- 
erations, Rogers said a_ serious 
problem has been created by the 
truckers’ inability to make proper 
adjustments in their rate levels to 
offset rapidly rising expenses. He 
said the ICC has refused to permit 
rate adjustments, despite the fact 
the carriers have been brought to 
the verge of wholesale bankruptcy. 

Notwithstanding shortages of 
virtually everything essential to 
truck operations—trucks, tires, fuel 
and manpower—the industry has 
kept essential freight moving in 
record volume and “is now over the 
hump,” Rogers declared. “As things 
now stand there can be little doubt 
about the industry’s ability to carry 
through to the end.” 

One of the greatest threats fac- 
ing the industry, the trucking 
leader asserted, is the effort being 
made by the railroads to “monop- 
olize” transportation. 

“For a number of years the rail- 
roads have been trying to get their 
fingers on competing modes of 
transportation, but until now they 
have been limited by the anti- 
monopoly safeguards written into 


‘our transportation laws by Con- 


gress to restrict ownership of one 


type of transport by anbdther. 


’“In 1944, the railroads and their 
friends’ came out in the open with 
a concerted drive to remove these 
safeguards preliminary to estab- 
lishment of huge rail-dominated 
‘transportation corporations’ that 
would control trucks, boats and 
airplanes and any other facilities 
which might fit into their scheme 
to dominate American transporta- 
tion. 

“Fulfillment of the scheme could 
mean only absorption or elimina- 
tion of independent for-hire motor 
carriers. Among its objectives is 
ultimate elimination of private mo- 
tor carriers such as dairies or oil 
companies or other producers who 
use their own private trucks to 
haul their own products.” 


New Oil Cap 
Eases Service 


On Ford Trucks 


DEARBORN. — Substitution of 
a combination of aluminum alloy 
wire crimp in engine oil breather 
caps has eliminated a service prob- 
lem on Ford buses and trucks, ac- 
cording to Ford engineers. 

In addition, the method is said to 
effect a saving of critical copper 
and a reduction of excessive oil con- 
sumption. 

The new material is composed of 
96 percent aluminum and 4 percent 
magnesium wire. It originally was 
adopted as a wartime expedient to 
replace hard-to-get copper crimp. 

Prime advantage of the aluminum 
alloy crimp is said to be that it does 
not promote varnish, whereas cop- 
per actively helps this formation 
because copper acts as a catalyst 
and accelerates the formation of in- 
jurious gum in the oil itself. 


Heavy varnish deposits on oil 
breather packing accumulate rap- 
idly on buses and trucks because of 
their higher operating tempera- 
tures. Servicing is made more diffi- 
cult, while excessive oil consump- 
tion may result from increased 
internal pressure forcing the oil 
past the rings or retainers. 


Morrell Selected 


For Post In Iran 


PORTLAND, Ore.—James F. Mor- 
rell, assistant to the president of 
Consolidated Freightways for the 
past 12 years, has accepted the post 
of director of road transport admin- 
istration for the Iranian govern- 
ment. 


His work will be directing the 
transportation of products from the 
interior of the country to shipping 
point production centers. Morrell 
will be in charge of a large fleet of 
trucks operated by Iranian drivers. 
He will be affiliated with the Mills- 
paugh Mission. 






All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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Truckers Play 
Good Samaritan 
on Highways 


NEW YORK. — Truck drivers 
often play the role of Good Samari- 
tans of the highway, it is revealed 
in a survey conducted jointly by the 


American Trucking Assns. and 
Safety Research Institute. Fleet 
operators reported that in 1943 


more than half of the fires put out 
by drivers, using extinguishers 
carried on their trucks, occurred in 
properties belonging to others, 
usually in automobiles. 

In about a third of the fires in- 
volving fleet vehicles, drivers were 
able to put out the fires themselves 
with their extinguishers. In these 
instances, the loss was kept down 
to an average of about $60, whereas 
the fires that “got away” caused 
losses ranging from one to several 
thousands of dollars. The latter 
usually occurred in traffic accidents 
in which the drivers were injured 
or in some other way hampered in 
fighting the fire. 

While a few of the truck fleets 
participating in the survey had seri- 
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NEW FEDERAL SALES and service headquarters just opened by Ed 
Porter, manager, of the National Motor Sales Co., recently appointed Fed- 
eral Motor truck distributors for San Diego, Calif. Porter for many years 
Was manager of the Moreland Truck Co. in El Centro, 


ous fires in 1943, 75 percent of those 
represented had none. Only 22 fleets 
reported a total of 87 fire experi- 
ences, 59 of which involved their 
own trucks or cargo. Fire losses 
averaged $4,451.99 per fire, the low- 
est loss reported being $4.80 for one 
fire which was promptiy put out 


with the extinguisher carried on the 
truck. 7 


The fleets represented in the sur- 
vey operate from headquarters in 27 
different states, the District of Co- 
lumbia, and Hawaii. The size of the 
fleets ranged from seven to 268 
units. 
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Trucks on the Front 


Two Quartermaster Companies Ease Fuel Shortage 
In Paris During October, November 


PARIS, France.—A critical short- 
age of Diesel fuel and 80 octane 
gasoline in the Paris area was eased 
by two Quartermaster truck com- 
panies which hauled approximately 
9,000,000 gallons from the port at 
Rouen during October and No- 
vember. 

The companies are the 343rd, 
commanded by Capt. Herbert D. 
Landis, Salt Lake City, U., and the 
378th, under Capt. William Pite, 
New Haven, Conn. They are oper- 
ating under the supervision of 
Lieut. E. J. Griffiin, chief of the POL 


Juckeland Transferred 


a International 

ORTLAND, Ore.—H. O. Jucke- 
land, former retail motor truck 
manager at the International Har- 
vester branch in Glendale, Calif., 
has been appointed assistant man- 
ager of the motor truek branch 
here. 


section of the transportation corps’ 
motor transport service. 

Diesel fuel for both local con- 
sumption and for use of the Armies 
in the field, is still being trucked 
from Rouen to the Paris area at the 
rate of 150,000 gallons daily, but the 
reserve build-up of 80 octane gaso- 
line is practically completed and 
deliveries have been cut from 350,- 
000 to 110,000 gallons daily to hold 
storage at present levels and take 
care of daily maintenance. 

During the two-month period, 
trucks running day and night built 
up a total mileage of more than 
5,400,000. 

Large quantities of both types of 
fuel were sent on to the front from 
the capital for the First, Third and 
Ninth Armies, though some of each 
is being used by Army installations 
in the Paris area and some by 
French industries. 

The two truck companies have 
worked together since shortly after 
they landed on the Continent. Both 
played a major part in building up 
large stores of gasoline preceding 
and immediately following the 
break-through at St. Lo. 


A. O. Smith Ups 


Bell, von Wening 


MILWAUKEE. — Rae F. Bell, 
former first vice-president of the 
A. O. Smith Corp., has been elected 
chairman of the firm’s board of di- 
rectors to succeed the late L. R. 
Smith, President W. C. Heath an- 
nounced last week. 

Anthony von Wening, formerly a 
vice-president of the Continental 
Illinois National Bank & Trust Co., 
of Chicago, who joined the A. O. 
Smith in 1940, was elected vice- 
president and controller. Other offi- 
cers were reelected. 





Truckers Expect 


Boom in Newark 


NEWARK, N. J.—Increased mo- 
tor truck freight business in New- 
ark, brought about by “sharply 
reduced” rates, was envisioned at a 
conference here of truck owners 
and civic and traffic groups with 
Port of New York Authority en- 
gineers. 

The Port Authority called the 
conference to discuss possibilities 
of a union motor truck terminal in 
Newark, first of a series of North 
Jersey freight centers planned by 
the authority. It was disclosed dur- 
ing the discussion that the author- 
ity is making plans for a second 
terminal in Hudson County. 


Arkansas High Court 


Gets Truck Tax Dispute 

LITTLE ROCK, Ark.—Dismissal 
in Circuit Court here of a charge 
against Black Motor Lines, Inc., of 
failure to possess a city truck license 
will be appealed to the Arkansas Su- 
preme Court, City Attorney Cooper 
Jacoway has announced. He will 
seek a ruling as to whether the 
city may legally tax an interstate 
trucking company operating pickup 
trucks in Little Rock. 

Circuit Judge Gus Fulk ruled that 
the trucking company is not a resi- 
dent of the city, although it main- 
tains an office here; that the concern 
primarily is engaged in interstate 
commerce and that the city is with- 
out authority to tax its pickup trucks 
which deliver goods brought to the 
city by highway transport. Testi- 
money indicated that 75 percent of 
the company’s business is carried on 
through the pickup trucks. 


Vollrath, Coleman Buy 


Mesa (Ariz.) Dealership 

MESA, Ariz.— (UTPS) — Elmer 
Vollrath and C. W. Coleman 
Phoenix, have purchased the Gem 
City Motor Co. (Chrysler-Plym- 
outh) here from Sam Cohen and 
renamed the firm, the Vollrath & 
Coleman Motor Co. 


Volirath, formerly owner of the 
Capital Auto Parts Co., Phoenix, 
said the new firm will handle 
Chrysler and Plymouth cars, parts 
and accessories and do _ repair 
work. Remodeling of the building 
is also planned. 
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ATA Freight Report... 





Nov. Truck Volume 
Drops 3.7 Percent 


WASHINGTON.—The freight 
volume transported by motor car- 
riers in November decreased 3.7 
percent below October but in- 
creased 0.2 percent above Novem- 
ber, 1948, the American Trucking 
Assn. reported last week. 


Comparable reports received by 
ATA from 287 carriers in 44 states 
showed these carriers transported 
an aggregate of 2,226,054 tons in 
November, as against 2,312,042 tons 
in October and 2,222,246 tons in 
November, 1943. 


The ATA index figure, computed 
on the basis of the average monthly 
tonnage of the reporting carriers 
for the three-year period of 1938- 
1940 as representing 100, was 
188.45 in November; the October 
index figure was 190.74. 


Approximately 79 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 5.0 percent below 
October but increased 0.2 percent 
above November, 1943. 


Transportation of petroleum prod- 
ucts, accounting for about 15 per- 
cent of the total tonnage reported, 
showed an increase of 1.7 percent 
above October and of 3.0 percent 
above November of last year. 


Carriers of iron and steel prod- 


S. D. Congressmen 


Asked to Adjust | 
Truck Tax Row 


PIERRE, S. D. — Congressional 
adjustment has been asked by Gov. 
M. Q. Sharpe of South Dakota’s 
fight to collect state taxes and 
operation charges on truck lines 
taken over by Ellis T. Longenecker, 
Minneapolis, federal manager of 
Motor Carrier Transportation Sys- 
tems and Properties. 


Gov. Sharpe announced that he 
has requested South Dakota’s con- 
gressional delegation to seek “an 
adjustment” of the dispute as an 
alternative to a court test of Longe- 
necker’s refusal to pay on the 
grounds the truck lines now were 
government property and therefore 
exempt. 

State officials had earlier de- 
clared they were prepared to make 
a court test of the liability for 
about $30,000 a year in state taxes 
and fees in the operation of the 
Wilson Storage & Transfer Co., 
which was taken over by the fed- 
eral government Nov. 8 to compel 
compliance with a War Labor 
Board order increasing wages. 

Contending that the truck line 
was tax-exempt as federal govern- 
ment property, Longenecker noti- 
fied state officials that the federal 
government would not pay the 
state’s four-cent gasoline tax, state 
license and compensation fees on 
trucks, state utilities commission 
permit fees, state liquor hauling 
license, or file the required $10,000 
bond on the Wilson company’s 
liquor warehouse. 

Pointing out that such an atti- 
tude might also be applied in other 
instances where properties are 
taken over under the federal gov- 
ernment’s wartime powers, South 
Dakota officials declared that this 
“invasion of the state tax field could 
have serious consequences as to 
state revenue.” 

The state officials contended that 
the truck line is “not a government 
instrumentality, because all ex- 
penses are paid out of receipts, not 
with government funds, and any ad- 
vance of government funds be- 
comes a Wilson liability.” 


Waukesha Motor 
Nets $223,772 


WAUKESHA, Wis.—Net earnings 
of the Waukesha Motor Co. as of 
October 31, 1944, at the close of the 
first quarter of the business year 
were $223,772.00. This is equivalent 
to $.559 per share on the $5.00 par 
common stock. 


AN Want Ads cost little—get results- 
why not use 'em? See inside backcover. 


ucts hauled about 3 percent of the 
total tonnage. Their traffic volume 
was 3.6 percent below October and 
0.8 percent under November, 1943. 

About 3 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including to- 
bacco, milk, textile products, coke, 
bricks, building materials, cement 
and household goods. Tonnage in 
this class increased 8.3 percent 
above October but was 13.1 per- 
cent below November of 1943. 

The November tonnage of car- 
riers reporting from the Eastern 
District represented a decrease of 
4.0 percent below October and was 
0.2 percent under November of 
1943. 

Carriers in the Southern Region 
reported a decline of 1.7 percent 
below October and a decrease of 
1.6 percent under November of last 
year. 





FARM YOUTHS enrolled in tractor repair classes sponsored by C. W. 
Glenn, Chevrolet dealer in Stockbridge, Mich. (at far right on first row) 
and taught by William Robeson, service manager at far left. In the fore- 
ground is a tractor the class has just finished overhauling. Classes meet 
three nights a week, from 7 to 10 p. m., for 13 weeks and average about 20 
students. They were started two years ago when Glenn, realizing the im- 
portance of maintaining farm equipment in good repair as essential to the 
war effort, decided to dedicate his time to that endeavor. 





ern District revealed a decrease of|1.9 percent above November of 


Tonnage reported from the West-! 4.1 percent below October but was| 1943. 
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2 Md. Truckers 
Face ICC Counts 


In Federal Court 


BALTIMORE, MD.—(UTPS)— 
Filed in the Federal Court here are 
criminal informations against two 
motor carriers, charging them with 
failing to comply with Interstate 
Commerce Commission regulations 
bv hauling unauthorized commodi- 
ties or hauling between points not 
specified in an ICC certificate. 

The Boyer Transportation Co., of 
Knoxville, Md., is accused of haul- 
ing furniture and household items 
to points in Virginia, West Vir- 
ginia and Pennsylvania not author- 
ized in a certificate of public con- 
venience. The company also is 
charged with failure to keep a 
driver’s log and to determine 
weight of shipments. 

Roger A. Etzler, Frederick car- 
rier, faces a charge of hauling 
more than 6,500 cases of beer from 
Norristown, Pa. to Marlboro, Md. 
between January and April, 1944, 
without ICC authority. Charged 
with helping Etzler is Eugene J. C. 
Raney, operator of the Valley 
Forge Distributing Co. 


No. 3 in a Series on the 


Fundamentals of 
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the specifications of application. 


As fabricators of products for mass 


Engineering is the art of predetermining the strength and 


Production 





performance—the full functional value—of a mechanical prod- 
uct, in which the physical properties of the materials must meet 


production industries 


Woodall has, throughout its 25 years, cooperated with raw 
material producers and manufacturers in engineering the cor- 
rect application of materials designed to reflect the most 
advanced conception of utility, long life and economy. 


'@ This essential Woodall function offers many unexplored advan- 


tages to both raw material producers 


and manufacturers in 


the automotive, aviation, appliance and radio industries. 
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Zebrowski Sees 
Broader Field 


For Trucking 


MILWAUKEE. — Broadened use 
of heavy trucking in the United 
States was predicted by A. A. Ze- 
rowski, president of the Wisconsin 
Motor Carriers’ Assn., in an address 
aere before the Women’s Traffic 
Club. 

With increased air transporta- 
tion, he said, motor carriers will 
play an increasingly important part 
in linking airfields with consumers 
and in feeding air lines with freight. 

“The trucking industry, which in 
a few short years has grown from 
literally nothing,” Zebrowski de- 
clared, “is scheduled for vast post- 
war advances. 

“Heavier and speedier trucks will 
roll over a great network of super- 





SIX CHEVROLET BUSES of the fleet of 26 overated by L. M. Browning, 
(left) of Browning Chevrolet Sales, West Point, Va., and R. H. Browning, 
(right) manager of transportation service, exclusively for soldiers from 
Camp Perry to Richmond, Va., ‘and Washington, D. C. In 12 months, the 26 


buses covered 1,700,000 miles and carried 300,000 passengers. 
Pan a tn I kh te nt 


highways in handling the tremen- certain to follow reconversion to 
dous flow of consumer goods that is peace production.” 
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All But Synthetic Lag... 


Tire Materials Tight 
For First Quarter 


WASHINGTON.— J. A. Krug, 
chairman of the War Production 
Board, has disclosed figures on the 
materials needed for first-quarter 
production of tires, tubes and other 
rubber goods, including exports. 

The figures include materials 
needed to produce tires and tubes in 
accordance with estimates submitted 
by the tire industry on Nov. 27. These 
estimates assume that necessary ad- 
ditional labor will be furnished and 
that additional facilities will be pro- 
vided to remove existing bottlenecks. 
The estimates also take into account 
the freezing of passenger car tire 










































YOUR FAVORITE BEVERAGE COMES EY TRUCK 







Quenching America’s thirst is one of the big jobs 
of the trucking industry. No matter what you 
drink and, in many instances, water itself comes 
by motor carrier * Bendix-Westinghouse salutes 
this billion dollar enterprise, not only for the 
job it is doing here at home but for its ingenuity 
in serving our fighting men even in the most in- 
accessible places where complete, mobile bottling 
plants have been pressed into service * In no other 
industry do genuine Bendix-Westinghouse 
Air Brakes show to greater advantage in 
safeguarding the swift, precise schedules which 
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AND PNEUMATIC CONTROL DEVICES 


are a “must” to efficient distribution * Different 
as your business may be .. . safe, swift, economic 
hauling is a prime factor in any language. And 
thus we feel certain that your Bendix-Westinghouse 
Distributor has an important message for you 
relative to the many exclusive advantages of 
world standard Air Brake Control. His 
nee freeand entirely without obligation. 
Se 
BENDIX-WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE COMPANY . . . ELYRIA, OHIO 
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IT 1S SIGNIFICANT THAT AMERICA’S FINEST MOTOR TRUCK FLEETS ARE EQUIPPED WITH BENDIX-WESTINGHOUSE AIR BRAKES 


production in the first quarter at ap- 
proximately 5,000,000 tires, in order 
to release some tire facilities for the 
production of urgently needed mili- 
tary truck tires. 

First-quarter needs in synthetic 
rubber can be met: with existing fa- 
cilities except in the case of butyl 
Butyl production has lagged behind 
rated capacity because of the com- 
plexity‘of manufacturing process. 


Natural rubber requirements for 

the first quarter will total 36,400 long 
tons. It is unlikely that new acquisi- 
tions of natural rubber will match 
this figure even though the first 
quarter of the year is usually the 
period of largest arrivals. 
The situation in carbon black wil! 
be tight. The inadequate supply of 
easy processing channel and hi-mo 
dulus furnace types will have to be 
balanced by the use of less desirable 
furnace blacks. 

The situation in high-tenacity ray- 
on cord will probably remain the 
most serious bottleneck in the tire 
program. The rayon industry will 
fall short of meeting essential ma- 
terial needs in the first quarter by 
19,100,000 pounds. Plans are being 
made to expand production in subse- 
quent quarters. 


Because cotton tire cord will have 
to be substituted to cover the de- 
ficiency or rayon cord on a poundage 
ratio of 1.3 to 1, cotton cord needs 
for tires will amount to 57,700,000 
pounds for the first quarter of 1945. 
The demand for cotton tire cord for 
smaller truck tires, jeep tires and 
passenger car tires runs head-on into 
the military demand for duck for use 
in tentage and heavy canvas tar- 
paulins. Detailed allocations of tire 
cord and duck will be made at future 
dates on the basis of the relative 
essentiality of truck tires in com- 
parison with tentage. 

(Long Tons) 

Material 
Consumption Mi:ter‘als 


(Estimated) Consumed 
Ist Quarter 3rd Quarter 


1945 1943 
Synthetic Rubber 


Buna S Type 163,000 152,467 
Neoprene* 14,600 12,196 
Butyl 11,500 3.329 
Buna-N* 3,400 3,554 

192,500 171,546 


Natural Rubber 36,400 32,883 
Reclmd. Rubber 51,200 56,141 

Grand Total 280,100 260,570 
*Not used in manufacture of tires 
and tubes. 


(Millions of Pounds) 
Tire Cord & Fabric 
Rayon *48.6 24.4 
Cotton 57.7 47.1 
*Maximum estimated production 
capacity of the rayon industry. 
Tire manufacturing companies 
are participating in the construction. 
operation and management of new 
plants that are scheduled to produce 
1,500,000 truck tires per quarter. 


The Defense Plant Corp. and WPB 
are studying the adaptability of gov- 
ernment-owned facilities that are 
not now being fully utilized. Any 
government-owned plants that can 
be utilized, as well as any new plants 
that may be built, will have to be 
located in areas where manpower is 
available. 


Pacific Foundry 


Buys Kenworth 


SEATTLE, Wash. — Pacific Car 
and Foundry Co. has acquired con- 
trolling interest in the Kenworth 
Motor Truck & Bus Mfg. Co. here. 


Pacific Car and Foundry oper- 
ates a large foundry, structural 
steel plant and machine shop at 
Renton, 15 miles from Seattle, man- 
ufacturing logging railway cars. 
motor coach bodies and other ma- 
chinery and equipment. During the 
war its facilities have been devoted 
exclusively to military production. 

Kenworth manufactures heavy- 
duty trucks in peacetime. 


Seek Okla. Tax Repeal 
OKLAHOMA CITY.—Bills provid- 
ing for the repeal of the state’s in- 
come tax were among the first intro- 


| duced in the 1945 state legislative 


session here. 
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Polities in Trucking 


White Director Sees 


CHICAGO.—Speaking before pub- 
lishers and advertising representa- 
tives last week at a meeting of 
the Chicago Dotted Line Club, 
George H. Scragg, director of ad- 
vertising and sales promotion, 
White Motor Company, pointed out 
the dangers which lurk in artificial 
state barriers restricting motor 
transportation. These barriers, he 
said, are not based on sound con- 
siderations such as_ safety, but, 
rather, on political considerations. 

“Distribution,” said Scragg, “will 
have the gigantic job of selling and 
handling the tremendous produc- 
tion capacity of the nation after 
the war. Not only must we sell 
and distribute on a scale surpass- 
ing everything in the past, but we 
must perform these functions more 
economically than ever before. Cut- 
ting distribution costs will permit 
lower product prices, and lower 
prices will open up new and greater 
markets. This starts a natural cycle 
which culminates in prosperity.” 

With transportation’s vital role 
in distribution, it will be expected 
to share a heavy load of respon- 
sibility in cutting costs and in- 
creasing efficiency. Rail, water, 
highway, and air carriers are all 
ineluded in the picture. But high- 
way operations have been sad- 
dled with load and vehicle regu- 
lations which vary greatly with 
the different states, making it 
impossible for a single truck to 
operate in all states. 

Such state barrier laws have 
brought delays and increased costs 
in the movement of interstate ship- 
ments, and this increase in cost is 
ultimately paid by the general pub- 
lic, according to Scragg. 

As pointed out by Scragg, distri- 
bution in general must eliminate 
waste motion in the more efficient 
era ahead. A balanced economy is 
necessary, but there can be no bal- 
anced economy if transportation is 
not allowed to demonstrate the 
efficiencies of which it is capable. 
Reasonable freedom of movement 
is needed. 

Motor transportation has won 
the acclaim of the nation for the 
indispensable role it has taken in 
this war, feeding the war plants at 
home, moving materials to port, 
and hauling men and supplies into 
the battle zones abroad. Both pro- 
duction and combat efforts would 
be stifled if it wasn’t for the motor 
truck, Scragg contended. 

Recognizing the need of unre- 
stricted travel, the federal gov- 
ernment called for state cooper- 
ation in meeting standards rec- 
ommended by the Public Roads 
Administration, and many states 
liberalized their limitations to 
permit the efficient movement of 
goods. The same approach to 
state barriers is needed after the 
war when any unnatural handi- 
caps to transportation would 
seriously harm the national 
economy. 

As brought out by Scragg in his 


On the Farm 


Nine N. H. Schools Aid 


in Maintenance 

CONCORD, N. H. — (UTPS) — 
Nine schools, with 164 farmers as 
students, are now being operated in 
New Hampshire for instructions in 
overhauling motor tractors and 
other farm vehicles and machinery, 
according to the State Board of Vo- 
cational Education, which is co- 
operating with local school dis- 
tricts in carrying on the project. 

Repair classes are being conduct- 
ed in New Boston, Penacook, Mere- 
dith, Hollis, Durham, Hopkinton, 
Warner, Raymond and Concord. 


9 Million More Ride 


Vancouver Transits 

VANCOUVER, B. C.—Nine mil- 
lion more persons crowded into 
street cars and buses in Vancouver 
in 1944 than in 1943, according to in- 
complete figures issued by the B. C. 
Electric Railway Co. 

From Jan. 1 to Dec. 23, 1944, the 
company carried a total of 105,347,- 
000, compared with 96,441,000 the 
same period in 1943. 

A total of 7,211,000 persons used 
the transit system, an increase over 
last year for the corresponding 
period of 885,000. 


Interstate Commerce 


Blocked by Artificial Barriers 


talk before publishers and adver- 
tising men, all factors in the dis- 
tribution of goods must cooperate 
in the more efficient marketing and 
handling of goods in the postwar 
era. This takes into account all the 
activities surrounding advertising, 
personal selling, transportation, 
warehousing, financing, etc. A 
weakness in any one link would 
jeopardize the welfare of all. “The 
prosperity of the coming era de- 
pends on our ability to market and 


deliver goods to a mass market,” | 


Scragg concluded. s 
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SUB-ZERO CAN'T CHANGE 


aathet Louch STOPABILITY 


| 





| freeze. That is important! 








KELSEY - HAYES WHEEL CO., DETROIT 32, MICH. 
3 Sold to Automotive Distributors by ; 
EMPIRE ELECTRIC BRAKE CO., Newark 7, N. J. 


VACDRAULIC is a Trade Mark of Empire Electric Brake Company 


| This is a cold fact! There is no booster freeze-up when 
| brakes are Vacdraulic equipped. There is no vacuum piston to 


Vacdraulic accomplishes its power braking force without action 
lag and without rods or links. The few moving parts and little 
friction result in long life without adjustments. 

Vacdraulic engineered design permits installation at any con- 
venient place on the car, truck or bus. 


The braking action is quick yet smooth and safe. 





AMONG SPEAKERS at a recent convention of the Missouri Trucking 
Assn. was H. H. Hedges jr. (first row, left), assistant manager of Inter- 
national Harvester’s St. Louis branch. Ted V. Rodgers (first row, center), 
president of the American Trucking Assns., also addressed the Jefferson 
City meetings. The third man in the front row is George Geode, president 
of Be-Mac Transport Co., who was re-elected president of the Missouri 
association at this meeting. In the second row from left to right are George 
Kimbel, president of Kimbel Lines; William Hussman, president of Huss- 
man-Roper; J. W. Blackmore, manager, International Harvester’s St. Louis 
truck branch; Guy Roper, vice president, Hussman-Roper; and Sam Major 


' of Major Transports, Inc. 
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Baltimore Carriers Form 


Committee to Aid ODT 


BALTIMORE. — (UTPS) — Wil- 
liam F. Knell, district ODT man- 
ager, announces the appointment 
of a Baltimore district private 
carriers’ advisory committee to aid 
truck operators and the Office of 
Defense Administration in solving 
transportation problems. 

Members of the committee are 
O. K. Lebron, chairman, J.B. Py- 
mer, John H. Horst, O. W. Hub- 
bard, R. H. Levenson and P. G 
Hayden. Knell said the committe 
will attempt to aid in the ador 
tion of joint action plans amon; 
private carriers. 





“Dealers Tell Me,” by John O 
Munn, is an open forum for the 


; expression of dealers’ opinions. 
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Baby Red Ball Express 
Replaces Papa Ball 


WITH U. S. SUPPLY 
FORCES in EUROPE.—A baby 
Red Ball Express is now running 
daily over the famous Cher- 
bourg-Paris road network along 
which the original Red Ball Ex- 
press hauled the supplies which 
kept the armies pushing to the 
German border. 


The little Red Ball was in- 
augurated Dec. 13, the motor 
transport service of the Office 
of Chief of Transportation dis- 
closed recently. Running 400 
miles between freight points in 
Normandy and Paris, the new 
route has a daily target of 100 
tons of high priority cargo. 


Papa Red Ball, discontinued 
in November, had carried more 
than 500,000 tons of supplies 
during its 81 days of operation, 
an average of more than 5,000 
tons daily. Capture of channel 
ports made its continued use 
unnecessary. 
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ARMY AIR FORCES house their oxygen-generating equipment in 40-foot 
trailers like these built by the Heil Co., Milwaukee. The manufactured 
oxygen is stored in steel cylinders at 2000 Ibs. per square inch pressure. 


N. Y Orders 20 Pumpers division of Great American Indus- 


tries, Inc., Elmira, N. Y., it is an- 

From Ward La France nounced by Harold W. Harwell, 
NEW YORK. — Twenty new president of the division. 

pumpers for the New York City — 


fire department have been ordered Ojhers are profiting from AN Want 





from the Ward La France Truck Ads, why not you? See inside backcover. 


r+ the Siiccut 
that Makes Wheels 






















A. Spider and Center Cam Ass'y 
B. Driven’ Clutch and Cam Members 


instead of 





The THORNTON 
Automatic - Locking DIFFERENTIAL 


—greatest advance in differential design—is now available 
to truck owners who must keep their vehicles moving... 
pulling on through extremely tough surface conditions 
the year round. 


This war-tested Jocking Differential stops one wheel spin 
which normally stalls a vehicle in snow... sand... soft 
fields ... mud... muck, because both wheels must rotate 
when power is applied. 


Allows full maneuverability of vehicle. Installed easily on 
trucks for pull, safety and where time or delivery schedules 
must be maintained. Use coupon to obtain full facts free. 


IDEAL FOR: School Buses . . . Snow Plows .. . Public Utility 
Trucks ... Construction Trucks ... Auto Wreckers... Farm Trucks 
- . + Fuel Trucks . . . Dump Trucks . . . Agstone Spreaders . 
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GI Drivers Warned 


European Generals Order Constant Vigil of Tires 
In Grave Supply Emergency 









COMMUNICATIONS HEAD-, work of truck drivers in their task 


QUARTERS, U. S. ARMY IN 
EUROPE.—Terming the European 
Theater tire shortage an emergency 
that “demands immediate action,” 
the theater chiefs of ordnance and 
transportation have charged each 
U. S. Army driver to “guard and pre- 
serve his tires 24 hours every day.” 

In a joint statement, Maj. Gen. 
Henry B. Sayler, chief of ordnance, 
and Maj. Gen. Frank S. Ross, chief 
of transportation, declared that at 
the anticipated rate of consump- 
tion, “our s@pply of tires from the 
United States and from repair shops 
throughout the theater will be tens 
of thousands below the demand by 
Feb. 1,” but added it was possible for 
drivers to prolong the life of present 
tires by as much as 40 percent. 

In their statement, the generals 
advanced reasons for the unforeseen 
wear on tires following the rout of 
the German armies in France and 
southern Belgium and praised the 








.. + Fire Trucks 


Models now Availabie with Limitation Order Certificate L-158 


for Chevrolet 11/2 ton trucks with standard and heavy duty 
for Canadian built Chevrolet 11/ ton trucks with standard 


for G.M.C. 2-ton 350, 400 and T-18 trucks with Timken model 


for International K-4 and K-5 trucks with single speed axles. 


10C2 ... for Ford 1941 and earlier 1/e ton pick-up trucks. 
10C3 ... for Ford 1942 1/2 ton pick-up trucks. 
10G1 ... for Ford 11 ton trucks with single speed axles. 
20G1... 
single speed axles. 
2062... 
single speed axles. 
40G2... 
53526-H series single speed axles. 
50G1 ... for International K-3 trucks with single speed axles. 
50G2... 
C. Spring Retainers E. Side Members $031... 


D. Springs F. Retainer 


DOORNTON TANDEM co 
. 102, 8701 Gr j 
Detroit 13; Michignn””el se 


for International K-6 and K-7 trucks with single speed axles. 
Send for complete list of other available models, 





of moving supplies to the front. 


“In this war, drivers have per- 
formed magnificently,” the state- 
ment said. “They have worked re- 
gardless of hours, weather and 
enemy fire. They have accom- 
plished tasks which in retrospect 
seem unbelievable. 


“It is now up to those same drivers 
to exercise the greatest possible care 
in preserving what tires we have so 
vehicles can contniue to play a great 
part in winning the war. 


“We call upon every officer who 
commands drivers to redouble his 
efforts immediately to conserve rub- 
ber and we ask every driver to guard 
and preserve his tires 24 hours every 
day. This is not a next week or next 
month matter. It demands imme- 
diate action.” 


In explanation of Gen. Eisen- 
hower’s statement that tire wear 
had surpassed all pre-combat esti- 
mates, Generals Sayler and Ross 
said that when the fighting troops 
raced hundreds of miles from the 
usable ports and beaches around 
Normandy, it became necessary to 
overload trucks as much as 100 
percent on most of their long 
hauls. 


PMTA Is Pushing 


Program to Cut 
Truck Accidents 


HARRISBURG, Pa.—Harvey J. 
Rose, Hall’s Motor Transit, Sunbury, 
was elected chairman of the Acci- 
dent Prevention division of Pa. 
Motor Truck Assn here last week. 
He succeeds J. Willard Lord, Atlan- 
tic Refining Co., Philadelphia. 

Robert Varner, Coastal Tank 
Lines, York, was elected vice-chair- 
man. 


Following the meeting, a steering 
committee, to consider worthwhile 
projects for presentation to the divi- 
sion during 1945 was named by Rose, 
comprising: Lord; Charles Anspach, 
Highway Express Lines, Philadel- 
phia; W. R. Smith, Scott Bros., 
Philadelphia; F. L. Rosenberry, 
Doehler Die Casting Co., Pottstown; 
Amos Neyhart, director of the In- 
stitute of Public Safety, Pennsyl- 
vania State College, State College; 
S. G. Page, Equitable Auto Co., 
Pittsburgh; George Johns, Suwak 
Trucking Co., Washington, Pa., and 
Frank F. Jones, Woodlawn Farm 
Dairy, Scranton. 

Reintensification of previous ac- 
tivities of the Accident Prevention 
divison was urged. These include 
greater use of the accident report 
form, highway hazard report system 
and the basic safety program for 
truck operators, all of which were 
developed by this division. 

The Accident Prevention division 
comprises some of the outstanding 
fleet owners, safety directors and 
safety engineers of the Common- 
wealth of Pennsylvania. 

Col. C. M. Wilhelm, State Police 
commissioner, declared that al- 
though “winning the war” has been 
the State Police slogan for the past 
two years, “We are approaching a 
time of stricter enforcement of 
speeding and loading regulations.” 
He noted that there have been “un- 
usually heavy pedestrian fatalities” 
in recent months. He added that the 
state police force has been cut from 
1,500 to 1,000 men during the war 
period, and pointed out that state 
policemen have more duties now 
than ever before. 


Borg-Warner 
Division Changed 


CHICAGO.—The name of Rock- 
ford Drilling Machine division of 
Borg-Warner Corp., at Rockford, 
Ill, has been changed to Rockford 
Clutch division, it was announced 
last week. 

With three factories in war pro- 
duction, and a corresponding in- 
crease in its engineering activities, 
the division has acquired the Borg- 
Warner research laboratory at 
Rockford and will operate it as the 
Rockford Clutch Engineering Lab- 
oratory, it was announced. 
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; é ’ multi-engined trucks. Illustrative of 
! Truckin By the interest that was shown is the 
ee Jack Weed fact that the Society was entirely 
: cleaned out of these papers before 
(Continued from Page 44) the session closed, and will have to 
hunch that the heat is on the engi- ; Navy Pier where the ASI used to ae wepeinte to accommodate engi- 
3k neers to do just that. put on their show. neers who still want them. 
So I’m out on a limb—-or maybe| Automotive Engine Rebuilders Higher mean speeds, with less 
* I’m a seer—only time will tell. Assn. has also called off its con- wear and tear on equipment, and an 
: = templated annual convention, which attempt to cut all-over operating 
: [ve heard of some tough ways in| Was to have been held on the lake costs by eliminating the grind of 
i -which ambitious boys have edu- | Steamer Greater Detroit next June, pulling heavy loads up long hills in 
= cated themselves to be salesmen, according to War Mobilization Di- low gear, is the objective toward 
t but one day in Larry Shafner’s room | rector Byrnes’ request. The mem- which these engineers, as well as 
at the SAE—he’s bossman at|bers of that association, whose the engineers of the industry, are 
General Motors Fleet Sales, as you|members are of such economic working. 
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no doubt know—Leo Huff of the 
Pure Oil Co. was telling us of his 
first sales activity. It seems that Leo 
was working for Texas at the time 
in the maintenance department, 
and had been filled with salesman- 
ship on how pure Texas oil was. 

So when he found a “doubting 
Thomas” coming into the garage 
Leo would get a spoon and drink 
a spoonful of the very oil he was 
putting into the customer’s car. He 
must have had a mighty rugged 
constitution even in those days, for 
he kept up this act for months and 
finally one day the big boss sent 
for him. 

He didn’t know whether he was 
going to be fired or get a raise, but 
all the boss wanted to know, when 
he got up to the office, was if he had 
some of the oil with him. The boss 
wanted him to go to lunch with 
him and some of the directors of 
Texas and put on the act for the 
directors. 

Maybe drinking lubricating oil as 
a steady diet is good for a person, 
for one could hardly say Leo was 
anemic even today. 

Huff incidentally is the guy who 
started us out in our investigation 
to find out why buyers of surplus 
army trucks couldn’t get needed 
replacement parts for them. Leo 
bought some and bumped into this 
problem quick. 

* 





a 2 


THERE WERE several butter- 
and-cheese men up in Larry’s room 
at the same time, and Tim Baldwin 
of Kraft was the only one who 
didn’t hesitate at all in letting the 
world know he was with one of 
those red point ration producers— 
the butter men were particularly 
reticent. Tim was telling us that his 
company has its postwar truck 
renewal program all worked out, 
waiting for D-day—they are ready 
right now to replace one-third of 
their power the first year in post- 
war and replace the balance as fast 
as they can. They are reorganizing 
their business so as to permit a 
more economic use of their truck 
equipment as well. 

Others in the same crowd were 
being stymied by high-tax thinking 
to hold replacement on the basis of 
their 1940 purchases each year in 
postwar. Of course, the age and 
condition of the equipment as it 
went into our war period, and the 
ability to replace worn out equip- 
ment during the war years, will 
cause quite a difference in the way 
these fleet operators will go about 
the job. 


* * * | 





A® I look out of my new office win- 
dow up on the 26th floor of the 
Penobscot Building in Detroit, 
across the street from the Union 
Guardian Building which houses 
OCO, I am reminded that the De- 
troit office of the Chief of Ordnance 
has had two serious casualties dur- 
ing the past week. Last week Gen. 
‘ack Christmas was checked in at 
the Walter Reed hospital in Wash- 
ington with a heart that was acting 
up, and today one of the boys told 
me that Gen. Walter P. Boatwright 
was taken to Harper Hospital in 
Detroit with such a serious stom- 
ach illness, and that no one is 
allowed to see him. 

All the casualties in the Army 
and Navy are not on the combat 
fronts—sometimes the stress and 
strain of keeping the production 
front fighting and producing under 
this war’s labor leadership is more 
wearing than being actually in the 
field fighting the known enemy. 

* * * 


7ELL, now that the National 
Automobile Dealers Assn. has 
felt duty bound to call off its war- 
time conference, scheduled for Jan. 
29-Feb. 1, I won’t have to look for- 
ward to that week of sore legs and 
aching muscles. These _ service- 
equipment displays are surely hard | 
on the under pinning of guys like 





value to our wartime transporta- 
tion picture, had gone for the idea 
of a convention-on-cruise in a big 
way, and had already spoken for 
all but 200 spaces on the boat. 

Truck Trailer Manufacturers’ 
Assn.’s annual meeting was held 
last week on Wednesday, and the 
Industry Advisory committee was 
scheduled to meet on Thursday. 
This group had many headaches to 
iron out. 

* * * 

FARSIGHTED engineers are be- 

ginning to dream up interstate 
highspeed roads, on which trucks 
are so powered that they can pull 
their loads along at speeds passen- 
ger cars will be allowed to travel. 


Dealers Say: 





Members of the Chinese delegation visiting White Motor Co. were inter- 
ested in the method of engine adjustment being demonstrated by this 


woman inspector. 


At the right are Robert F. Black, president of White 


Motor, and Maj. Chi-Shen Chen, in charge of the Chinese delegation. 
Some of the engineers are talking | and on the faster getaway at stops. 


in terms of larger engines—adapta- 
tions of aircraft engines for these 
super-tractor-trucks. Others are 
thinking in terms of multi-engine 
jobs where the second or booster 
engine can be—or will automatically 
be—cut into the power line to take 
the vehicle and load over the hills 


Considerable discussion was given 
to the multi-engine vehicles — both 
trucks and buses—in a SAE session 
set aside for just this purpose. 
Frank Fageol read the paper on 
multiple-power plants for buses, 
and Ralph Werner of the United 


n Co., 
Parcel Service, read the paper on | Wolfeboro Chamber of Commerce. 





With the elimination of this costly 
problem, constant mesh transmis- 
sions operated by hydraulic power 
or some other ‘variable torque con- 
verting means, will come into being 
fast. Slippage means higher cost of 
operation, but so does low-gear 
operation over extended distances— 
as well as wear on transmission and 
axle wearing surfaces. If the engi- 
neers can prevent it, the rails and 
airlines aren’t going to get the fast 
freight hauls just by asking for 
them in postwar. 


old H. Hart, head of the Hart Motor 
has been named a director of the 
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Reo has a double-barreled reputation. 
First, there’s the one it has won from 
owners—the farmers, packers, merchants 
and builders of America—who say Reo 
is always dependable, economical trans- 
portation. Second, there’s Reo’s reputa- 
tion for maintaining one of the most 
friendly and profitable dealer-factory 
relationships in the industry. 


The Reo franchise is going to mean more 
than ever after this war. 


naire’’. 


Because Reo 


trucks are going to be better than ever, 
as proved by the thousands now serving 
the Army, Navy and Army Air Forces. 
And because Reo has invited the auto- 
motive merchants of America to help 
shape an even better, more profitable 
dealer-factory truck program. 


Write today for Reo’s “Big 7 Question- 
Join the hundreds of dealers 
who've already sent in their ideas on 
seven basic, important points. 





‘Gig 7 dealer-factory program” 


me. I’d rather fish a trout stream 
five miles upstream during a spring 
freshet than make one round of the 


REO MOTORS, INC., LANSING 20, MICHIGAK 1904 - AMERICA’S TOUGHEST TRUCK - 1945 


Factory branches in principa! cities 
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missioner Buchanan, “can _ result 
from any one or all of three causes: 

“1. Pittsburgh Railways, in allo- 
‘ating expenses between railways 
snd the feeder and shuttle bus 
routes, arbitrarily imposes a 
rreater proportion to the feeder 
ind shuttle operations than is actu- 
lly experienced by such opera- 

ons. 

“2. The shuttle and feeder bus 
yperations, as well as the entire 
motor coach operation, are not 
established and conducted for the 
accommodation and convenience of 
the public but to the contrary they 
are operated solely for the protec- 
tion of the rail lines. 

“3. Bad management. 

“As I view the picture,” Com- 
missioner Buchanan concluded, 
“all three are applicable and until 
metropolitan Pittsburgh produces 
completely competing motor 
coach and rail transportation, the 
public must suffer the conse- 
quences of a poor public trans- 
portation system.” 


DEVELOPMENT 


* HY-POWER is a new Midland brake improvement 
combining three time-tested parts in a single com- 
pletely enclosed unit: vacuum diaphragm chamber 
—hydraulic vacuum valve—hydraulic slave cyl- 


» inder. 


HY-POWER eliminates special valves, cylinders, 
levers, complicated close-quarter mountings, all 
outside mechanism. The sealed HY-POWER unit 
is not affected by atmospheric or weather condi- 
tions. No mud, water, 
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Philosophy of Scarcity Blasted... 


Arnold Sees a Threat 
To Stifle Transportation 


(Continued from Page 44) 





REMOVING the transmission of a 1'-ton stock truck, overhauling a 
motor, or replacing a rear wheel are all in the day’s work for the wives 
ot Roland and Ralph Schriner, partners in the Schriner Motor Co., Eliza- 
heth, Colo. With typical American resourcefulness, these two women have 
solved the manpower shortage by taking over and carrying on the work 
of the shop since the induction of Ralph Schriner, partner in the Chevrolet 
dealership, into the Armed Forces. In the photograph, left to right, are: 
Roland Schriner, Mrs. Roland Schriner, their son Keith (seated) and Mrs. 
Ralph Schriner. Keith helps in the shop and runs errands, 


announced last week that R. C. Shaff- 
ner has joined the firm as transporta- 
tion engineer. 


Shaffner Joins Dawson 
DETROIT.—Russ Dawson (Ford) 


being saved from the competitive 
threat of another form of transpor- 
tation, Arnold said, citing Inter- 
state Commerce Commission ap- 
proval for rates which kept ship- 
pers from using inland waterways 
to ship grain through Chicago. 


“This,” he added, “was at the very 
time when the public was asked not 
to travel because of the shortage 
of railway equipment.” 
The Little Pigs 

Comparing such a transportation 
policy to the “ill-fated and unpopu- 
lar attempt to kill little pigs in order 
to raise prices by creating a scarcity 
in hogs,” he said one difference was 
that killing pigs affected only the 
price of a single consumer product 
while high transportation rates af- 
fect all products. “Another differ- 
ence,” he added, “is that when you 
kill pigs, the public can see what 


STANDARD MODEL 
HIGH POWER VACUUM UNIT 





by MIDLAND 


in POWER BRAKING 


Fully compensating hydraulic vacuum valve action 
permits any degree instantaneous brake applica- 
tion with a corresponding ‘brake feel.”’ 


HY-POWER is easy to install. May be placed at 


any available place on chassis. HY-POWER is 


ust or dirt can enter to tive folder. 


%. corrode, rust or unseat valves. 


HY-POWER design results in direct applied pow- 
er—surer, safer braking. Reduces physical effort 
and gains added power. 
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THE MIDLAND STEEL PRODUCTS CO. 


10607 MADISON AVENUE, CLEVELAND 1, OHIO 
Export Department: 38 Pearl Street, New York City 


ruggedly constructed—assures trouble-free ser- 
vice for years—requires no lubrication. See your 
Midland distributor, or write to us for detailed 
information, specifications and illustrated, descrip- 
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you are doing and when a program 
of agricultural scarcity is inaugu- 
rated, a wave of editorial comment 
spreads across the country. 


“But when competing transporta- 
tion is stifled, editorial commen- 
tators are usually silent. The public 
assumes that our highly advertised 
railway executives must be acting 
in the best economic interests of the 
country. And hovering over the en- 
tire restrictive policy is one of our 
most respectable government insti- 
tutions, the Interstate Commerce 
Commission. The public indulges in 
the pathetic assumption that if the 
development of transportation was 
being throttled, the skilled experts 
of this commission would rise in 
protest. 

“In other words, the farmer’s 
cow is an ordinary cow. Railway 

management is as sacred a cow 
as any at large in India. It must 
not be annoyed, because so many 
sincere people believe that pros- 
perity comes only from contented 
sacred cows.” 

Asserting that railway manage- 
ment considered the war a legiti- 
mate opportunity to make up for 
depression losses and stabilize ob- 
solete investments, Arnold charged 
that “secret rate conferences were 
an essential part of this endeavor.” 


“And so,” he continued, “at the in- 
sistence of the Office of Defense 
Transportation a_ certificate was 
issued by the chairman of the War 
Production Board attempting to 
make legal the elimination of all 
competition between the various 
alternative forms of transportation 
by secret conferences between com- 
peting carriers.” 

If it has been proposed that cor- 
porations engaged in furnishing any 
other form of goods or services to 
consumers be permitted to meet 
secretly and agree on the prices 
they charged, he said, “there would 
have been an instantaneous out- 
burst of public indignation.” 


Refers to Auto Industry 

The former trust-buster specu- 
lated on what might have happened 
to the automotive industry from 
1920 to 1930 had prices been fixed 
and new enterprise eliminated by 
private agreement or public regu- 
lation aimed at stabilizing existing 
investments. Pointing out that such 
a program would have excluded the 
competition of Henry Ford, he con- 
cluded: 


“It is imperative that today we 
protect the rights of the Henry 
Fords of the transportation indus- 
try to utilize our public highways, 
airfields and waterways to the end 
that transportation be not throttled 
by privae conspiracies or bureau- 
cratic control.” 


Studebaker Wins 
Third E Award 


SOUTH BEND, Ind—A third 
white star was added this week to 
the Army-Navy E flags of the avia- 
tion division of The Studebaker 
Corp. The award, a letter from 
Robert P. Patterson, under secre- 
tary of war, pointed out, marks the 
fourth time the operation has been 
recognized for “outstanding achieve- 
ment in producing essential war 
materials.” Studebaker builds Cy- 
clone engines for the Flying Fort- 
ress. 


Tacoma Auto Dealers 


Name Steven As Head 
TACOMA, Wash.—Officers of the 
Tacoma Automobile Dealers Assn., 
headed by Everett T. Steven, were 
installed at a meeting here recent- 
ly. Supporting Steven are Guy 
Sheehan, vice president; G. K. 
Gordon, treasurer; H. L. Sanford, 
secretary; Art Espeland, R. A. 
Mueller and E. A. Riebe, trustees. 


Wright to Expand 
HAZLETON, Pa.—James Wright, of 
the Wright Motor Sales Co., West 
Hazleton, announced last week that his 
firm has purchased a church arsonage 
at Broad and Third Sts. adianont to 
the Wright garage and sales room. The 
property will be used for an expansion 
of sales and service facilities when 

building materials are available. 
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Modernization Survey 


Nation’s Merchants to Go on Billion Dollar 
Spending Spree After War 


NEW YORK.—A need for new de- 
livery equipment was reported by 
40 percent of the stores replying in a 
postwar spending survey conducted 
by the National Retail Dry Goods 
Assn. among its members. 

Indicating that the nation’s mer- 
chants are planning to spend a total 
of more than $1,000,000,000 for store 
modernization and improvements of 
all types after the war, the survey 
was made by the association’s post- 
war planning committee, of which 


Governor Attacks 
Trade Barriers 


In Oregon 


SALEM, Ore. — Condemnation of 
“bottlenecks and trade barriers” at 
state lines was voiced by Gov. Earl 
Snell in his opening message to the 
state legislature here. 

Governor Snell advocated uni- 
form motor Vehicle laws through- 
out the nation, but left it to the 
legislature to decide what adjust- 
ments should be made. 

His remarks were interpreted as 
inferentially approving legislation 
to make permanent the temporarily 
relaxed regulations which now gov- 
ern truck sizes and weights in the 
state. 

Governor Snell also proposed lib- 
eralization of unemployment com- 
pensation, and called for a study of 
Oregon’s tax structure. 


St. Paul Hoist 
Names Hasselman 


MINNEAPOLIS.—St. Paul Hy- 
draulic Hoist Co. announces the 
appointment of 
Frank J. Hassel- 
man to the posi- 
tion of assistant 
general sales man- 
ager. 


Previous to this 
appointment 
Hasselman was 
for several years 
zone sales man- 
ager for St. Paul 
Hydraulic. He 
started with the 
company as a stock clerk in 1934. 


Headlight Glere 


Polaroid Granted Patent 


For New Material 

CAMBRIDGE, Mass.—A patent 
was granted recently to the Polar- 
oid Corp. for an anti-glare device 
to be used in conjunction with a 
polarizing headlight system. The 
patent was issued in the name of 
Lewis W. Chubb jr., with the cor- 
poration named assignee. 

The patent describes an applica- 
tion of a half-wave material which 
rotates polarized light 90 degrees. 
When placed on the rear window 
of an automobile, this material is 
said to eliminate the headlight 
glare of the car behind as seen in 
a night driver’s rear view mirror. 

The material is effective, how- 
ever, only when the car behind is 
fitted with a polaroid headlight sys- 
tem, and the driver of the car in 
front is wearing polaroid night- 
driving spectacles. 


Sales Tax Slash 
Proposed in Ohio 

COLUMBUS, O.—A bill to reduce 
Ohio’s sales tax rate has been in- 
troduced in the state legislature 
here by Rep. Stephen A. Zona, 
Cleveland Democrat. 

Instead of the present 3 percent 
rate, the tax under his bill would be 
levied at a 1 percent rate up to 50 
cents, at 2 cents from 50 cents to $1 
and at 2 percent on each full dollar 
thereafter. 





Hasselman 


“WE WISH TO ADVISE THAT IT 
will not be necessary to run our_ad 
in your News any longer. We 
obtained very satisfactor results 
from this advertising which enabled 
us to dispose of all. of the cars we 
had on hand Thank you very much 
for the cooperation and courtesy 
shown us. If, at any time in the 
future we have occasion to avail 
ourselves of your services, we_ shall 
be ony too glad to do so.”—Marion 
Auto Finance Co., Marion, Ohio. 

BF Want Ad Dept.. inside back cover 


Saul Cohn, president of City Stores 
Co., is chairman. 

Cohn pointed out that the survey 
was made as a result of a decision 
reached at a meeting of the commit- 
tee last summer. 

“Our committee,” he said, “took 
the position that retailers should 
prepare their plans in advance of the 
coming of peace and then be pre- 
pared to go forward with those plans 
regardless of what other lines of 
business may do. 

“We have faith in the soundness of 
the nation and we realize that if we 
are to have anything like the em- 
ployment our hope of prosperity re- 
quires there will be a great obliga- 
tion on, and opportunity for, retailers 
to do a better and bigger job in the 
field of retailing than ever before. 

“The replies to our questionnaire 
indicate clearly that retail stores will 
have a tremendous volume of ex- 
penditures to make after the war for 
improvements, replacements and 
modernization, and in some cases ex- 
pansion of their plants and fixtures.” 


For Trucks, Busses and 
Heavy-Duty Vehicles 


Here is the remarkable new PESCO Univac, bringing 
entirely new ease of operation to your heavy-duty 


motor vehicles. 


A hydraulic brake intensifier of advanced design and 
performance, the PESCO Univac makes possible a brak- 
ing system that’s faster in action than any full air brake 
or vacuum-operated hydraulic brake heretofore tested. 

With new ease in operation and advanced braking 
efficiency, the PESCO Univac offers other features which 





SEVERAL FEDERAL MOTOR TRUCK dealers in the New England states 
attended a luncheon meeting recently in the Kenmore Hotel, Boston, to discuss 
current and postwar sales and service problems with Carl Loud, Federal factory 
sales manager. The meeting was another in a series sponsored by Federal to 
help dealers with wartime problems and to aid them in organizing sound post- 
war planning programs. 


Elkhart Trailer Willed 
To Committee of Five 


Delbert 
Schearer, and the two executors 
named in the will, Mr. and Mrs. 


BOURBON, Ind.— Operation of ; Lawrence Slough, all of this city. 


the Elkhart Trailer Supply Co. here 
will continue under the manage- 
ment of a committee of five per- 
sons, according to the provisions of 
the will of Walter Harris, former 
owner. 

The committee consists of three 
employes, Raymond Montgomery, 


make a big difference in truck maintenance cost. 


Now is the time to get full details. The Univac, com- 
pletely tested and proved in the laboratory and on the 
road, is ready for specification on your equipment now. 


Write PESCO Products Co., Automotive Division 6-UN, 


11610 Euclid Avenue, Cleveland 6, Ohio. 


Riesmeyer Honored 


ST. LOUIS.—F. H. Riesmeyer (Ford | 


distributor), Webster Groves, Mo.. has 
been appointed on honorary colonel on 
the staff of the newly elected governor. 


Phil M. Donnelly. Riesmeyer is one of 
the original group that organized the 
Missouri 
1937. 





PESCO 


pressures. 


No external working 


Weakley and Harvey | 


Offers these outstanding advantages: 


1. Substantially lightened foot pedal 
pressure. Brings commercial vehicle pedal 
pressures within the realm of passenger car 


2. Brake action response to pedal pres- 
sure instantaneous and consistent. Lag of 
other systems eliminated. 


3. A completely packaged and protected 
unit with important weight savings. 


4. Simplified service and maintenance. 


bracket reaction force. 

5. Easily installed anywhere on chassis 
++. On existing equipment as well as new 
equipment . . . on tractor-trailer combina- 
tions as well as single trucks. 
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Position With 
Mack Trucks 


NEW YORK. — John H. Mid- 
dlekamp, former director of the 
automotive division of the War 


Production Board, has been named 
manager of the government depart- 
ment of Mack Trucks, Inc., it was 
‘announced last week by C. T. Ruhf, 
president. 

Middlekamp will continue as a 
consultant to WPB and will retain 
his chairmanship of the truck com- 
mittee of the Combined Production 
| Resources Board. 


Obituaries 
| queeneUnEnEEEeeeeneEE 
Burton W. Weller 
ROCHESTER, N. Y.—(UTPS)— 
Funeral services were held here Jan. 
11 for Burton W. Weller, 65, Chrysler- 
De Soto dealer here for many years. 
President of Weller Motors Inc., Char- 
lotte, Weller organized the motors 
business with his three sons in 1927. 
| S 6s 2 


William MacDonald Fegen 
DETROIT .—William MacDonald 
Fegen, head of the studio of creative 
design and color of the Ditzler color 
division of Pittsburgh Plate Glass Co., 


Automobile Dealers Assn. in died here recently. For many years he 


was color stylist for Pierce-Arrow. 
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| Sales Taxes 
Lambasted by 
N.Y. Retailer 


NEW YORK.—Assailing sales and * ss 
excise taxes as “unnecessary inter- ill as ily od F 
ference with the freedom of the / ; 
market,” Saul Cohn, president of 
City Stores Co., called in an address 
here for tax revision that would 
stimulate distribution, rather than 
production. 

Such a system would enable the 
producer to “make so much money 
that he would not worry about his 
taxes,” he told the National Assn 
of Retail Secretaries. 

Terming sales taxes a burden “on 
those least able to pay,” Cohn said 
that taxes of this type block off a 
sufficient amount of retail sales to 
constjtute “direct aggression against 
our economy.” He urged that such 





eed 





TRAILERIZED ARMY. One of the great advantages of trailer transpor- 
levies be replaced by taxation of all tation is the fact that the trailer unit can be spotted while the tractor goes 

: “large enough to be taxed.” about other duties. The trailer does not have to be unloaded in order to free 
—— 8 8 the trucks for other work. Full advantage is taken of this situation by the 


“Teo much thinking and talking | Army in this war. Shown here, for example, is a mobile anti-aircraft gun 
about taxation has been from st mounted on a trailer, It has been spotted in position while the tractor has 


viewpoint of producers and invest- gone about other duties. Thus, the shuttle system of transportation so often 
ors rather than distributors, he con- featured by Fruehauf and other trailer manufacturers for commercial use, 
tended. has found an important parallel in wartime. 
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Myf duty axle housing 
t of Torture Test No,.18510. 


Above, on every new design and improve- 
ment — constant check testing of production 
models under conditions many times more 
severe than will ever be encountered in service 


Problems Up for Study... 


WASHINGTON. Problems of 
both war and postwar periods were 
given intensive study by the Truck- 
Trailer Manufacturers Assn. at the 
organization’s fourth annual meet- 
ing here last week. 


The gathering consisted of a 
morning meeting featured by dis- 
cussion of government - industry 
problems by speakers representing 
various federal agencies; a luncheon 
addressed by W. D. McFarland, as- 
sistant general counsel, Smaller 
War Plants Corporation, who told of 
the services offered by that agency, 
and a business session in the after- 
noon at which committee reports 
were heard and officers were elected 
for 1945. 

The day’s activities were rounded 
out by a dinner at which Ted V. 
Rodgers, president of ATA, was the 
principal speaker. 

Among the speakers at the morn- 
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— insure greater reliability and stamina in 


every Timken Axle. 





WISCONSIN AXLE DIVISION - 


¥, 


TIMKEN AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICHIGAN 
OSHKOSH, WISCONSIN 


' |\Truck-Trailer Makers 
; - Open A nnual Parley 


ing session were John E. Graham, 
! director of WPB’s automotive divi- 
| sion, who went thoroughly into the 
subject of programmed trailer pro- 
duction; W. J. Sears, deputy direc- 
tor of the rubber bureau, who dis- 
cussed the outlook for heavy tires; 
| M. E. Kane, chief allocation officer, 
ODT, whose topic was: the trailer 
rationing situation generally; Col. 
Maurice Hirsch, chairman of the 
| War Department’s price adjustment 
| board, who outlined 1944 renegotia- 
tion matters, and Lee W. Moran, 
Treasury Department, who ex- 
plained policies with respect to dis- 
posal of government-owned trailers. 


Committee reports, which showed 
substantial organization activity 
and progress, were delivered by J. 
L. Glick, of the Truck Engineering 
Corp., Cleveland, on membership; 
H. N. Brown, Keyston$ Trailer & 
Equipment Corp., Kansas City, 
finance; H. C. Bennett, Utility 
Trailer Mfg. Co., Los Angeles, sur- 
plus equipment; N. A. Carter, Car- 
ter Mfg. Co., Memphis, legislative; 
J. C. Farrell, Easton Car & Con- 
struction Co., Easton, Pa., publicity; 
Bert P. Bates, Highway Trailers Co., 
Edgerton, Wis., standardization. 


E. J. Lucas, Kingham Trailer Co., 
Louisville, gave a general summary 
of activities during the past year. 


Loggers Told 
Truck Outlook 


Is Poor 


SEASIDE, Ore.—At the annual 
meeting of Pacific Logging Con- 
gress, William J. Miller, regional 
WPEB automotive specialist, Seattle, 
forecast that trucks, tires, batteries 
and replacement parts will be 
scarce this year, but that the gov- 
ernment will try to help the logger. 


Possible new gas rationing regu- 
lation was forecast, but Miller said 
he was “distressed at the black 
market dealings of a few operators.” 


At the forum following business 
sessions, studies were made by ex- 
perts in truck logging, new machin- 
ery development, aerial surveys, 
public relations and torque conver- 
sions. 


Some long log truck hauls between 
woods and mill may have to be cur- 
tailed because of growing tire short- 
age, but the manpower shortage 
may improve within three months, 
was the opinion of Fred Brundage 
of Portland, western WPB log and 
lumber administrator. 


Sease Appointed 
To Nash Post 


DETROIT.—Floyd G. Sease has 
been appointed national business 
management manager of Nash Mo- 
tors, it was an- 
nounced last week 
by H. C. Doss, 
vice president in 
charge of Nash 
sales. 

Sease_ replaces 
J. J. Heilwick, 
who has become 
associated with 
Western Motor 
Corp., Denver, 
Nash and Kelvin- 
ator distributors. 
Sease entered the 
automobile business with a Ford 
dealership in Columbia, S. C., in 
1921, serving as office manager and 
accountant there until 1927, when 
he joined Chevrolet. Specializing in 
business management and organiza- 
tional activities, he was with the 
General Motors division for 17 
years. 





F. G. Sease 


License in Front 


MONTREAL. — The Quebee Ga- 
zette has announced an order-in- 
council ordering all truck owners to 
affix 1945 license plates to the front 
of their vehicles. Since the province 
has been using only one plate, the 
licenses were fastened to the rear of 
the vehicles. Automobiles will con- 
tinue to have their license on the 
rear. 

Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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Dealers, Factories Face Criticism . . . 
cambinensnsneansaiepsanciadeanntagheenipesmmmaniameenntinnnatnmdn nen 


Army Truck Buyers Left 


In Lurch on Parts 


(Continued from Page 44) 


operation and have the only avail- 
able stock of spare parts. 


Since the vehicles were produced, 
many units have been modified and 
changed, the dies or patterns al- 
tered to fit the modifications found 
necessary, and now no parts for the 
early jobs can be obtained from the 
original tools. Thus if the part is 
not obtainable from Army service 
and Treasury Department seem- 
ingly bas made no provision to do 
this—the vehicle must be classified 
as an orphan and the dealer must 
take this into consideration when 
selling surplus vehicles to his cus- 
tomers. 


This situation is most prevalent in 
the Army vehicles made in 1940 and 
1941. These so-called “first run” 
army vehicles in most cases have 
been altered and changed consider- 
ably to overcome operational faults 
which soon became apparent—and 
which are no doubt the reason why 
these trucks, many of which have 
only a comparatively few thousand 
miles on them, are now being offered 
for sale by Treasury Procurement. 


War Production Board, however, 
realized early last year that many 
of the early military vehicles woulld 
soon be finding their way into 
civilian operators’ hands through 
the Treasury Procurement surplus 
vehicle sales and provided for their 
maintenance insofar as possible by 
amending L-158 order on Sept. 12, 
1944, to permit the manufacturer of 
any military vehicle to manufacture 
for service the parts necessary to 
keep the vehicles in service and 
which are of military design. WPB 
recognizes that most of the replace- 
ment parts that will be needed in 
these early military vehicles are the 
same as the respective companies 
produced for civilian vehicles. 

It is also thought that Treas- 
ury Procurement now has consid- 
erable stocks of parts for many 
of these vehicles that are being 
declared surplus, inasmuch as 
these vehicles would not be de- 
clared surplus unless they were 
pretty well obsoleted in Army 
stocks. But due to the tremendous 
job that the Treasury Procure- 
ment has had to assume suddenly, 
it is thought doubtful that this de- 
partment has had time to find out 
what they have in stock or to 
consolidate stocks in 11 different 
dispersing points into one cata- 
loging so that they can tell a pros- 
pective purchaser how many of 
each part for each make of ve- 
hicle are available. 

Not knowing what they have in 
stock and being reluctant to sell one 
piece here and one piece there, 


Bus Operators 
Settle Strike 


In Vancouver 


VICTORIA, B. C.—The strike of 
63 bus drivers which tied up the 36 
routes of Vancouver Inland Coach 
Lines, Ltd., for several days has 
ended with the agreement between 
the company and the workers. 


The agreement gave the men their 
original demand that the company 
make joint application with the 
union, Division 234, Canadian 
Brotherhood of Railway Employes, 
to the Regional War Labor Board 
for wage increases in line with 
those paid drivers in the Vancouver 
Island area by the British Columbia 
Electric Railway Co. 

The BCER drivers at Victoria, 
Vancouver and New Westminster, 
B. C., have been on strike for a 
month for increased wages. The 
agreement provides that the appli- 
cation ask for rates equivalent to 
those awarded to the BCER drivers 
as a result of the present negotia- 
tions. 

The drivers also won the right to 
negotiate “as soon as possible” a 
new contract covering working con- 


Treasury Procurement is, there- 
fore, taking the obviously easy way 
out of what is bound to be a very 
muddled mess, if any great quantity 
of surplus vehicles are thrown on 
the civilian market, by disclaiming 
any responsibility for furnishing re- 
placement parts for the vehicles. 

This responsibility now rests 
squarely on the shoulders of the 
dealers, who furnish these vehicles 
to their customers, and to the fac- 
tories who originally made them. At 
least that is where the majority of 
the buyers of the vehicles will place 
the responsibility, and dealers are 
liable to be caught squarely in the 
middle even though they have not 
sold a surplus vehicle. All that will 
be necessary to put them behind the 
eight ball with their owners is to 
have some operator buy one of these 
surplus trucks, made by their com- 
pany, and be unable to get parts 
for it. 








STUDYING CHINA’S postwar automobile and highway needs under spon- 
sorship of the China-American Council are (seated) Viola Smith of the 
State department; W. S, James, chief engineer of Studebaker and chairman 
of the sub-committee assigned to the work; Bert Chen, Shanghai auto 
dealer; (standing) Randall Gould, Chungking publisher; M. A. Mitchell of 
the Standard Vacuum Co.; and R. A. Hutchinson, head of Studebaker Ex- 
port. James’ sub-committee will make recommendations to the council in a 
broad program for the rehabilitation of the Chinese transportation system. 
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Chevrolet to Build 


Civilian Trucks 
In Atlanta 


DETROIT.—Plans have been 
completed by Chevrolet for the pro- 
duction in the Atlanta (Ga) assem- 
bly plant of motor trucks for civil- 
ian use, it was announced here last 
week. First civilian trucks are 
coming off the assembly line this 
month. 

Trucks produced in the plant are 
being absorbed in civilian opera- 
tion in the Atlanta area. Monthly 
production schedules are being 
predicated on military and civilian 
truck allocations as agreed upon 
by OPA and military officials. 

Military truck production. to 
which the Atlanta plant was for- 
merly devoted exclusively, is being 
continued along with civilian truck 
output. 


“WE RECENTLY RAN AD in_ the 
Automotive News offering a Bean 
front end machine for sale and sold 
the equipment within a few days 
after the ad appeared. We have 
decided to dispose of some more 
eg and want to run another 
ad as the other was so successful.” 
Manning & Marino Motor Co. 
(Hudson), Youngstown, Ohio. 


Be Want Ad Dept., inside back cover 


WILL OUR VIC- 
TORIES in Eu- 
rope and the 

ctr Pacific mean en- 

ms pa forcement of old 

ie ae State laws 

which would 

shackle and cripple the role motor 

transport must play in building a 
postwar era of prosperity? 






This is the important question 
which can best be answered by 
you—the State Legislators in ses- 
sion this January. For in your 
hands rests the power to eliminate 
old, harmful State barriers, many 
of which have already been tem- 
porarily set aside to permit the 
free flow of war goods across State 
lines. 


Here are problems of grave pub- 
lic interest which confront law- 
makers this session: 


Size aud Weights—srares 


with low size-and-weight allow- 
ances do not permit trucks and 
trailers, loaded to the limits per- 
mitted by more liberal States, the 
freedom of their highways. 


The result—interference with 
the efficient movement of goods in 
interstate commerce — increased 
cost of distribution. 

The remedy —bring the size- 
and-weight allowances of all States 
up to those of the majority —or 
permit any vehicle which conforms 
to the laws of its home State the 
right of unrestricted travel through 
all other States. 


2 orte og Entry — A few 
States still maintain these barriers. 
Whether operated as tax collection 
agencies or checking stations, they 
are hindrances to efficient inter- 
state commerce and, as such, should 
be eliminated permanently. 


Special “/axeds — Many 


States impose special taxes on 
trucks and trailers from other 
States — Public Utility or Public 
Service Commisison fees, compen- 
sation and travel-order taxes, road- 
use fees, mileage levies, gasoline 
taxes, etc. 
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TO THE READER 


This advertisement is an open letter to the members of the 42 State Legislatures which are in session 
this January. Your State Representatives or Senators may not have the opportunity to read this message. 
Since all of these Trade Barriers take money out of your pocket, no matter what line of business you are 
in or where you live, you will be rendering a public service to see that it is brought to their attention. 


These, in almost every case, are 
discriminatory. They impose a cost 
penalty on the hauler of the goods 
you use, the food you eat and the 
clothes you wear which come to 
you from other States. This is a 
penalty which must be included in 
the price you and the citizens of 
your State pay. 


Reciprocity — Does your 


State honor the truck and trailer 
license plates of other States, as it 
does automobile licenses? Be sure 
that your State is not guilty of in- 
flicting a duplicate license tax 
penalty upon the haulers of mer- 
chandise for your citizens. 


Diuersion of “Jax Funds 
—Over 11% billion dollars of high- 
way tax money has been allocated 
by State agencies for other than 
road-building and upkeep from 
1934 to 1942. Has your State 
passed constitutional amendments 
to protect the taxpayers’ money — 
making sure that money collected 
for road building and maintenance 
is spent solely for that purpose? 
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ditions with the assistance of the 


regional board. 
Service in Principal Cities 


DETROIT 32 


World's Largest Builders of Truck-Trailers 
Want to buy or sell new or used 
cars? Classified Want Ads (see inside F RU F' T BR A I E & 
back cover) will solve your problem. 
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Rails Drag Out Hoary Charge 
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Refuted by Eastman Report 


(Continued from Page 44) 


ordinator of transportation and 
afterwards chairman of the Inter- 
state Commerce Commission, has 
now been dead for about a year. His 
report lives as a monument of pub- 
lic service. It was hailed by the 
business press of the country as a 
masterpiece. 

Commenting on it, Time Maga- 
zine said: 

“Nearest thing to an ideal man 
for this thankless job was quiet, 
learned, earnest, long-laboring Co- 
ordinator Joseph B. Eastman.. 
after seven years study, the coordi- 
nator’s subsidy report was pub- 


Bus Drivers Win Overtime 


CHARLOTTE, N. C.—The Duke 
Power Co. has been ordered by the 
Fourth Regional War Labor Board to 
pay its bus drivers in five cities time 
and a half for all work in excess of 
their regular scheduled runs, or 9% 
hours platform duty, exclusive of re- 
lief time for meals. The order is retro- 
active to July, 1944. The five cities are 


Charlotte, Salisbury, High Point and 
Winston-Salem, in N. C., and Spartan- 
burg, 8S. C 





AMSTRONG TIRE 


lished. It did not make pleasant 
reading for railroad men.” 

It would seem that in the light of 
Eastman’s findings, any claim that 
highway users do not pay for the 
roads upon which they operate, 
should be silenced forever. Exploded 
also by Eastman was the railroads’ 
“public utility theory” by which 
highway users were expected to pay 
sufficient taxes not only to build and 
maintain the highways but to pay 
in addition dividends to the govern- 
ment on the highway users’ own in- 
vestment in these highways. 

It is in the public interest that it 
be known that our highways have 
been built and are being maintained 
by taxes collected from those who 
use them. The public should know 
that the government does not sub- 
sidize motor transport or the pri- 
vate automobile owner. They both 
pay their way and more. In fact, in 
many states millions of dollars of 
automobile and truck tax money are 
diverted annually to non-highway 
purposes. 








Sees Truckers Using 


More Light Metals 


DETROIT.—Greater use of a 
wider variety of light metals for 
motor transport vehicles, particu- 
larly truck-trailers, is forecast 
by F. Malcolm Reid, vice-presi- 
dent in charge of engineering of 
the Fruehauf Trailer Co. 

“The frame-integral type of 
construction for truck-trailers, 
which inherently provided the 
maximum strength and rigidity 
with minimum weight, lends it- 
self ideally to the use of the newer 
types of light, strong methods,” 
Reid said. 





Detroit Traffic Club 


To Install Officers 


DETROIT.—The Traffiic Club of 
Detroit will install 1945 officers at 
a luncheon Tuesday, Jan. 23, in the 
Statler Hotel. S. P. Ruddiman, pres- 
ident of the DT&I Railroad, is 
sponsor of the luncheon. 

Robert S. Henry, assistant to the 
president, Assn. of American Rail- 
roads, will speak on wartime con- 

| ditions, 


...a post-war plan that can’t miss 
--Mr. Truck and Car Distributor 


This is a good 
time for us to get 
acquainted. 
Write today for the 
ARMSTRONG PLAN 
outlining a profitable 
post-war future 
for you. It’s yours 


for the asking. 





in peace tomorrow. 


direct from factory 


tires for more than 


@ Armstrong is a top-profit line. 

@ Greatly increased manufacturing facilities 
provide expanded production—for war today 
and to help meet the pent-up civilian demand 


@ You can enjoy a real competitive advantage 
in your market area with our straight-line, 


plan of distribution. 


@ Your business security is assured through 
the genuine cooperation you will enjoy with 
Armstrong... a reliable manufacturer of fine 


32 years. 


THE ARMSTRONG RUBBER ©. 


Manufacturers of Quality Tires and Tubes for 32 Years 


GENERAL OFFICES AND PLANT—450 ELM ST., WEST HAVEN 16, CONN. 


Factories in West Haven, Conn. 


Natchez, Miss. 


Des Moines, lowa 


Surplus Goods 


TRUCK SECTION 


Sales Total - 


$12,105,857 in December 


(Continued from Page 1) 


Region IV—Cincinnati, serving 
Indiana, Kentucky, Ohio, and West 
Virginia, $2,041,230.35. 

Region V—Chicago, serving IIli- 
nois, Michigan, Minnesota, North 
Dakota, South Dakota and Wiscon- 
sin, $1,572,799.72. 

Region VI—Atlanta, serving Ala- 
bama, Florida, Georgia, Mississippi, 
South Carolina and Tennessee, 
$986,037.75. 

Region VII—Ft. Worth, serving 
Arkansas, Louisiana, Oklahoma 
and Texas, $798,790.22. 

Region VIII—Kansas City, serv- 
ing Iowa, Kansas, Missouri and 
Nebraska, $1,280,616.98. 

Region [X—Denver, serving Col- 
orado, New Mexico, Utah and Wy- 
oming, $446,036.13. 

Region X—San Francisco, serv- 
ing Arizona, California and Nevada, 
$1,290,725.45. . 

Region XI—Seattle, serving Idaho, 
Oregon, Montana and Washington, 
$689,191.20. 

Region XII—San Juan, Puerto 
Rico, $1,252,099.00. 

During the same month, $22,015,- 
725.01 in declarations was received 
by the Office of Surplus Property. 

Transactions involving more than 
ten thousand dollars included: 


REGION II 
Item Amount Buyer 
Motor Vehicles* $12,122 Spielman Chev- 
(Used) rolet Co., N. Y. 
Motor Vehicles* 18,019 German Miller 
(Used) Motor Corp., 
N. Y. 

Motor Vehicles* 19,035 Spielman Chev- 
(Used) rolet Co., N. Y. 
REGION Il 
Tractors $20,464 Auto Parts Co., 

(Used) Nashville 
Batteries 22,016 Chicago Salvage 
(Overage) Stock Stores, 


Inc., Chicago 
15,729 L. Jacobson & 
Co., Chicago 


Gasoline Cans, 
5-Gal. 
(New & Used) 
REGION IV 


Tires $506,880 B. F. Goodrich 
(New & Used) Co., Akron 
Tires 13,725 Armstrong Rub- 
(New & Used) ber Co., West 
Haven, Conn. 
Automotive Parts 14,750 Cohen Brothers 
Auto Co., Indi- 
anapolis 
Tires 54,790 Firestone Tire 
& Rubber Co., 
Akron 
Tires 13,242 Seiberling Rub- 
ber Co., Akron 
Jacks, Hydraulic 197,846 Walker Mfg. 
Co., Racine 
Jacks, Hydraulic 282,780 Weaver Mfg. 


Co., Springfield, 
Til. 





Dimensions: 1x3x7 feet; 14 to 112 compartments. 
Strongly constructed. Shelves flush inside—nothing 
Shipped one piece or 
knocked down. Deliveries now one week to ten days 
on AA-5 Auto Maintenance Priority. 


to catch. Bolt assembled. 


installations built to specifieation. 
wire. 


RENIE METAL PRODUCTS CORP. 
MANSFIELD, OHIO 


Write at once or 


Item Amount Buyer 
REGION V 
Motor Vehicles* $54,633 State of Illinois 
(Used) Springfield 
REGION VII 
Tractors $25,000 Texas Railway 
(Used) Equipment Co., 
Houston 
REGION VIII 
Tractors $11,007 Hobson & Co., 
(Used) Kansas City 
Tractors 33,120 Cooke Brothers, 
(Used) Chillicothe, Mo. 


REGION IX 


Truck—Com’d* $17,400 Burt Chevrolet 
(Used) Inc., Engle- 
wood, Colo. 
Truck—Com’'d* 14,800 Sam Goodman 
(Used) Los Angeles 
Motorcycles 14,234 Davis Motor Co. 
(Used) Minneapolis 
Motorcycles 10,838 B.S. Miller 
(Used) Machine Co. 
Los Angeles 
Motorcycles 13,240 Harry W. Scott 
(Used) Salem, Ore. 
Motorcycles 17,809 Davis Motor Co. 
(Used) Minneapolis 
Motorcycles 10,395 Molenaar Harley 
(Used) Davidson Sales 
Hammond, Ind. 
Motorcycles 15,030 B. B. Miller 
(Used) Machine Co. 
Motorcycles 12,750 Los Angeles 
(Used) Guy Urquhart 
San Diego 
Motorcycles 12,616 Harley Davidson 
(Used) Sales Co. 
Seattle 
Scrapers 12,230 California Trac- 
(Used) tor & Equip- 
ment Corp., 
Oakland 
Trucks, Army* 12,561 Stewart Chev- 
(Used) rolet Co., San 
Francisco 
Trucks, Army* 15,108 Zike Guy 
(Used) Los Angeles 
Murphy Olds- 
Trucks, Army* 20,348 mobile Co., Los 
(Used) Angeles 
Trucks, Army* 25,544 Kelly Kar Co. 
(Used) Los Angeles 
REGION X 
Scrapers $11,500 Consumers Rock 
(Used) & Cement 


San Francisco 


Tractors, Crawler 10,332 M. P. McCaf- 
(Used) frey, Inc. 
Los Angeles 
REGION XI 
Motorcycles $98,459 Harley Davidson 
(Used) Sales Co., 
Seattle 
Motorcycles $30,936 Indian North- 
(Used) west Sales Co. 
Portland, Ore. 
Motorcycles 23,085 Western Motor- 
(Used) cycle Co., 
Portland, Ore. 
Trucks* 22,950 Carl Weissman 
(Used) & Co., Great 


Falls, Mont. 
*In the sale of vehicles, vehicles are sold 
on a unit basis, and the amounts above 
are the aggregate of a number of indi- 
vidual purchases. 


Special bin 





———— 


Established 1837 


BRIDGEPORT FABRICS, 
BRIDGEPORT, 


INC. 
CONN. 
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Road Funds 


Apportionmnt of First $500,000,000 of $1,500,000,000 in 
accordance with the Federal-Aid Highway Act of 1944. 


Federal-Aid Secondary or 
State Highway Feeder Urban 
System Roads Highways Total 
oo ee $ 4,711,985 $ 3,732,285 $ 1,803,288 $ 9,747,558 
A a 3,231,050 2,234,825 262,168 5,728,043 
Arkansas ........ 3,854,270 3,103,100 558,221 7,515,591 
COUZOPMIG . 2.6... 9,018,749 5,162,254 8,122,233 22,308,236 
WIOIOEOMED. 6 vc v.sce's 4,039,595 2,718,345 933,647 7,691,587 
Connecticut ...... 1,395,343 766,175 2,607,495 4,769,013 
Delaware ........ 1,096,875 731,250 204,057 2,032,182 
oa See ee 3,236,627 2,168,089 1,599,641 7,004,357 
EE: ee ecee us 5,648,564 4,310,453 1,622,008 11,581,025 
RENE. soovesow’ diy 6 s:9: 5 2,785,964 1,948,442 211,799 4,946,205 
reer 8,847,357 4,761,820 9,510,696 238,119,873 
PERMA. 50-05 8 406 5,402,363 3,622,366 3,065,734 12,090,463 
OM ie. aes aeaecw'ee 5,567,260 3,979,710 1,592,107 11,139,077 
oT ere 5,660,742 3,973,471 1.107.219 10,741,432 
Kentucky ....... 4,203,011 3,405,116 1,299,529 8,907,656 
MOUND. 6 sceces 3,371,110 2,524,469 1,531,578 7,427,157 
ENE 6S Seo vib i 0,48 1,948,954 1,404,017 560,538 3,913,509 
Maryland ....... 1,830,936 1,170,515 1,790,081 4,791,532 
Massachusetts 2.942.968 786,683 6,612,615 10,342.266 
MAICHINON ssc acas 6,826,974 4,129,025 5,682,433 16,638,432 
Minnesota ....... 6,055,101 4,170,973 2,206,152 12,432,226 
Mississippi ...... 4,041,077 3,333,877 600,115 7,975,069 
Ji , ee 6.660.223 4,562,550 38.151,158 14,373.931 
oe 4,547,996 3.107.277 307,665 7,962,938 
Nebraska ........ 4,476,165 3,159,246 782,776 8,418,187 
TEOVEG Siebtwecss 2,868,043 1,921,867 60,613 4,850,523 
New Hampshire .. 1,096,875 731,250 475,000 2,303,125 
New Jersey ...... 2,863,970 1,041,395 5,527,987 9,433,352 
New Mexico ..... 3,636,969 2,517,619 257,261 6,411,849 
INOW, DOPE Gvidtane< 10,840,121 4,275,825 18,776,072 338,892,018 
North Carolina .. 5,433,060 4,453,613 1,492,475 11,379,148 
North Dakota ... 3,347,724 2,412,044 214,578 5,974,346 
Lo Se ae eee 7,904,748 4,657,668 7,539,574 20,101,990 
Oklahoma ....... 5,070,405 3,723,761 1,348,164 10,142,330 
RONG: cise veuss 3,728,908 2,544,582 810,873 7,084,363 
Pennsylvania .... 9,185,473 5,270,332 10,517,201 24,973,006 
Rhode Island .... 1,096,875 731,250 1,123,049 2,951,174 
South Carolina ... 3,050,328 2,518,039 654,032 6,222,399 
South Dakota .... 3,535,472 2,515,992 222,116 6,273,580 
Tennessee ....... 4,768,902 3,668,429 1,593,037 10,030,368 
PE Sc hitoees oe we 14,258,270 10,043,311 4,464,068 28,765,649 
UE sae sec aweses 2,531,450 1,685,875 433,731 4,651,056 
VOEONG -é-sd'000's 1,096,875 731,250 211,884 2,040,009 
WOE oi sceeies 4,114,033 3,191,318 1,491,272 8,796,623 
Washington ..... 3,536,808 2,394,765 1,467,429 7,399,002 
West Virginia ... 2,474,035 2,080,317 807,692 5,362,044 
Wisconsin ....... 5,434,891 3,681,127 2,654,468 11,770,486 
Wyoming ....... 2,795,630 1,897,080 133,049 4,825,759 
rrr 1,096,875 731,250 393,416 2,221,541 
Dist. of Columbia 1,096,875 731,250 1,146,477 2,974,602 
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Revisions Urged to Halt Loss 
Of Colorado Road Funds 


DENVER.W—Revisions in Colo- 
rado laws to stop leakages which 
have diverted gasoline tax rev- 
enues from highway to other pur- 
poses were recommended last week 
to Gov. Vivian by Raymond Reeves, 
of Denver, chairman of the State 
Highway Advisory board. Among 
the recommendations were the fol- 
lowing: 

1. Remove from the State Public 
Utilities Commission authority to 
audit the accounts of motor car- 
riers and direct the State Revenue 
Department to both collect and 
audit motor vehicle fees. Reeves 
said 73 percent of the PUC’s ad- 


ministrative costs are paid out of 


SAFETY AFTER DARK 


ARROW SAFETY DEVICE CO. 
DEPT. H., MOUNT MOLLY, M. J. 


moneys which properly belong to 
the State Highway Department for 
road purposes. 

2. Transfer the function of issu- 
ing motor vehicle licenses from 
county clerks to the State Motor 
Vehicle Department to provide uni- 
formity and lower administration 
costs; to provide for licensing on 
a gross weight basis instead of on 
a manufacturer’s rated capacity. 


3. Finance the State Highway 
Patrol from gasoline tax and li- 
cense fees before those funds are 
allocated to the Highway Depart- 
ment and the various counties. At 
the present time, the patrol is 
financed entirely out of the High- 
way Department’s share of the rev- 
enues. 

4. Provide stricter regulations 
governing gasoline tax refunds, 
stricter refunds, and elimination of 
refunds on aviation gasoline; im- 
pose a higher tax on diesel fuel oil 
than on gasoline. 


Georgia Bus Line 


Under New Ownership 

VALDOSTA, Ga.—A charter was 
recently granted Felton Forthe, 
Bernice Forthe, and Paul C. Clyatt 
as the Forthe Motor Lines, Inc., 
and the new company at once pur- 
chased the property and franchise 
|of the Platt Motor Lines. 


At present, schedules will be 
maintained between Valdosta, 
Perry, Fla., and Moody Field, near 
Valdosta. As rapidly as equipment 
can be added, schedules will be ex- 
tended to several other points as 
provided by the franchise. 


“WE RECENTLY RAN AD in _ the 
Automotive News offering a Bean 
front end machine for sale and sold 
the equipment within a few days 
after the ad appeared. We have 
decided to dispose of some more 
equipment and want to run another 
ad as the other was so successful.” 
Manning & Marino Motor Co. 
(Hudson), Youngstown, Ohio. 


Be Want Ad Dept., inside back cover 








Under New Federal Act... 


Local Road Officials 
Urged to Cooperate 


WASHINGTON. — Cooperation 
among state, county and city high- 
way departments is emphasized in 
a memorandum by the American 
Assn. of State Highway Officials for 
consideration of state highway de- 
partments in preparing a legislative 
program in the light of the new 
federal aid road act. 


The memorandum listed these 
eight points: 


1. Authority to cooperate with 
county, municipal, or other local 
highway officials in the selection of 
the system of principal secondary 
and feeder roads provided for, and 
in the construction of projects on 
this system with federal aid. 

2. Similar authority to cooperate 
with municipal or other local offi- 
cials in the construction of projects 
in urban areas on the federal-aid 
highway system, including author- 
ity to designate urban areas as de- 
fined by the federal legislation. 





3. Adequate authority to acquire 
rights of way by purchase or con- 
demnation, with the right of imme- 
diate entry on lands to be acquired 
by condemnation, for all classes of 
roads provided for in the Federal 


legislation. 


4. Section 6 of S-2105 limits ad- 
vances of funds to states that do not 
“divert to other than highway uses, 
road user revenues in violation of 
Section 12 of the Highway Act of 
June 18, 1934.” The states should be 
advised that the provisions of Sec- 
tion 6 will require a careful review 
as of June 30, 1945, of the disposi- 
tion of state road user revenues and 
the enforcement of the provisions of 
Section 12. Antidiversion legislation 
should be 


considered in 


affected by this section. 


Pier gi * 


5. Authority to make initial se- 
lection within each state of the Na- 
tional System of Interstate High- 
ways as provided in Section 7. This 





oe 


ress : 


“TRUCK HEADQUARTERS” in Spokane is this completely 


equipped establishment of the Jones White Truck Company 


—wi 


7,500 square feet. Right: George R. Jones, President. 


“I Chose White 


As Industry’s Best,” 
Says Spokane Distributor 


JONES WHITE TRUCK COMPANY, 
Spokane, Washington, in 1942, added 
White Trucks to a thfiving passenger 
car business. In that short time the 
Company has become known as 
“Truck Headquarters” in and around 
Spokane because of its excellent 
service facilities and personnel. 


George R. Jones, President, has been 
an automobile distributor for 25 years. 
“On the basis of my experience in the 
business,” Mr. Jones said, “I chose 
the White Franchise as the best in the 








states 
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section provides that the routes 
within each State shall be selected 
by “joint action of the state high- 
way department of each state and 
the adjoining States.” In some states 
the systems are designated by act 
of legislature, and new legislation 
may be necessary to give full effect 
to the provisions of Section 7. 


6. Authority similar to that pro- 
vided by the “Model Limited Access 
Highway Law,” recommended in 
Appendix 3 of the Interregional 
Highway Report, so that the States 
will be able to provide the type of 
improvement required on the Na- 
tional System of Interstate High- 
ways. 

7. Authority to carry out the duty 
required by Section 11 of the fed- 
eral legislation with respect to air- 
ports. The state highway department 
should have authority to enter into 
agreements with agencies construct- 
ing airports as to the revision of 
existing roads or the provision of 
new access facilities, particularly 
of the express type to serve airports. 

8. Authority to participate in ac- 
cordance with the provisions of Sec- 
tion 5 of the Federal legislation in 
the construction of projects for the 
elimination of hazards of railway- 
highway crossings. 





industry. Operators in our vicinity 
continue to show an increasing pref- 
erence for White Super Power Trucks. 
We feel this will reflect in greatly in- 
creased sales when trucks are again 
available in volume —especially in 
view of the good will which has been 
created among them by the White 
Personalized Service Plan. This ex- 
clusive White Plan has enabled us to 
do a highly satisfactory job in meet- 
ing the parts and service requirements 
of operators in these trying times.” 


THE WHITE MOTOR COMPANY « Cleveland 


WHITE PERSONALIZED SERVICE is a plan which only White 
Dealers can offer. Highly commended by owners as an effec- 
tive truck conservation measure, it is another example of White’s 
leadership in “taking care” of the needs of truck owners and 
providing the special means for Dealers’ success in these times. 


FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS 











CHATTANOOGA, Tenn. — Ten- 
nessee must offer the same advan- 
tages for truck hauling as other 
states of the union to develop in- 
dustry in the post war period, John 
Ross Scott, secretary of the Ten- 
nessee Automobile Dealers Assn., 
said last week. 

“Tennessee’s present truck size 
and weight law is the second most 
restrictive in the U.S.,” Scott said. 
“There are 2,035 communities in 
this state without railway line 
service and there are 25 county 
seat towns out of 95 in the state 
not served by a railroad. 

“These communities must de- 
pend on highway transportation. 
Restrictions on truck size and 
weight place them at a disad- 
vantage. As the amount of ma- 
terial that can be carried on a 
truck is decreased, the cost of 
transportation goes up. Industries 


To Ease Trucking Curbs 


Tennessee Car Dealers Join in Drive to 
Lighten State Restrictions 
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in selecting new locations are going 
where the laws on trucks will not 
increase their cost in cases where 
this is the only form of transpor- 
tation for freight that is available.” 


Under provisions of the Tennes- | 


see law truck-trailer combinations 
cannot exceed 35 feet in length, 
16,000 pounds of weight per axle 
or 30,000 pounds overall gross 
weight (vehicle and load), Scott 
said. 

Information compiled by the Ten- 
nessee Motor Transport Associa- 
tion shows that 44 states allow 
more length, two others allow the 
same length of truck and trailer 
as Tennessee and only one, Ken- 
tucky, less length. Kentucky has a 
30-foot limit, while Tennessee, 
Kansas and Illinois allow 35 feet. 
Two states, Nevada and Arizona, 
allow 65 feet. A total of 36 states 
allow 45 feet or more. 

















*% Self-lubrication is the answer for 


many bearing applications that 


either overlooked or are hard to reach 
“Selflube’ bearings 


when lubricating. 


are entirely self-lubricating. 


Their porous structure maintains an oil reservoir, whic 


are 


WHERE 
LUBRICATION 


1s OFTEN 
NEGLECTED 


—- 





in oper- 


ation, provides a clean, protective oil film on the bearing surface. 
“Selflube’’ bearings require no further attention. 


They are produced to accurate specifications by powder metal- 
lurgy and their uniformity eliminates hand fitting of each part. 
Investigate the advantages of Keystone “Selflube’’ Pourous Bearings 


for your application. Complete details on request. 
POWDER METAL PARTS DIVISION 


KEYSTONE CARBON COMPANY, INC. 






actut: 


ers of Precision Molded Products 
1935 STATE $T.. SAIN 


T MARYS. PENNA. 


ST.PAUL TRUCK PATROL 


for greater 


PROFITS 


you sell. 





2207 University Avenue S. E. 


So far as a single unit truck is 
concerned Tennessee allows a max- 
imum length of 27 feet while 38 
| states allow 35 feet or more. 

Mississippi and Tennessee have 
maximum gross weights of 30,000 
pounds for vehicle and load while 
the limit in Kentucky is 18,000 
|pounds. All other states permit 
| greater weights, ranging to 114,- 
| 000 pounds in the case of Nevada. 


| Thirty-five states use the bridge 
formula, set no restrictions, or al- 
| low 48,000 pounds or more. Thirty- 
|one of these states use the bridge 
|formula, set no restrictions or al- 
| low 60,000 pounds or more. Twenty- 
|one of the states use the uniform 
|code recommended by the United 
States Public Roads Administra- 
tion and the maximum in these 
states averages about 60,000 
| pounds. New Jersey uses neither 
| formula, but also sets a maximum 
| weight of 60,000. 

The Tennessee Motor Transport 
Association, in a booklet appealing 
for a new truck size and weight 
law, said that this state’s high- 
| ways, bridges and road conditions 
|compare favorably with those of 
other states. All major highways 
are constructed to meet the same 
Federal aid standards which ap- 
ply in every other state. If Ten- 
nessee’s law is necessary to pro- 
tect highways, recommendations of 
the United States Public Roads 
Administration are meaningless 
and 46 other states are permit- 
ting excessive truck weights, it was 
stated. 


Scott explained that the Ten- 
nessee Highway Users Conference 
is taking the leadership in seeking 
new length and weight maximums 
for Tennessee. There are 19 or- 
ganizations affiliated with this 
group, which includes the Tennes- 
see Automobile Dealers’ Associa- 
tion, which are assisting in the 
movement, he explained. 








Mo. Assn. Names 





HOISTS and BODIES 
32 years of unvarying high quality have established St.Paul’s 
leadership. You cash in on this top quality selling St.Paul 





form or stock rack body multiplies the owner's uses of his 
truck and gives you, the dealer, an extra profit on every truck 


For further information please write: 


T.PAUL HYDRAULIC HOIST CO. 


. e 

Legislative Unit 

ST. LOUIS.—The Missouri Auto- 
|mobile Dealers Assn. has appointed 
|a committee to scrutinize all legis- 
|\lative bills affecting the industry. 

N. S. O’Neill, Kansas City, presi- 
dent of the association, appointed 
the following members of the leg- 
islative committee: M. B. Roys, St. 
Joseph; R. G. Rendlen, Hannibal; 
Harry F. Rice, Kansas City; J. M. 
Alton, Columbia; Don F. Riley, Jef- 
ferson City; Howard D. Wetzel, 
Springfield; W. M. Robertson, Jop- 
lin; E. K. Striegel, Kennett; W. J. 
Rasmussen, St. Louis; F. H. Ries- 
meyer, Webster Groves; J. E. 
Travis, St. Charles, and O’Neill. 





Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


Any four wheel drive 
truck makes a speedy, 
powerful road main- 
tainer when combined 
with the St.Paul Hy- 
draulic Truck Patrol. 
You can also sell 
complete line of at- 
tachments, all prof- 
itably. 


Hydraulic Hoists and 
Bodies. 


‘|ateadd 


HOISTS 


Farms and industries 
find new uses for 
dumping every day. A 
Lift-all Hoist mount- 
ed under stake, plat- 





Minneapolis 14, Minnesota 





TRUCK SECTION 


Trucks at Naval Base... 





JUST NORTH of Los Angeles is Hueneme, big navai base and point of 
embarkation for the Seabees. The base includes Camp Rousseau where 
men are given intensive training in operation of trucks, bulldozers and 
other equipment. Shown here is a big line of Internationals, including 6x6 
six-wheelers on which are mounted mobile shops. 





TO SAFEGUARD CHASSIS and all working parts from exposure to salt 
water and excessive moisture of the tropical islands to which they are 
bound, motor trucks are given a thorough rustproof spraying, several 
different compounds being used for such parts as chassis, motor, ignition 
and cooling systems and mufiler, The truck shown is an International Model 
M-5H-6, six by six, six-wheeler, 





STANDARD MODEL K-S INTERNATIONAL truck and semi-trailer, 
owned by the U. S. Navy and operated by a civilian employe, is shown 
delivering what is termed a ribbon of pontoons to the Port of Hueneme 
advanced base depot. Each pontoon is 5 x 5 x 7 feet in size and six of these 
are bolted together to make the “ribbon.” 


AUTOMOTIVE MATERIALS 


Russer AND SYNTHETIC RUBBER 
ADHESION PARTS 
MOLDED PARTS 


(Hard and Soft) 


EXTRUDED PARTS 








Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 


THE Ouylo RUBBER COMPANY 
WILLOUGHBY ¢« OHIO 
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TRUCK SECTION 


At SAE Banquet... . 





of 
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Automotive News photos 

LAWRENCE D. BELL (left), president of Bell Aircraft Corp., receives 

the 1944 Daniel Guggenheim Medal at the Society of Automotvie Engineers’ 

annual banquet in Detroit. The presentation was made by Mac Short (right), 

vice-president of Lockheed Aircraft Corp. Principal speaker at the banquet 

was Brig. Gen. F. 0. Carroll, chief, engineering division, Air Technical 
Service Command, Wright Field, 0. 


eT SES 





“BIG THREE” executives get together prior to the annual SAE dinner 
in Detroit. Left to right, Carl Breer, research chief of Chrysler Corp.; Henry 
Ford II, executive vice-president of Ford, and 0. EK. Hunt, General Motors 
executive vice-president. 
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AMONG AUTO OFFICIALS present at the SAE banquet were, left to 
right, J. W. Fraser, chairman of Graham-Paige Corp.; George W. Mason, 
president of Nash-Kelvinator, and Irving 8S. Babcock, general manager of 
GMC who becomes president of Aviation Corp. Feb. 1. 
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‘hills, Bitton)? 


LEFT TO RIGHT, Lieut. Col. G. R, Gaillard, Aircraft board, Washing- 
1 ton; Col. J. H. Frye, Ordnance, Washington; George Christopher, president 
F of Packard, and Col. J. M. Colby, Ordnance, Detroit. 


WANE Sid d. A eines etn 





OTHERS PRESENT at the SAE affair were, left to right, Walter A. Olen, 
president, Four Wheel Drive Auto Co.; R, M.*Kyes, president, Harry Fergu- 


son, Ine.; A. W. Herrington, chairman of Marmon-Herrington Co., and 
Comm, O, E,. Szekely, aide to Capt. C. M. Huntington, manager, Naval Air- 
craft Factory, Philadelphia Navy Yard. 


ALARA) Scie Te Sat nate wine 





Ave. have been purchased by Merle 
W. Anger and Joseph J. Schlaerth, 
who have formed a partnership un- 
der the name of Justice Motors 
(Chrysler-Plymouth). 


Anger, Schlaerth Set Up 


Dealership in Buffalo 
BUFFALO.—The one-story build- 
ing and property at 1083-85 Hertel 





FOB FACTORY 
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Corrosion Problem 


In the Spotlight 


By A. H. Allen 
CORROSION of automobile components has always been 


an engineer’s bugaboo, but as 
cars mounts in the wartime 


the average age of passenger 
drouth of new equipment it 


becomes steadily worse and the cause of increasing com- 
plaints. Many drivers accustomed to making trade-ins every 
@——--- ——  eee 


couple of years never noticed 
corrosion troubles particular- 


ly, and the succeeding used 
car owner just accepted it as a 
matter of course. Now, however, as 
long-time ownership becomes more 
widespread and the average age of 
24,000,000 cars now on the road 
climbs past the seven-year mark, 
the rusting away of body sills, 
rocker panels, door edges, fender- 
to-body joints, etc., is more univer- 
sally recognized. 

The building of automobiles to 
resist long-time corrosion is largely 
a matter of cost, involving the use 
of heavier gauges of sheet steel, 
more thorough rustproofing of steel 
before it is painted, heavier coats 
of paint, increased thicknesses of 
plating, and it is doubtful whether 
such added first cost would justify 
the end result. The more rapid the 
turnover of automobiles and the 
more rapid their obsolescence, ex- 
cept in times like 
the present, the 
better it suits the 
industry. 

However, one 
improvement in 
finishes which’ is 
likely to develop 
quickly after re- 
sumption of car 
manufacture is in 
respect to. elec- 
troplated metal. 
There is exten- 
sive disgust 
among drivers over the shoddy job 
of chrome plate on many models. 
It pits and it peels and turns a 
dingy shade of yellow once the rust 
of the base metal weeps through 
the thin layer of plate. 





Allen 


Part of this is of course due to! 


restrictions placed on nickel used 
in bright plating on 1941 and 1942 
models by the WPB and was no 
fault of the industry, since it long 
has recognized that the only satis- 
factory plate job must have a cop- 
per base, then nickel and finally a 
thin layer of chromium. Without 
the nickel, which was a war cas- 
ualty, deterioration is rapid. 
* * a 


Stainless Steel 
For Bumpers? 

Yet even on the so-called triple 
plate, early pitting and peeling was 
common and the correction appears 
to be in the direction of increasing 
the thickness of the plated layers 
of nickel and chromium. Standard 
chromium thickness has been of a 
“flash” character, about 0.00025- 
inch, and, particularly on bumpers, 
soon succumbed to the ravages of 
wear and weather. 

Before long, some smart manu- 
facturer is going to throw out 
chromium plate altogether on bum- 
pers and introduce something sen- 
sible like a satin-finished stainless 
clad steel or a reasonably exact 
facsimile that is designed for serv- 
ice and not for looks. 

* * * 

One of the leading aviation 
publications reports in a current 
issue that the twenty-four cylin- 
der version of General Motors’ 
Allison engine, announced last 
spring as a 3,000-horsepower unit, 
will not go into production. No 
reasons are given and there has 
been no such information re- 
leased by the Indianapolis di- 
vision, where an entire new plant 
was built some time ago sup- 
posedly for the specific purpose 
of manufacturing this engine. 

If there has been a change, it 
may spring from recent progress 
in the field of jet propulsion and 
gas turbines which in the field of 
high-speed combat planes are has- 
tening the day when the recipro- 
cating Otto-cycle engine will be no 
more. 

A radial 


engine in the 3,000- 


horsepower class, comprising four 
rows of seven cylinders each, ap- 
parently is going ahead. 

+ * ca 


Aircraft Engine 
Holds Possibilities 

The possibility of taking one of 
these twelve-cylinder liquid-cooled 
aircraft type engines and redesign- 
ing i+ with a single block of six 
cylinders to develop 400 or 500 
horsepower is being given active 
consideration, at least by Packard 
in connection with its marine en- 
gine. 

The half unit appears to be an 
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ideal installation for trucks in 
the ten-ton category on hauls 
where there are numerous grades 
Complaints over high fuel con- 
sumption of an engine with this 
horsepower may be softened by 
the fact truck operator studies 
show only three percent of their 
costs is chargeable to fuel. Beauty 
of the unit would be its extremely 
low weight-to-power ratio. 
* * * 

Scheduled annual conventions of 
technical societies and other organ- 
izations have been dying like flies 
since the Byrnes edict against 
them. Included are the regular an- 
nual meetings of American Insti- 
tute of Mining and Metallurgical 
Engineers, Institute of Aeronauti- 
cal Sciences, American Society of 
Tool Engineers, American Foundry- 
men’s Assn. and several others. 


First Texas-Made Tire 


Off Production Line 


WACO, Tex.—The first tire ever 
made in Texas rolled out of the local 
plant of the General Tire & Rubber 
Co. here recently, with officials and 
several score workers on hand to 
offer their cheers. 





There are profit-making opportunities 
in AN Wani Ads. See inside back-cover. 


New Heil arm type hoists 
operate smoothly ... 
RCC CM rl 





and save money on maintenance costs 


The design of this new Heil arm-type hoist is the 


outgrowth of many years of exhaustive research. Many 


cams, rollers, and gears have been eliminated to give 


you simplicity of design — fewer parts— which means 


less frequent replacement, 


and consequently, lower 


maintenance costs. From 10 to 15 seconds after the 


power take-off is engaged, the dump body is raised to 


full dumping position — smoothly and noiselessly. 


The body can be stopped and held at any angle. . . 


without undue strain on the mechanism. 


e These are 


but two of many features that have established this 


new Heil Twin Arm Hoist as one of the most power- 


ful, efficient, and smooth-operating hoists on the mar- 


ket today. Ask any user of Heil bodies and hoists, he 


will substantiate our claims of thorough dependability, 


smooth operation and low maintenance costs. 


Write for informative bulletins. 
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AUTOMOTIVE WASHINGTON 
Surplus Disposal 


Still an Issue 


By William Ullman 
Washington Correspondent 
THE CAPITAL seemed somewhat undecided last week on 
how it is going to get rid of about $100,000,000,000 worth 
of surplus property expected to be in the hands of the gov- 
ernment at the end of this war. Developments included: 
1. James F. Byrnes’ report to Congress implying that in 


his belief most of the usable 
surplus should be sold back to 


the manufacturers and thus 
directed through the normal chan- 
nels of trade. 


2. Attorney General Biddle’s re- 
port to Congress pointing up the 
dangers to small business of just 
such a policy. 

3. A strengthening attitude in 
the new Congress to let the Sur- 
plus Property Act of 1944 stand as 
it is, without amendments, until 
operating experience shows just 
where the bugs are. 

The attitudes of Byrnes and Bid- 
dle don’t seem to 
jibe. Some Wash- 
ington observers 
felt that perhaps 
it was because 
Justice Byrnes 
was concerned 
chiefly with the 
problem immedi- 
ately at hand, 
while the Attor- 
ney General was 
taking an actual 
long - range post- 
war view. 

But Byrnes flatly pointed out in 
his report that needs of postwar 
economy, as well as those of war 
production, could be served best by 
“immediate disposal of all avail- 
able surpluses,” and he went on to 
point out that goods are normally 
sold to manufacturers or distrib- 
utors and not to the consuming 
public, “because direct sales have 
been found to be almost prohibitive 
in cost.” 





a * * 


Sees a Danger 
To Small Business 


On the other hand, Biddle con- 
tended that procedures which con- 
template return of surpluses to the 
original manufacturer “may con- 
tinue the same _ concentrations 
which have inevitably occurred in 
the letting of government war con- 
tracts.” He added that he felt this 
method might also “prevent access 
to materials by small business and 
discriminate against that portion of 
industry which is engaged in fab- 
ricating and assembling rather 
than in the manufacture of com- 
ponent parts.” 

This is a question Congress will 
have to thresh out eventually, al- 
though the present law gives 
Smaller War Plants Corporation a 
priority on the purchase of sur- 
pluses, which it can then, in turn, 
sell to interested small business. 

In his report, Biddle also said 
that he had notified the Recon- 
struction Finance Corporation (dis- 
posal agency for plants and heavy 
tools) that while agreements be- 
tween RFC and individual manu- 
facturers for disposal of surplus 
did not constitute violation of the 
anti-trust laws, the transactions 


themselves conceivably could do so. 
Each, he indicated, will have to be 
judged on its merits. 





Texas Labor Case 
A Yardstick 


A recent Supreme Court decision 
throws light on the current ques- 
tion of how far a state can go in 
regulating labor organizations. 

The particular case, Thomas vs. 
Collins, involves a Texas statute 
which would require union organ- 
izers to apply to the Secretary of 
State for an “organizer’s card” be- 
fore soliciting members within the 
state, and to exhibit the card “if 
requested by a person being solic- 
ited for union membership.” 

R. J. Thomas, president of the 
UAW-CIO, went to Texas in Sep- 
tember, 1948, and addressed a 
labor meeting without having 
first obtained the “organizer’s 
card.” During the speech he solic- 
ited members for the union. He 
made the address despite a re- 
straining order issued by a Texas 
court. He was arrested by state 
officials, the state courts impos- 
ing a jail sentence and a fine for 
violation of the restraining order. 

The case went to the United 

Supreme Court, which held 5 to 4 
that the statute as applied in this 
case violated the first amendment 
guaranteeing freedom of speech. 
The majority opinion, written by 
Justice Rutledge, stated in part: 

“That the state has power to 
regulate labor unions with a view 
to protecting the public interest is, 
as the Texas court said, hardly to 
be doubted. They cannot claim spe- 
cial immunity from regulation. 
Such regulation, however, whether 
aimed at fraud or other abuses, 
must not trespass upon the do- 
mains set apart for free speech and 
free assembly. 

“This court has recognized that 
‘in the circumstances of our 
times the dissemination of infor- 
mation concerning the facts of a 
labor dispute must be regarded 
as within that area of free dis- 
cussion that is guaranteed by the 
Constitution. . .. Free discussion 
concerning the conditions in in- 
dustry—the causes of labor dis- 
putes appears to us indispensable 
to the effective and intelligent 
use of the processes of popular 
government to shape the destiny 
of modern industrial society.’ ... 

“The right thus to discuss, and 
inform people concerning the ad- 
vantages and disadvantages of 
unions and joining them is pro- 
tected not only as part of free 
speech, but as part of free as- 


sembly.” 
x * * 


Roberts Gives 
Minority View 

The minority view, as summed 
up by Justice Roberts: 

“Doctors and nurses, lawyers and 
notaries, bankers and accountants, 
insurance agents and solicitors of 
every kind in every state have tra- 
ditionally been required to identify 
themselves. 

“We may deem the statutory pro- 


ARMY-NAVY E presented to’ Stinson division of Consolidated Vultee Aircraft 
Corp. in ceremonies at Wayne, Mich. Left to right, T. Y. Smith, division man- 


ager; Pfc. Tom V. Brown, who lost a 


Gordon Curtis; Lt. Comm. Stark; H. C. 


leg in the Italian combat area; Major 
Ruark. 


vision under review unnecessary or 
unwise, but it is not our function 
as judges to read our views of pol- 
icy into a constitutional guarantee, 
in order to overthrow a state policy 
that we do not personally approve, 
by denominating that policy a vio- 
lation of the liberty of speech.” 
Business generally is likely to 
approve a statement of Justice 
Jackson in a separate concurring 
opinion, in which he expressed 
approval of “free speech on both 
sides and for every faction of any 
side of the labor relation’ as “a 
constitutional and useful right.” 

He observed, however, that the 
court was ‘‘applying to R. J. 
Thomas, a rule the benefits of 
which in all its breadth and vigor 
this court denies to employers in 
National Labor Relations Board 
cases,” adding: 

“Labor is free to turn its pub- 
licity on any labor oppression, sub- 
standard wages, employer unfair- 
ness, or objectionable working con- 
ditions. The employer, too, should 
be free to answer and to turn pub- 
licity on the records of the leaders 
or the unions which seek the con- 


fidence of his men.” 
* oF * 


New Challenge 


In War Production 

The highest war- production 
budget in all history will face the 
nation in 1945 at a time when both 
the Army and the Navy find it 
necessary to step up calls for more 
inductees. The 1945 munitions pro- 
gram is larger and more difficult of 
fulfillment than that of 1944, WPB 
Chairman Krug has announced. 

The effect upon industry is ob- 
vious, and the major solution being 
offered is national service legisla- 
tion. As an alternative, the so- 
called work or fight bill. 

The war production budget has 
mounted rapidly. Originally it 
was estimated at $57,000,000,000. 
Then five billion dollars were 
added, and on top of that an- 
other two and one-half billion 
has been placed, the latter 
amount being specified for arms 
for the French who seek to 
establish an army of about 1,200,- 
000 men. This all totals to $64,- 
500,000,000, which compares with 
actual expenditures last year of 
approximately $63,700,000,000. 

But the size of the budget does 
not tell the story. If the war pro- 
duction need constituted only a 
continuation of items produced in 
1944, there would be little worry. 
But such is not the case. The 
armed services have found it nec- 
essary to up sharply many new 
items which first were ordered late 
in 1944, and to call for the resump- 
tion of many items which had been 
severely cut back during the last 
12 months. Take, for an example, 
the cotton duck output needed for 
tents. 


Surplus Pamphlet 
Now Ready 


WASHINGTON. — The Surplus 
Property Board announced last 
week that a pamphlet containing 
sections XII, XIII, XIV, and XV of 
the “Handbook of Standards for De- 
scribing Surplus Property” is now 
available at the Superintendent of 
Documents at 10 cents a copy. 
These sections cover the following 
classes of property: XII, Railroad 
Transportation Equipment; XIII, 
Aircraft and Aircraft Components; 
XIV, Ships, Small Water Craft and 
Marine Mechanical Equipment; and 
XV, Motor Vehicles, Tractors, 
and Miscellaneous Transportation 
Equipment. 

It was emphasized that this pub- 
lication is not a list of surplus prop- 
erty that is available for sale. The 
“Handbook of Standards for De- 
scribing Surplus Property” was un- 
dertaken by the War Production 
Board last year at the request of 
the Surplus War Property Admin- 
istration to establish minimum 
standards to be used by contractors 
and government owning agencies 
in describing inventories. These 
standards are designed to furnish 
sufficient information in commer- 
cial terms to allow a surplus prop- 
erty disposal agency to arrange for 
resale without calling upon the 
owning agencies for additional 
items of description. 


Dealer Enters Radio 


NORFOLK, Va.—Nicholas C. 
Wright, of the Wright Motor Co., is 
president of the newly formed Nor- 
folk Broadcasting Co., which has 
filed an eqpiiqation for a new radio 
station in Norfolk. 





THE ROCKET SHELL department of the Dodge Main plant in Detroit is 
in volume production of nose sections for the projectiles used by U. S. Army 
Air Forces, and about 90 percent of the machines in this photo formerly 
were used to manufacture Dodge cars and trucks. The War department 
has just permitted Chrysler Corp. to announce that up to Jan. 1 it had built 
nearly 150,000 rockets in its Dodge and Highland Park plants, Recent 
photos from the fighting fronts show how these rockets are fired from 
planes in both the European and Pacific war theaters. 





(Continued from Page 3) 


Cc. B. ROBERT- 
SON Jr. (Chev- 
rolet), Richmond, 
Va. This is C. B.’s 
second term as 
treasurer of NA- 
DA, and he is also 
serving his second 
term as director 
from the state of 
Virginia. He is a 
native Virginian, 
having been born 
‘in that state in 
1895. 

* *~ ” 

DAVID E. CASTLES (Buick), St. 
Louis. Dave is the immediate past 
president of the 
national associa- 
tion, and is a past 
president of both 
the Missouri state 
and the Greater 
St. Louis Automo- 
tive Trades as- 
sociations. Dave 
has devoted many 
years of his life to 
association activi- 
ties and has been 
Missouri’s__ state 
director of NADA 
for several terms. 

* * * 

A. J. DINGEMAN (Ford), Ox- 
nard, Calif, Al has 
been a director of 
NADA for two 
terms, and was a 
member of the 
Executive com- 
mittee in 1941 and 
1943. He also serv- 
ed on the NADA 
Postwar Planning 
committee. In his 
own bailiwick he 
is a past president 
of the Ventura 
County Automo- 
bile Dealers Assn. 
* * 





Robertson jr. 


‘ 





‘f 


D. E. Castles - 





Dingeman 


* 


R. C. JONES (Packard), Reading 
Pa. In addition to 
being a regional 
vice-president of 
NADA, he is pres- 
ident of the Read- 
ing Automobile 
Dealers Assn. and 
has twice been 
president of the 
Pennsylvania Au- 
tomotive Assn. In 
1943 he was large- 
ly responsible for 
the very success- 
ful NADA mem- 
bership campaign. 

* * 





R. C. Jones 


7 


W.L. MALLON (Oldsmobile-Pon- 
tiac), Newark, N.J. “Bill” has a 
unique record in 
America, being 
both a dealer and 
professional trade 
association execu- 
tive. He has been 
trustee of the 
Newark dealer as- 
sociation since 
1916, and held all 
the offices in the 
association pro- 

F gressively up to 
W. L. Mallon 1940, since which 
time he has been 


president and general manager. He 





has been New Jersey State director 
of NADA since 19393 and chairman of 
the Legislative committee, which 
has involved many trips to Wash- 
ington since 1941. Bill is a World 
War I veteran and served on the 
U.S.S. George Washington for 18 
months, having personal charge of 
President Wilson and his party on 
the occasion of his peace trips to 
Europe. 
* * 


H. A. LANPHEAR (Oldsmobile), 
Providence, R.I. Unfortunately, no 
photograph of Harold was available 
up to the time of going to press. He 
has been a dealer since 1916, treas- 
urer of the Rhode Island State Assn. 
for the past 20 years, and an NADA 
state director for eight years. During 
all that time he has served effec- 
tively on important NADA Com- 
mittees. 

* * * 


S. J. ROGERS (Chevrolet), Mon- 
roe, La. Now serving his second 
term as Louisiana 
State director of 
NADA. He is past 
president of the 
Louisiana State 
Automobile Deal- 
er Assn., serving 
both in the years 
1940 and 1941. Like 
Jack Beatty, Bill 
Mallon and many 
other NADA di- 
rectors, he served \if 
in World War I, S. J. Rogers 
Rogers having 
been in the Motor Transport Corps 

* * + 


HARRY SOMMERS (Chrysler: 
Plymouth), Atlanta. Harry is knowr 
dad. as the “glamour 
boy” of the trade. 
He is a past presi- 
dent of the NA- 
DA, serving just 
before Dave Cast- 
les. He left the of- 
fice to take on a 
war job as Atlants 
regional rationing 
executive forOPA, 
from which he has 
since resigned. On 
his own home 
grounds he has 
served as president of the Atlanta 
Automobile Dealers Assn., as well as 
= the Georgia Automobile Dealers 
ssn. 








H. Sommers 


* * * 


A. E. SUMMERFIELD, (Chevro- 
let), Flint, Mich. 
For the last two 
years Art has been 
chairman of the 
NADA Postwar 
Planning commit- 
tee. To help him, 
a vice-chairman 
was recently elect- 
ed— Bob Ledter- 
man of Oklahoma 
City. Summerfield 
is at present a di- 
rector of the Mich- 
igan State Deal- 
er Assn., as well as Michigan’s State 
director of NADA. 





Summerfield 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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HELP WANTED 





AUTO PARTS MANAGER for Central 
Ohio Dealer. Excellent opportunity 
for man who has pleasing person- 
ality, good character and auto 
parts experience with either in- 
dependent jobber or auto dealer. 
Present volume of business as- 
sures starting earnings based on 
salary and bonus of over $4000 
PER YEAR. Potential business as- 
sures increased earnings to capable 
operator. Reply Box 835, c/o Auto- 
motive News, Detroit 2, giving ex- 
perience, qualifications, age, etc. 
Replies will be handled in a very 
confidential manner. 





WANTED BUICK-CHEVROLET PARTS- 
MAN. University town, permanent posi- 
tion. Good post-war future. Nall Chev- 
rolet, Iowa City, Iowa. 


FORD PARTS COUNTER MEN, EX- 


PERIENCED. With well known 
Ford dealer and parts distributor 
in Miami, Florida. We offer un- 
usual opportunities for advance- 
ment. Call 92757 or Write SAM 
MURRAY, 1917 Biscayne Blvd., 
Miami 36, Florida. 





Automotive 


Follow Up and 
Contact Man 


required by manufacturer 
of Army Heavy Duty 
Trucks. Headquarters in 
Detroit. Some traveling in 
adjacent states. 


Give background and expe- 
rience in confidential reply. 
Commensurate salary. 
WWC regulations apply. 


Box 843, c/o Automotive 
News, Detroit 26. 





MANAGER trade association for state 
organization. Write qualifications, expe- 
rience and references. Box 848, c/o Auto- 
motive News, Detroit 26. 





ONE OF THE LARGEST Chevrolet Deal- 
erships in Indiana has an opening for 
a Parts Manager. Must thoroughly un- 
derstand Chevrolet parts business and be 
a proven merchandiser. Top salary and 
liberal commission to right man. Box 
849, c/o Automotive News, Detroit 26. 





COMBINATION GLASS AND TRIM MAN 
capable taking complete charge of de- 
partment for Chevrolet dealership. Earn- 
ing possibilities up to $500 monthly. 
Write, wire or phone stating experience, 
references to Peterson Chevrolet Com- 
pany, Baton Rouge, La. 


WANTED 
for 


BRAKE LINING 
SALES 


Experienced man around 
40 to supervise brake lin- 
ing sales through dealers 
and distributors. Applicant 
should have a_ thorough 
technical knowledge of 
brake lining and its appli- 
cation, experience selling 
brake lining for a manu- 
facturer, ability to initiate 


sales policies, establish 
prices and develop sales 
promotional plans. Position 
is permanent, present in- 
cumbent leaving for valid 


personal reasons. Income 


will be commensurate with 
applicant’s past experience. 
Send full details in confi- 
dence to 


T. G. Plumb 


Sales & Office Personnel 
Goodyear Tire & Rubber 
Company 


AKRON 16, OHIO 





AVAILABLE FEBRUARY 


AUTOMOTIVE NEWS, JANUARY 22, 1945 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from URL Be Le 


TEN CENTS (10c) PER WORD for one insertion or 25c per word for 3 insertions. Cash in advance. fermi ei me) eo 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No......,in 


care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra eat ee 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 





HELP WANTED 


Zone Parts & Service 
Managers 


Zone Parts & Service 
Representatives 


Leading independent automobile manu- 
facturer now in process of expanding 
field organization, has openings for ex- 
perienced wholesale Parts and Service 
Managers and Representatives. The men 
finally selected must have good per- 
sonal records together with a satisfac- 
tory background of experience in assist- 
ing dealers with parts department 
installations, service promotion activi- 
ties, technical product problems, closing 
complaints and general retail parts and 
service department organization and 
operation. Interesting proposition with 
excellent opportunities for the right 
men. Openings immediately available in 
the Middle West with others developing 
later in the South and East. Must be 
eligible under War Manpower regula- 
tions. Previous experience is essential 
to favorable consideration of replies 
which will be treated as strictly con- 
fidential. 


Box 846, c/o Automotive News, 


Detroit 26. 





POSITION WANTED 





1st. General 
Manager who can assume complete re- 
sponsibility of running a large dealer- 
ship. I have over 15 years’ experience in 
every department and phase of the auto- 
mobile business from sales managing, 
advertising, and appraising to a com- 
plete and thorough knowledge of mer- 
chandising the Service and Parts Di- 
visions. Have outstanding record of 
success with both Chrysler and General 
Motors organizations—with a reputation 
of hard hitting aggressiveness. Am now 
seeking a permanent postwar connection. 
Prefer West Coast, but will consider offer 
from a large organization elsewhere. Box 
850, c/o Automotive News, Detroit 26. 


AVAILABLE FEBRUARY 1, 1945. Re- 
gional representative for motor truck 
manufacturers who can assume the re- 
sponsibility for supervising field sales 
and servicing of motor trucks through 
branches or truck dealers. Fifteen years 
of automotive experience with a good 
technical background for training, super- 
vising and organizing truck dealers in 
selling motor trucks. Capable of holding 
educational meetings for the training of 
mechanics and drivers of truck fleet op- 
erators in the conservation of motor 
truck equipment, tires, gas and oil by 
setting up excellent preventive mainte- 
nance programs. University graduate, 
now seeking postwar connection. Corre- 
spondence invited. Box 847, c/o Automo- 
tive News, Detroit 26. 


TRUCKS WANTED 


Ford Dealer 


Will purchase any 
amount 1944 Ford 
trucks, less 5%. In- 
quiries from Dealers 
within radius of 300 
miles from New York 
solicited. 


Lasky Motor Car 
Corporation 


90 Montrose Avenue 
Brooklyn, N. Y. 





PARTNERSHIPS 





ATTENTION CHEVROLET DEALERS— 
Would you like active partner, one well 
qualified to produce profitable volume. 
Sixteen years successful management ex- 
perience. Now want to buy active inter- 
est with Chevrolet dealer. Replies con- 
fidential. Box 842, c/o Automotive News, 
Detroit 26. 


SEVEN PASSENGERS, 


SEVEN PASSENGER cars, 


FOR 





FOR 





USED CARS WANTED 





Mmousines, large 
fives; cars must be _ clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





in fine 
condition only. A. A. Auto Service, 
153 West 54 Street, New York, 
N. Y. Telephone Circle 7-6279. 


WANT 1939 to 1942 CARS, regardless of 


condition. Write to DEALER, 3510 E. 
142nd., Cleveland, Ohio. 


CASH FOR ONE. Command-Reconnaissance 


car with winch in good running condi- 
tion. Paul Craig, Box 72, Charleston, 
W. Va., Phone 54-152. 


WE WILL BUY YOUR ENTIRE STOCK 


of used cars from '37 to ’42 models at 
Region ‘‘A’’ base prices. Send your com- 
plete inventory list to Keller Motors, 
2750 West Alameda, Denver 9, Colorado. 


TRUCKS WANTED 


WE WANT TO BUY fifteen new Chevrolet 


or GMC trucks, one and one half ton. 
Prefer 2-speed rear axles, 825-20 tires, 
any wheelbase lengths. Write, wire or 
phone 2291. Fort Deposit Motor Co., Fort 
Deposit, Alabama. 


WANTED NEW 1942 Ford 134” 
L. F. Donnell, Inc., 
Youngstown, Ohio. 


Panel. 
1811 Market St., 


TRUCKS FOR SALE 


SALE: Several heavy duty 1942 
model used tractors; EH Macks, WA-20 
Whites, WK-60 Dodges, model 45 Feder- 
als and Internationals with gasoline tank 
trailers, 4,000 to 4,800 gallon capacities. 
All are in first-class condition and very 
clean. Good tires. May be seen at Van- 
deventer Auto Sales, 717 So. Vandeventer 
Avenue, St. Louis, Mo. Telephone— 
Franklin 1750. 


STATION WAGONS FOR SALE 





USED BODY ONLY, for 1942 Chevrolet 
station wagon. Condition like new, used 
only 2700 miles. Ready to install, in- 
cluding cowl. Leo Rocca, Inc., 4301 Con- 
necticut Ave., N. W., Washington, D. C. 


TRUCK EQUIPMENT FOR SALE 


LARGE NUMBER ssix-hole, seven inch 
Dodge truck wheels. Nine dollars each. 
Yearwood Motors, 405 North Main St., 
Shelbyville, Tenn. 





BUSES FOR SALE 


NEW FORD SCHOOL BUS, Wayne 42- 


passenger body, now available. Retail 
ceiling price, $3097. Will sell for $2800. 
Box 339, c/o Automotive News, Detroit 
26. 





MIDDLE WEST BUS HEADQUARTERS. 


New, used. We buy, sell, trade all 
makes, all models. Call, write, wire: 
QUEEN CITY CHEVROLET CoO.. 318 
East Sixth St., Phone: Parkway 4880, 
Cincinnati, Ohio. 





FORD SCHOOL BUS 


32 passenger, all steel body in ex- 
cellent condition. Tires and chassis 
excellent. 1933 chassis. Body three 
years old. 


ALBEE MOTORS, INC. 
1819 Cropsey Ave. 
BROOKLYN 14, NEW YORK 





SALE—’35 Chevrolet 12 Pass. Bus, 
converted by McNear of Brookline, Mass. 
Excellent condition. $400 worth of new 


leather upholstering. Less than 
ceiling will 
Co., Clinton, 


“as is’’ 
buy it. Bickelhaupt Motor 


Iowa. 





AUC 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Il. 


WANTED—R. F. Fender, 


WHOLESALING 1939 to 1942 cars. 


AIRPLANES 





AIRPLANES FOR SALE—Now ready 


with air worthy certificates—three 
PT-22 Ryan Army training planes. 
Two Taylor-craft tandem trainers. 
Inquiries solicited from those who 
want to buy or those who want to 
sell. MOSBY-MACK MOTOR COM- 
PANY, Ford Dealers, Topeka, Kan- 
sas. 





MISCELLANEOUS 





CRANKSHAFT Grinding & Metallizing. 


JOHN P. HUGHES MOTOR CO., INC., 
801 Commerce S8t., Lynchburg, Virginia. 





PARTS WANTED 





WANTED NEW OR USED for 1939 eighty 


series Buick, left front fender with or 
without well. Write WEST SIDE BUICK 
AUTO COMPANY, Kingshighway and 
McPherson, St. Louis 8, Missouri. 


COMPLETE GRILLE for 1941 De Soto, 


new or used. Box 845, 
News, Detroit 26. 


c/o Automotive 


also Hood for 
1938 or 10141 So. Park, 


Chicago, 


’39 Graham. 
Til. 


WANTED—NEW OR USED right and left 


rear fenders for 1938, 1939, 1940 and 
1941 Packards. Jacobson-Gordon, Inc., 
Eighth Avenue, Homestead-Munhall, Pa. 


WANTED—REAR DECK DOOR 1939 or 


1940 convertible or regular Nash coupe. 
The Tuller Construction Co., P. O. Box 
431, Red Bank, N. J. 


WANTED—NEW OR USED complete radi- 


ator grille for 1941 Buick Special—model 
40; complete radiator grille for 1936 
Buick Special—model 46. Quaker City 
Motors, 4233-37 Frankford Ave., Phila- 
delphia 24, Pa. 


PARTS FOR SALE 


42 CHEVROLET DOORS 


"42 CHEVROLET SEATS & 
CUSHIONS 


SPECIAL LOW PRICES 
COOPER-LEWIS CO., INC. 


765 PARKWAY REVERE, MASS. 





FOR SALE—New 1942 Chevrolet parts (re- 


moved from new vehicles). Doors, Trunk 
Lids, Upholstery, etc. for Town Sedans, 
5-passenger Coupes, sedan deliveries and 
half-ton panels. 50% to 80% off list. 
Write for complete list and _ prices. 
CURRY CHEVROLET, 3300 Broadway, 
New York City. 


USED CARS FOR SALE 


100 CARS AVAILABLE at as is Hartford 


Ceiling Prices. These cars are in aver- 
age condition, good assortment of mod- 
els and types. Immediate freight ship- 
ment can be made. Ask for L. Snow, 
Capitol Motors, Inc., 368 Main S&t., 
Hartford, Conn. Phone 7-8144. 





Sam 
Greenfield, Auto Merchandiser in Cleve- 
land, Ohio for over 25 years. 


1941 LINCOLN ZEPHYR SEDAN, 17,000] 


miles, maroon, overdrive, heater, white 
tires, spare never used, like new, $2,144. 
Lynn H. Maughs, 510 Market St., Fulton, 
Missouri. 


USED CARS 
WHOLESALE 
AT NEW YORK BASE 
PRICE 


‘ 








Will ship you a trial car- 
load at your request. 





Now’s the time to buy. New 
York registration ends Jan. 
31st. 





Telephone Mr. Kurt Meyer, 
Columbus 5-5417, Columbus 
5-9259, Columbus 5-9831. 


Midtown Dealers’ Corp. 
1875 Broadway, New York, N. Y. 





FOR SALE—1941 Chevrolet Chassis with 


New Station Wagon Body, radio, heater, 
28,000 miles. OK’d OPA Ceiling, $1,629. 
Price $1,500. 1941 Ford Coupe, radio, 
heater, ceiling $1,000. Price $800. N. 
Willis Garage, Mercer, Pa. 
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ACCESSORIES FOR SALE 





500 BOWERS BATTERIES, all types, $5 
each. Comfort Master Mopar heaters, 


$23 each. F.O.B. at Eleventh Street 
Motor Co., 1120 S. 11th S8t., Philadel- 
phia, Pa. 





NEW HADES HOT WATER UNDERSEAT 
HEATERS with separate defrosting unit. 
List price complete with attachments, 
$32.40. Discount to dealers. W. R. 
Stephens Company, 25 South Tenth St., 
Minneapolis, Minnesota. 





ACCESSORIES WANTED 





WANTED TO BUY. Automobile heat- 
ers, HaDees preferred. L. S. JUL- 
LIEN, Inc., 1443 P St., N.W., Wash- 
ington 5, D. C. 


DEALERSHIP WANTED 


DESIRE TO PURCHASE small dealership. 
Would accept partnership in progressive 
organization. Have years of automotive 
experience in all phases of a dealership. 
Can make financial investment. Box 844, 
c/o Automotive News, Detroit 26. 


AUTO DEALER with several years suc- 
cessful background in the new and used 
car business is looking for a good live 
General Motors or Chrysler dealership 
anywhere in the U.S.A. My past record 
has been O.K.’d with both G.M. and 
Chrysler factories. 


fidential strictness, Please reply direct to 
Herbert J. Robinson, Chicago Auto Mart, 
5668 Broadway. Phone Longbeach 2937, 
Chicago 40, Illinois. 





DEALERSHIP FOR SALE 


CHEVROLET DEALERSHIP located in 
South Florida, building 50x40, only au- 
tomobile dealer in county. Will sell parts 
and equipment and other merchandise at 
wholesale price. Will sell or lease build- 
ing. Box 836, c/o Automotive News, 
Detroit 26. 








BECAUSE OF HEALTH, negotiating sale 
established dealership now profitably op- 
erating. Very popular make, three hun- 
dred car contract. Northeastern town, 
fifteen thousand population, county seat 
with thirty thousand trading area, excel- 
lent building. Will acknowledge inquiries 
principals only whose first letter clearly 
indicates twenty thousand available and 
managerial experience to unquestionably 
satisfy factory. Box 837, c/o Automotive 
News, Detroit 26. 





BUSES WANTED 





WANT GOOD USED SCHOOL BUS. Must 
be Ford chassis and good body. All de- 
tails first letter. M. J. Mackin, Lockport, 
Illinois. 





WANTED—BUS CHASSIS, current models 
Fords, Chevrolets, Internationals, any 
wheelbase, OPA ceiling prices. Wire col- 
lect, American Body & Trailer Company, 
1500 Exchange Avenue, Oklahoma City, 
Oklahoma. 





EQUIPMENT WANTED 





WANTED—STEEL PARTS BINS. 
Motor Co., 
Mich. 


Race 
22547 Woodward, Ferndale, 





EQUIPMENT FOR SALE 


UNIVERSAL TOOLS 10 piece set: Brake 
spring pliers, con-rod socket, CEETEE 
pliers, Carburetor jet wrench, brake ad- 
justing wrench, long valve bar, diagonal 
cutters, needle nose plier, screw-driver, 
vise-grips, $19.85. Remit with order. 
Other tools you need now? We’ll ship 
COD promptly. DEALERS TOOL SUP- 
PLY, 1527 Grand Ave., Kansas City, Mo. 


FOR SALE USED WRECKING CRANE, 
Soe ee C. Watson, Ford, Lines- 
ville, a. 


FOR SALE, Two C 42 G Rex Degreasers 
complete for 334 dollars each. One 62-12 
Ace spot welder complete for 100 dollars. 
All F.O.B. Wilmington, Delaware. Box 
838, c/o Automotive News, Detroit 26. 














Bumper Jacks, Screw Type, 


$3.25. Lote GO ... 6.600. . $3. 
Hand Tire Pumps, Deluxe 

Type, each ....... <aica ene 2.25 
4-Way Tire Wrench, each 

See: OO OP. Sse ceaascuaees 85 
37-40 Ford “60” Water- 

Pump Kits, each......... 85 
34-388 Chev. Knee Action 

Aves G8 TA 2 oe vieccc ccc 3.10 
°37 Chev. Pass. Grilles, $6.40; 

WO. ccs cevusdscaea enna . 7.00 
°41 Buick Grille Center Bar, 

OOD 55 vadiatectvewenseaee 5.75 


37 Buick Grilles, Pairs... .22.50 
88 Buick Grilles, Pairs .... 
37 Plymouth Grilles ....... 
Heater Hose, Goodyear, odd 


lengths, ft. ........ oa neae as 
Fire Extinguishers, Brass, 
ee i rae 5.25 


PRICES — F.O.B. Cincinnati, O. 


Auto Parts Exchange 
1118-20 Race Street 
CINCINNATI 10, OHIO 











BUY BONDS 
and STAMPS 












INDIAN KNIV 
ond HORSESH 


Here’s a true story of two generations. Smith*, the 



























father, started business in a small prairie town back in 
1869. Shod horses and oxen, repaired wagons for settlers 
and sharpened knives for Indians. Today, under the active 
management of the son and with over eighty employees, 
this enterprise has become one of the best-known and most 


successful automobile businesses in the Missouri Valley. 





ah ; S , a = | Sg “Smith” taught his son the blacksmith trade 
y / ees and‘ took him right into the business at an 
or early age. Schooled him in simple business 
Pn as d a : principles, and the two of them made a host 
oe PRE, So, 7 Fe Reda Ne PAPO Y AL ws S| of friends as the community grew to be an 
NY tena, ee er Soa wets important trading center. 












Here’s their original shop with a group of early 
helpers hired as the business expanded. For 
“Smith & Son” had begun building wagons 
and carriages long before 

folks dreamed of owning p 
automobiles. Forty-six es 
years ago, they built the 
center two-story building 
pictured at right. 





When the first automobiles ap- 


Here is another example of men getting ahead, peared, it was perfectly natural for these men 
‘ d to start selling and repairing them. Before 
growing with a community. In the busy peacetime to long, more room was needed; so in 1914 they 


added the adjoining corner building. Ever 
since 1925, “Smith & Son” have been Chrysler 
opportunities for alert, ambitious men who believe that dealers and present plans contemplate ‘still 
further expansion. 


k “Smith” is not the family name. However, 

the facts told here anonymously are a 
matter of actual record in the files of Chrysler 
Tune in Major Bowes’ Program, Thursdays, 9 P.M., E.W.T., CBS Network Corporation. 


CHRYSLER CORPORATION 


PLYMOUTH - DODGE - DESOTO - CHRYSLER - DODGE Job-Rated TRUCKS 


KEEP ON BUYING WAR BONDS 


come, the automobile business should continue to offer 


everyone should have the right to progress as far as his 


beliefs, desires, and industriousness can take him. 








